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Mis. RICHARD T. WILSON, whose name is associated with the Newport Country 
Club and the most fashionable Metropolitan clubs, has added her approval to the 
endorsements already given by those distinguished in Society: 


“AtaluncheonI recently gave atmyhome, —_ admiration which this beautiful design elicited 
I specially selected the George Washington from my guests made me feel that it contributed 
pattern in Alvin Long-Life Silver Plate for nota little to making the occasion a pronounced 


use on my table, and the many expressions of success.” ) ” P LSA 


(Ars Richard T Wilon ) 














When you select the George Washington Pattern as a gift, 
you display your own good taste and your regard for the recipient. 
Leading jewelers will show you pieces in this beautiful design. 


ALVIN SILVER COMPANY, SAG HARBOR,N.Y. 


Makers also of Alvin Sterling Silverware 











WRITE [DEPT C] FOR OUR ATTRACTIVE 
FREE BOOKLET, “SETTING THE TABLE 
CORRECTLY "'—By Oscar of the Waldorf 
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The fact that people of social prominence have shown their decided preference for ( Sons Life Tate} 


should convince your most particular customer that it is really “correct for every occasion.” 

The above is a reduced size reproduction of one of the advertisements of Alvin Long Life Plate appearing this 
Fall in the following magazines: 

Ladies’ Home Journal, Woman’s Home Companion, Good Housekeeping, Scribner’s Magazine, Atlantic Monthly, 
Harper’s Magazine, Century Magazine, Review of Reviews, Worlds Work. 
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French Gold and Silversmiths’ Work 





By Edward Conner 

















ONTRARY to what continues to be said, 
the goldsmith’s trade in France (which, 

it will be remembered, was so glorious and 
remarkable in the 17th and 18th centuries) 
is, for abundance of production, variety and 
perfection of handicraft, still worthy of past 
renown; numbers of highly-gifted artists are 
employed in maintaining its reputation. It 
would be impossible to enumerate the whole 
category of articles manufactured in Parisian 
workshops which entail special and compli- 
cated work. The discoveries of science, as 
well as the progress of chemistry, furnish 
new elements for the activity of the artists, 
apart from necessitating more and more a 
division and classification of labor. The 
better to study methodically the vast number 
of productions in this manufacture, it is 
essential to divide them into three distinct 
series, namely : 

1st.—The trade of the goldsmith. 

2nd.—The jeweler and lapidary. 

+3rd.—The manufacture of iron, cop- 

per, bronze, etc. 

In these days the division of labor in all 
arts connected with trade complicates the 
manufacture by endangering the unity of 
the work. Formerly goldsmiths executed 
with their own hands articles of gold and 
silver of which they had generally them- 
selves designed the models. This is no 
longer always the case; a designer orig- 
inates the whole, a sculptor models the fig- 
ures and ornaments, then come the forger, 
the engraver, and the polisher. : 

What the manufacturer now requires is 
the gift of uniting these various elements, 
and instigating the co-operators to give unity 
to the work. There are some who, without 
knowing how to hold a pencil or execute 
the most trifling sketch, possess in the high- 
est degree the rare ability of skilfully direct- 
ing their artisans, collecting the best artists 
and workmen, choosing good models, and 
finding the most perfect mechanical means 
for the alloy of the metals, or for combina- 
tions of decoration. There are, however, 
some few goldsmiths left who design and 
execute with their own hands in the old 
fashion. This class of goldsmiths, as a rule, 
live in great retirement, without commercial 
interests, but execute lovingly, slowly and 
patiently works required of them by skilled 
connoisseurs, with only the assistance of 
members of their families. The covering of 
metallic surfaces with gold and silver in any 
case is very ancient. 

The industry in question was only men- 
tioned in French official documents in 1811. 
It acquired its great start from the Inter- 
national Exhibition of 1851, when the Duc 





de Luynes, by his report of the process, 
made it a success, and drew attention to its 
outputs. Clockmaking has ever been an at- 
tractive pursuit with French goldsmiths, and 
it is certainly one of the most suitable for 


the use of gold and silver, combined with ‘ 


sculpture, enamelling, engraving, etc. It is 
pleasing to note that, in the opinion of 
French goldsmiths, the most intelligent and 
clever collectors of their chefs-d’euvre are 
to be found in Great Britain and the United 
States, and these collectors are always on 
the lookout for promising talents and rising 
reputations. Many among them have, it is 
said, the good sense not to be determined to 
buy objets-d’art merely for the sake of an- 
tiquity, but less bigédted than Parisian ama- 
teurs, they can appreciate merit and beauty 
in modern art, and find means to acquire 
the most perfect specimens of it. 


The Maison Christofle employs hundreds 
of workmen and designers, and applies to all 
the sculptors of the day for new and fasci- 
nating models, executing every year by thou- 
sands every description of work, of dinner- 
services, caskets, and vases of silver, to mon- 
uments, life-sized statues, furniture, beds and 
tables. In fact, it may be described as being 
an inexhaustible repository for every kind 
of production of the thousand resources of 
modern science and art. 


The manufacture of religious emblems in 
France have each an originality of their own 
according to the maker, yet the common 
tendency prevails in all cases to imitate old 
shapes. The archaic appearance of the chal- 
ices and sacramental vessels, etc., recalls the 
Middle Ages, the models being supplied by 
architects and archzologists, who thus adapt 
the sacred utensils to the austere character 
of the Church. Attempts are made to im- 
part something of the secularism prevalent 
in these days to consecrated objects. It is 
not so long ago that a bishop’s crosier (of 
exceptional workmanship) was executed 
ornamented with flowers of translucent 
enamels, forming the finest possible effect of 
harmony in coloring. This crosier, which 
represented the defeat of the evil one by 
St. Michael, left itself certainly open to crit- 
icism on the score of religious doctrine, and 
it was justly said to have more the appear- 
ance of a bouquet than a pastoral staff, the 
gold being eclipsed by the enamelling which 
composed the flowers and foliage of the stem. 
However wanting it may have been in the 
severe ornamentalism which is desirable in 
the appointments of a bishop, it was im- 
possible to overlook the perfection of the 
composition and execution. 

The French are, it will be admitted, in 


matters of art, essentially a classically plastic 
people. The basis of their design is “the 
round,” because roundness gives the light and 
shade which are to be found in nature. The 
fundamental reason of the superiority of 
French art-workmen lies in the fact that the 
Frenchman learns geometry first, to model 
the human figure next, and finally to prac- 
tise ornamental design. The contrary is the 
case with the English student, who is taught 
ornamental design first, and to draw the 
human figure afterwards. True, a large 
number of admirable specimens of sculpture 
from English chisels are to be found in the 
various art exhibitions held during the year 
in Paris, but one cannot help noticing the 
lamentable backwardness of English exhib- 
itors in the plastic arts of the secondary and 
tertiary grades which is exposed by the al- 
most total absence of works in bronze by 
undoubtedly British artists. Leading firms 
in England—that of Elkington, of Birming- 
ham, in particular—have done as much as 
it is possible for any English firm to do in 
bronze and in electro-silver working of an 
artistically plastic kind; but their chief mod- 
elers and sculptors are not Englishmen, but 
Frenchmen. 


It is positively deplorable to remark what 
little progress, comparatively speaking, En- 
glish art manufacturers are making. Why 
hesitate to follow the example they set some 
years ago in reproductions from the antique, 
or in the execution of original designs on a 
thoroughly classical model in bronze, silver, 
gold, or marble? On the other hand, signs 
are not lacking of the surpassing superiority 
in excellence on the part of British over 
French art-workmen as gasfitters, as manu- 
facturers, as workers in metals generally; 
but in the secondary and tertiary stages of 
bronze or ‘silver industry, one longs to see 
clock cases, statuettes, vases, etc., of British 
design and production, and of marked artistic 
merit. 


British art-manufacturers are only too 
well aware of the fact that they have com- 
petitors of tremendous power and prestige 
in France. They are goldsmiths, silver- 
smiths, enamelers, bronze-workers, and elec- 
troplaters. None the less, they should not 
feel discouraged. Let them do their very 
best and stand their ground, as they must, 
against this whole host of French art-work 
firms. Never give up, for it is the secret 
of glory. If their French rivals are like 
so many hundred giants, each with a hun- 
dred hands, let British manufacturers re- 
member that they have thousands of ad- 
mirers throughout the world; while their 
French competitors only wish them every 
success, and are the very first to applaud 
their efforts in securing a place in the sun- 
shine. 

Enough has been said to prove that nei- 
ther zeal nor activity is wanting among 





(Continued on page 87.) 
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that a gift shall be 


attractive, thirdly, durable. 
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The durability of these is enhanced by the careful 


The attractiveness of Larter Links is assured by 
workmanship of Larter craftsmen. 


The usefulness of a pair of sleeve links is apparent. 
careful attention to design. 





A practical gift giver demands 


first, useful, 
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“The Lad Is Honest” 








Being a Heart-to-Heart Talk with the Individual Who Is Ambitious 
By H. P. Bain* 

















OU will find among the “treasured 
things” of many men a bit of neatly 
folded paper, on which is carefully written 
that “first recommendation.” Sometimes it 
is signed by the schoolmaster, sometimes by 
the pastor, sometimes by a friend. The chief 
thing it says is, “The lad is honest.” It 
would be an insult to the youth to infer that 
the writer of this highly prized bit of testi- 
mony had no other thought in mind except 
to convey the fact that “This young man is 
not a thief.” 

The writer of the “letter of recommenda- 
tion” means that the lad starting life, be- 
ginning at the foundation, is honest. This 
is the base on which he is to build. Hon- 
esty is a natural birthright. Nothing more 
praiseworthy could be said of a youth than 
that he has maintained intact his birthright. 
The honesty given us, with which to begin 
life, is honesty with self, honesty with others 
and honesty of purpose. What more could 
any man ask! Not every man may have had 
occasion to ask for, or to be given, this “first 
letter of recommendation” to establish for 
him his rightful heritage ; nevertheless, every 
man has honesty in its fullest meaning on 
which to build his career. 

What have you done with your founda- 
tion rights? Are you, today, honest with 
yourself? Have you not been, and are you 
not now, dishonest in taking from yourself 
the benefits of opportunities? You ring the 
time-clock at eight in the morning and five 
in the afternoon; line up for your pay en- 
velope at the proper time on pay day. You 
ask, “What are my opportunities?” 

I happened in a jewelry store a few days 
ago. It was in that dull, still time of the 
afternoon when the streets are deserted and 
when men who should be ambitious—the 
salesmen—lay aside their heritage and suc- 
cumb to the greatest of all thieves of op- 
portunity—INacTIvITY. One salesman was 
draped lazily over a display case; an- 
other was seated in the rear of the store, 
with one leg dangling over the arm of the 
chair; another salesman was leisurely mani- 
curing his nails and “chatting” with the lady 
bookkeeper. How many of these men had 
pigeon-holed away at home that first testi- 
monial which said, “The lad is honest.” 
Were these men honest with themselves? 

This is not insinuating that these men were 
taking advantage of their employer. They 
were idling away their own precious time. 
The salary-dependent man has only two 
things as his stock in trade, or as his capital, 
and they are his time and his ability. The 
first is necessary to the attainment of the 
second. You cannot increase your ability un- 
less you improve your time. 

In answer to the query, “Had they no bet- 
ter way to spend their time?” one salesman 
replied, “No, unless we dust off the stock.” 
This was amusing, because it again ex- 
pressed that thought so prevalent among the 
salary-earning class—that if they use their 


*General Manager, Habanix Leather Products 
Co., Tolede. 


brain when there is nothing to do that is 
demanded of them, they are giving the “boss” 
more than he is paying for. This thought 
is the greatest of handicaps to the wage- 
earning element. 

Salesmen, as a class, have a greater oppor- 
tunity to advance their own individual in- 
terests than any other men. There is never 
an idle moment when the salesman could not 
improve his opportunity for personal achieve- 
ment. However, among a certain class of 
salesmen, one reason for their lack of ap- 
preciation of what salesmanship can do for 
them, is that they do not put enough value 
upon the science of which salesmanship is 
founded. They are salesmen because they 
started their business life as “clerks.” 

Musicians, artists, literary men, physicians, 
lawyers, all have their traditions which give 
a vast amount of inspiration to the individ- 
ual. These traditions are the discoveries, 
works and lives of the masters of these pro- 
fessions. 

One thing which has made the salesman 
less respectful of his profession, or less 
thoughtful of it and what he will get out of 
it by digging further than the mere dealing 
with the day’s events, has been the fact that 
he has not felt the emotion of tradition. 
Now we are digging back and finding that 
some of the golden nuggets of thought of 
modern salesmanship are composed of truths 
expressed years and years ago. 

Salesmanship is based upon an exact sci- 
ence. The principles of this science have 
always existed. That a message might be 
conveyed through the air without wires or 
other visible means of transmission, is but 
working out a principle that always existed. 
Solomon spoke the truth when he said, 
“There is nothing new under the sun.” We 
are learning every day that in achievements 
through the spoken word, the written word 
and the activities of the most ancient of the 
world’s greatest men, are expressed the laws 
which make for success in individual accom- 
plishment and which, when applied to sales- 


manship, give a power for successful attain- ~ 


ment that is without limitations. 


As one example, let us take Shakespeare! ' 


Shakespeare, in his writings, shows himself 
as possessing those qualities which would 
have made him the world’s greatest sales- 
man. For instance, Mark Antony, in his 
oration after the assassination of Czsar, said, 
“If you have tears, prepare to shed them 
now!” Think of the psychological value of 
this statement! He does not ask “Will you 
cry?” or pleadingly say, “You should cry,” 
but he commands by saying, be prepared to 
cry; meaning that he expects his “customers” 
to cry, and he is not going to take any 
chances against the loss of sympathy which 
he is determined to get. 

Every salesman should read and study the 
play, “Julius Cesar,” and pay especial at- 
tention to the manner in which Mark Antony 
handles the people and accomplishes the re- 
sults he desires to obtain. To get the close 
attention of the people he says: 
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“Look, in this place ran Cassius’ dagger 
through; 
And as he pluck’d his cursed steel away, 
Mark how the blood of Cesar follow’d 
_ 
What a master stroke of salesmanship in 
these lines!’ He wishes to discredit Brutus, 
but he does not “knock”: 


“But Brutus says he (Cesar) was ambi- 

tious ; 

And Brutus is an honorable man.” 

To show how Shakespeare appreciates the 
simplicity of facts and modesty in personal- 
ity, he has Antony say: 

“I am no orator as Brutus is, 

But as you know me all, a plain blunt 

man, 

But here I am to speak what I do 


know.” 


Space here does not permit an extended 
analysis of the splendid examples of sales- 
manship shown in this part of the play of 
“Julius Cesar.” 

Scientific principles lie within the writings 
of the masters of literature and should be 
studied by the individual. No one can work 
them out for you, for if they did, they would 
be of little value to you. One of the greatest 
blessings in the accomplishment of personal 
achievement, through the science of sales- 
manship, is that it has to be attained through 
individual effort. In fact, there is no science 
which, to understand and appreciate, you do 
not have to work out for yourself. Take the 
most exact science—mathematics; to under- 
stand how a problem is solved you must 
work it out yourself. 

Here is a “working plan” that is very 
simple. Three strokes of the pencil and it 
is drawn—a triangle. Draw it in your note 
book or upon something which you can keep 
and refer to. Make the three lines of equal 
length. One side of the triangle designate 
as “Knowledge of Goods”—how, of what, 
by whom and where made; points of 
difference; superiority in quality, price, 
service. 

The other side, “Knowledge of Human 
Nature”—ability to “size up” the prospec- 
tive customer; to find and appeal to vanity, 
pride, whims, money-saving, judgment, ap- 
preciation of values; turning curiosity into 
interest. 

The third side, “Knowledge of Self’— 
your make-up, moral, physical, mental; 
strong and weak points; strength of cour- 
age, endeavor, enthusiasm, determination, 
will; personality, self-control, temperament. 

Each one of the lines has an efficiency val- 
uation of 100 per cent. Fit yourself into 
the triangle! See what you measure up to 
in efficiency! In finding “self valuation,” 
take a thinking spell you have long owed 
yourseif. A trouble with us all is, we do 
not stop long enough between work, sleep, 
rest and pleasure-seeking, to really give the 
proper thought to self. Five minutes, 10 
minutes, a half-hour, given solely to self, 
will work a wonderful transformation of 
betterment. 

Every worker owes it to himself to re- 
serve enough time for his own use to fully 
express to himself his highest ideals and 
take account of himself and see what prog- 
ress he is making toward reaching them. 
This time should be sacred—it is an inherit- 
ance we are entitled to, need, should have, 
and which will prove to be a blessing. In 
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the proper use of this time we can give back 
to our souls the nourishment and the quiet, 
without which we become little more than 
machines. 

True value of self is what is left after 
taking the difference between what we hope 
to accomplish and what we have accom- 
plished. If your ambitions are not great, 
your valuation of self will, in proportion, be 
no greater—that is, judged by the standard 
of efficiency as fixed by the world. 

We work our way to where we have set 
the goalstake of our desire for personal 
achievement by gradual progression and not 
by jumps. We must fit ourselves for every 
advancement, and in doing so we must make 
the advancement. In other words, we do 
not have to worry about the advancement, 
only prepare for it. This is why it is ever- 
lastingly preached to us, to do our best 
where we are. It is the present on which 
hangs our whole future. 

Let’s compare the “working plan.” In- 
side the triangle and close to the outer lines, 
draw lines which represent the percentage 
of efficiency you possess. 

Let’s see what we have. Here is one: 
The line on that side of the triangle repre- 
senting personal “Knowledge of Self” is very 
short; the line which would indicate 
“Knowledge of Goods” is a little longer; 
the line which shows “Knowledge of Human 
Nature” is not quite so long as the second 
line, but a little longer than the first. Let’s 
see the triangle from another fellow. His 
is different. He believes he has a good 
knowledge of human nature, doesn’t know 
much about his goods, and knows less about 
himself. 

The idea is to lengthen the inner line. 
You know your goal—it is to attain 100 per 
cent. efficiency in the three essential fea- 
tures of successful salesmanship, and you 
know from self-valuation, the point from 
where you have to start. 

“The lad is honest!” The lad must grow 
into a man, and to measure up to the full 
standard of a man he must take with him 
into manhood the birthright of his youth, and 
no man can be dishonest, in anything, who 
is first honest with himself. 

Let the MAN be honest! 








Divorce Rings Next 





os A BIG jeweler now has thrown a jewel 

on the market that, without doubt, 
will have a great vogue: the divorce ring. 
Evidently, with the epidemic of divorces we 
are suffering these days, this jewel will be 
obtrusive, and just as a ring symbolizes en- 
gagement and marriage, a ring will, from 
now on, symbolize the rupture. 

“We have only just thought of it. This 
hiatus is happily filled and the tiny little 
ring in the form of a wedding ring over 
which is set a broken arrow in its center, 
just exactly fills the role for which it is 
destined. 

“Cupid is always armed with arrows to 
Pierce the hearts of spouses, but, alas! some 
get broken, love flies and divorce occurs 

decidedly the little ring should have 
success.”—Le Moniteur de la Bijouterie. 








_ John A. SinClair, Seattle, Wash., auc- 
tioneer, is conducting a sale for the Globe 
Jewelry Co., Butte, Mont. 
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6¢JT is a very suggestive fact that the 

Greek words for the apparatus of the 
smith—the names for the anvil, the bellows, 
the tongs, and the furnace—are not related 
to the corresponding terms in Latin. Even 
among the Indians and Iranians, whose lin- 
guistic separation was so much later than 
that of the other Aryan races, these words 
also differ, with the single exception of the 
name for the furnace, which may primarily 
have denoted an oven used for other pur- 
poses. Not only are there no common Aryan 
words for the smith and his tools, but there 
is no common word for iron, or even for 
tin, a necessary constituent of bronze. Two 
metals only, a gold and copper, are, as a rule, 
found in the metallic state. They were 
known both in Egypt and in Babylonia at 
the earliest period of which we have any 
historical cognizance, and in all probability 
they were the first metals with which the 
Aryans became acquainted. Native gold is 
very generally distributed, and native cop- 
per is found in Saxony, Hungary, Sweden, 
Norway, Spain, and Cornwall. The glitter- 
ing particles of gold found in the sands of 
so many rivers must have attracted atten- 
tion at a very early period. But it is clear 
that gold was unknown to the undivided 
Aryans. The Greek xpvods (Hebrew 
charutz) being a Semitic loan-word, gold 
must have been brought to Hellas by the 
Phoenicians, not earlier than the XIIIth 
century B. C. 

“We know that the Phoenicians mined for 
gold at Thasos. The tombs at Spata on 
Mount Hymettus in Attica, at Thera, at 
Mycene, and at Ialysis in Rhodes, contain 
objects exhibiting the influence of Phoenician 
art, and in all of them gold is more or less 
abundant. These tombs cannot in any case 
be older than the XIVth or XVth century 
B. C., as at Ialysos, where the ornament is 
of the most archaic type, a scarab was 
found with the cartouche of Amenhotop III. 
The probable date of the earliest of these 
tombs is the XIIIth century B. C. But 
gold was not known in Italy before the XIth 
century B. C., since in the latest pile dwell- 
ings of the Emilia, which belong to the 
bronze age, and which even contain amber 
obtained by commerce from the Baltic, nei- 
ther gold nor silver has been found. In two 
or three of the Swiss pile dwellings of the 
bronze age, which survived to a later time 
than the pile dwellings of Italy, gold has 
very sparingly been found; in one instance 
only has a gold ornament been found in a 
settlement of the neolithic age. 

“That gold was unknown to the Aryans 
when they entered Italy may also be con- 
cluded from the fact that its name, aurum 
in Latin, and ausum in Sabine, is a word of 
Italian origin, denoting the ‘shining’ metal, 
and related to the word aurora, the shining 
dawn. The story of Brennus casting his 
sword in the scale to be weighed against 
Roman gold proves that gold must have 
been known to the Gauls not later than their 
invasion of Italy in 390 B. C. It is probable 
it was not known to them at any earlier 
time, since the Celtic name (old Irish or, 
Cymric awr) was borrowed from the Latin; 
and since the primitive s could not have 
changed to r in the Celtic speech, the word 
must have been borrowed after ausum had 
become aurum in Latin. 
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“Gold must have reached the Lithuanians, 
probably in: exchange for amber, before it 
became known to the Celts, since the old 
Prussian name ausis (Lithuanian auksas) 
exhibits the earlier form of the Italic word. 
The Albanian Gri proves that the IlIlyrians 
obtained their knowledge of gold at a some- 
what later time, and also that they obtained 
it from Italy and not from Greece. Gold 
was known to the Indians before they en- 
tered India, and before their separation from 
the Iranians, since the Sanscrit name, hir- 
anya, is identical with the Zend zaranya, the 
word also being found in the other branches 
of the Iranian family. . . . The Teutonic 
name gulth means the ‘glowing’ or ‘yellow’ 
metal, and the form of the old Slavonic 
name zlato proves that the Slavs must have 
borrowed the word from the Teutons at an 
early period. Its introduction was 
later than the separation of the Greeks from 
the Latins, of the Latins from the Celts, and 
of the Eastern and Western Finns. ‘ The 
Greeks obtained it from the Phoenicians, 
and the Celts, Illyrians, and Lithuanians 
from the people of Italy. It was unknown 
to the Greeks before the XIIIth century, 
when the Phoenicians reached the coast of 
Hellas; it was unknown in Italy in the XIth 
century, when the Etruscan invaders de- 
stroyed the Umbrian settlements, but it had 
probably reached Italy as early as the IXth 
century, when the Greeks and Phoenicians 
had established themselves in Cumae and 
Caere. It reached the Baltic before the fifth 
century and Gaul and Illyria in the fourth.” 
—Isaac Taytor, in “The Origin of the 
Aryans.” 








Why Pearls Will Remain Scarce 





Our Paris contemporary, Le Moniteur, 
reports concerning a discussion on Japanese 
pearls at the Congress of the Maritime Fish- 
tries (Congrés des Péches Maritimes), held 
at Marseilles. M. Pohl estimated that the 
production of this kind of pearls would be 
always limited for the following reasons: 

“(1) The culture has no interest except 
in the waters where are found the molluscs 
which produce the beautiful natural pearls. 
(2) It will only be remunerative when mol- 
luscs are employed which are capable of 
bearing pearls of over two grains. (3)It is 
limited by the difficulty of the operation and 
the unavoidable loss.” 








French Gold and Silversmith’s Work 





(Continued from page 83.) 





French manufacturers. Progress has for 
more than 60 years made rapid strides, and 
would continue to advance in the face of 
increasing difficulties and foreign competition 
if public taste would crown its efforts. Un- 
fortunately, however, France has no longer 
the same moneyed patrons, which explains 
why so often the best specimens of art find 
their destination in the collections of wealthy 
British and American visitors, many of 
whom come over, especially to Paris, for the 
purpose of embellishing their homes. 








J. M. Flugstad has sold his jewelry busi- 
ness at Hamilton, Mont., to Frank L. Burns, 
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The Production of Precious Stones in 1921* 





By George F. Kunz 
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(Continued from issue of Nov. 29) 


Madagascar—A yaluable contribution to 
our knowledge of the gem minerals of 
Madagascar has recently been made by 
Prof. Alfred Lacroix, of the Muséum 
d’Histoire Naturelle. The writer stated 
that although from its discovery the Island 
of Madagascar enjoyed the repute of 
possessing valuable gem deposits, a French- 
man who visited the Island as early as 
1547 having declared that precious stones 
existed’ there, still it is only from 1891, 
thirty years ago, that we can really date 
their discovery. At that time M. A. Gran- 
didier gave to the Muséum a fine crystal 
of rubellite and some small sapphires and 
zircons found there, as a general rule either 
from the eluvials (wind-drift) covering 
pegmatite veins, or else in the pegmatite 
itself, only very rarely in alluvial deposits. 
The most prized of these Madagascar gems 
are the beryls, which occur in a great 
variety of beautiful colors, yellow, blue, 
sea-green (aquamarine) and _rose-pink. 
The latter contains a small amount of 
caesium and on those of a_ peach-bloom 
hue, or of a salmon-pink, the name “mor- 
ganite” has deen bestowed. Then there 
are tourmalines in great variety of colora- 
tion, the kunzite variety of spodumene, fine 
garnets, some topazes and a very few 
sapphires and rubies. To these should be 
added spinels, crysoberyls, zircons, cordier- 
ites, diopsides, amethyst and_ citrines. 
Especially characteristic are gem examples, 
such as have not been found elsewhere, of 
the following: kornerupine, danburyite, 
scapolite, and ferriferous orthoclase. 

We are informed that the French Govern- 
ment has entrusted to Prof. Lacroix and 
M. Vielle-Koechlin the task of assembling 
a complete collection of the gems found in 
the great French colony of Madagascar. 

The work of bringing together the very 
numerous specimens is nearing completion, 
and the collection will be exhibited at the 
French Colonial Exhibition in Marseilles 
to be held early in 1922. Prof. Lecroix is 
our greatest authority on Madagascar 
minerals, on which he has just issued a 
magnificent work, published at Government 
expense, and embodying the results of-many 
years of research carried on by him in this 
great island. . 

Russia—One of the reviving industries 
in Soviet Russia is the mining of Uralian 
precious stones. This is now to be carried 
on systematically and on a large scale, for 
the report drawn up by the Mining Depart- 
ment of Ekaterinburg assumes an output 
of 825 poods, or nearly 30,000 Ib. Of 
course the term “precious stone” must be 
taken in a very wide sense as covering 





* Reprinted from Mineral Industry, Vol. XXX, 
by courtesy of the McGraw-Hill Book Co., New 

ork, 

1A. Lacroix, “Les Pierres de Madagascar,” lec- 
ture given at the Muséum d’Histoire Naturelle, on 
Apr. 10, 1921. It is a résumé of a chapter from 


the second volume of the forthcoming work by the 
same writer, entitled, “Minéralogie de Madagas- 
car.” 


all decorative stones as well as gems suit- 
able for jewels. Already, in the Summer 
of 1921, the initial steps in this mining had 
been taken, indeed work in deepening the 
already existing shafts had been started in 
October, 1920. Among other stones, aqua- 
marines and tourmalines are mentioned. 
The material is to be cut ard facetted in 
the great workshops at Ekaterinburg, which 
were established by two Italians at the 
command of Catherine II. The polishing 
equipment here is said to be sufficient to 
treat 21,000 carats at one time. All the 
stones taken out can be utilized in one way 
or another, if not for jewelry or decoration 
work, for rich vases and the like, then for 
mineralogical collections. For these Ekater- 
inburg is the only Russian source and the 
demand is said to be great. A party of 
Americans: who traversed the Urals in 1921 
are stated to have secured a number of 
specimens, but the steady and regular 
demand comes from the “Société Uralienne 
des Naturalistes,” of which the writer was 
elected an Honorary Member in 1892. 

The District Government has determined 
to keep the exploitation of the mines in its 
own hands, although numerous applications 
have been made by private persons and 
companies. 

The writer visited the Urals in 1891, and 
found that the finest beryls, topaz, and 
amethysts were disccvered in the Govern- 
ment of Perm, notably at Alabaska and 
Musuka, where many of the most wonderful 
crystals of these gem minerals were found, 
and these now grace the mineral cabinets 
of the world. 

The amber which is found in coastal 
deposits in East Prussia, principally along 
the shores of the Samland Peninsula, is 
recovered partly by dredging operations and 
partly by excavation. Smaller quantities 
are obtained on the coast of the Baltic 
between Danzig and Pillau, and from 
Oranz to Memel. The amber is owned by 
the Public Amberworks in Konigsberg, 
Prussia. Much of the material is worked 
up into ornamental forms in Danzig, both 
natural and molded amber being used. The 
articles include necklets, brooches, pendants, 
earrings, rings, paper-cutters, seals, pen- 
holders, cigar and cigarette holders, and 
many kinds of pipes. Besides these amber 
beads are exported to Africa, buttons to 
China and Japan, and rosaries to Moham- 
medan lands. Amber is also manufactured 
in combination with the precious metals. 
The amber guild of the Free and Hanseatic 
City of Danzig dates back to the fifteenth 
century, having originated in 1477, and the 
industry has constantly developed since 
then, so that at present its repute is world- 
wide. In order to protect their interests, 
the amber manufacturers of Danzig have 
organized a union bearing the name 
“Vereinigte Bernsteinwaren — Fabrikanten 
E. V. Danzig.” 

Southwest Africa—In Southwest Africa, 
about two kilometers east of Usakos, a 
most important discovery of gem tourma- 
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lines has been made, in an intrusion of 
pegmatitic granite in schist. The tourma- 
lines occur in crystals up to 2 ft. in length, 
and bluish-green stones predominate, but 
the rare dark-blue variety known as 
indicolite is also reported. Dr. Percy A. 
Wagner has had a number of them cut and 
states that they are most brilliant and 
flawless, constituting very handsome gems.’ 

The discovery in 1910, by Dr. E. Reuning, 
of aquamarines and rose-quartz in pegmatite 
about three miles to the north of Rdéssing 
Station, and about a mile to the east of 
the Hanoas (Knife) Hills, has already been 
noted in a previous report.” It is stated 
that now, under the new control of the 
Southwest African region by the Union of 
South Africa, operations were resumed 
early in 1921, and when the district was 
visited in March by Dr. Percy A. Wagner, 
a white man and a number of natives were 
working there.” The most noted of the 
gem material found by Dr. Reuning was 
the golden-hued beryl on which the name 
heliodore was bestowed. Dr. Wagner notes 
that the heliodore of these pegmatites con- 
tains appreciable quantities of uranium 
oxide, and is distinctly radio-active. This 
he takes to indicate that the pegmatite 
solution from which the pegmatite crystal- 
lized was itself radio-active, 

Besides the “heliodore,” there are to be 
found in the pegmatites near Rossing Station 
other fine beryls, notably beautifully clear, 
transparent, flawless crystals of a light blue 
or pale biuish-green hue. At Swakopmund, 
there was shown to Mr. Wagner a very fine 
necklace of pale, sky-blue aquamarines cut 
in Paris, Then there are other beryls, clear 
transparent to translucent crystals of a fine 
yellowish-green color, which seem to cor- 
respond to the variety of beryl known as 
aquamarine chrysolite that is found in 
Siberia and Brazil. By daylight the color 
of these stones strongly resembles that of 
the heliodore when seen by artificial light.‘ 

United States—As to the precious-stone 
output of the United States, the diamond 
deposits near Murfreesboro, Ark., discovered 
in 1906, have produced quite a number of 
diamonds, The largest stone found here 
so far weighed 20.25 carats and was of good 
color, though having a number of flaws; 
it furnished, when cut, a marquise stone of 
4.15 carats valued at $3,000. Another dia- 
mond weighing 18.03 carats has also been 
found here. During the coming year this 
mine will be worked with improved ma- 
chinery. However, by far the largest yield 
of precious stones has been afforded by the 
sapphire mines of Yogo Gulch, Fergus 
County, Mont.; the yalue of these sapphires 
represents fully one-half of the total output 
of precious stones. Possibly about one- 
fifth of the total can be credited to tour- 
malines, almost all from California, although 
a few came from Maine. Turquoise and 
turquoise-matrix from Arizona, New Mex- 
ico, California, and Nevada furnished about 
one-tenth of the total. The balance were 


1Communicated by Dr. Percy A. Wagner, in 
letter dated Mar. 13, 1922. 

2 Mineral Industry, 21, 728 (1912). 

3“On Some Occurrences in the Namib Desert.” 
Percy A. Wagner, Trans. Geol. Soc. of So. Afr., 
4, 86 (1921). ’ 

Mineral Occurences in the Namib 
Percy A. Wagner, Trans. Geol. Soc. of 
92 (192). 
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quartzes, the so-called copper silicate, and 
moss agates, principally from California and 
the Coast States, and utilized chiefly for 
the tourist trade. At final retail prices, it 
may be estimated that $1,000,000 worth of 
precious stones of United States origin have 
been sold since the beginning of the World 
War. A good part of this price is of course 
due to the expense of cutting, and to the 
profits of the various hands through which 
the stones passed. 

Amethysts have recently been found and 
mined in Arizona to a notable extent on 
the claims near the Roosevelt dam, dis- 
covered by W. S. McDaniels. Orders for 
material to the amount of $2,000 have been 
obtained from lapidaries and dealers in Los 
Angeles, the crystals having been taken 
from but 20 in. below the surface of the 
ground. This is the first amethyst deposit 
of commercial importance in Arizona. 

Jade has never been more sought after 
nor held at a higher price than at the 
present time. It is also interesting to note 
that in addition to jade there has been used 
a compact idocrase, californite, described by 
the present writer, and which comes from 
California, as well as the compact pectolite 
found in Alaska, and the barenite which 
occurs in Rhode Island and in various parts 
China. There was also noted this year a 
remarkable occurrence of compact garnet, 
resembling jade, discovered in Alaska by 
Commander Emmons and described by 
Henry S. Washington. 

One of the results of the World War has 
been a revival of interest in what is 
denominated as “mourning jewelry,” whether 
made of jet, or of black onyx, in combina- 
tion with some white stone such as moon- 
stone, for example. In this connection it is 
interesting to report the discovery of large 
deposits of jet in what is known as Coal 
Basin, at the foot of the Henry Mountains, 
Wayne County, Utah. About 14,000 linear 
feet of the outcrop of the stratum containing 
jet has been exposed, and the mineral has 
been found occurring promiscuously, here 
and there, all along the exposed stratum in 
the form of flattened-out trees, the tree- 
trunks, limbs, roots and bark having all 
been metamorphosed with jet. Geological 
conditions make it clear that these trees at 
one time buried or covered to a depth of 
approximately 2,000 ft., and there is no 
doubt that the pressure of this tremendous 
overburden flattened out trees probably a 
foot or more in diameter until their thtck- 
ness was reduced to from 1 to 6 in., thus 
clesing all the pores of the wood. The 
heat generated: by this enormous and long- 
continued pressure produced a state of 
fossilization resulting in the present deposits 
of jet. This burying of the trees must have 
occurred ages ago, probably at the time of 
the great uplift when the Henry mountain 
range punctured the great southern Utah 
desert, rearing up peaks thousands of feet 
high, In the course of further ages the 
water derived from the melting snow on 
the mountain slopes cut a deep chasm out 
of the earth’s crust, which deepened and 
widened until at last an oblong basin was 
formed, thus exposing the stratum wherein 
the jet trees now lie for about 14,000 linear 
feet. A tough hard fireclay from 1 to 2 
ft. thick now overlies the jet, the balance 
of the overburden being extremely soft, so 
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that it can readily be sluiced off by water, 
when it is a simple matter to peel off the 
layer of clay. This operation is favored 
by the existence, at an elevation of about 
600 ft., of a spring of water which can be 
piped down to the jet workings. In some 
cases nearly complete “jet trees” were 
found, the limbs, roots and bark being of 
this mineral. The bark was so well pre- 
served that it is possible to determine that 
at least three different kinds of trees have 
been converted into jet. It is claimed that 
there is enough jet here to supply the world 
for centuries,” 

The turquoise as used by the Zufii Indians 
of New Mexico in early times is the theme 
of an attractive publication, issued by the 
Museum of the American Indian Heye 
Foundation. This gives very reliable and 
satisfactory information on the matter, and 
also regarding the location of the deposits 
whence the material was drawn. The prin- 
cipal sources, both in early and modern 
times, have been the Cerillos mountains of 
New Mexico, about 20 miles south-southwest 
of Santa Fe. Still, a few other deposits 
were worked to a limited extent, such as 
some in the Burro and Little Hichita 
mountains in Grant County, and in the 
Jarilla hills in Otero County. It is con- 
sidered unlikely that the Zufii Indians 
extracted the turquoise themselves; they 
more probably secured it by trade with Rio 
Grande Pueblos. Later, when corporations 
obtained control, and Indian quarrying was 
practically abandoned, white traders were 
the sources of supply. In early times, owing 
to the difficulty of transporting the turquoise 
for long distances without the aid of ani- 
mals, the material was much rarer than is 
the case today, although it must not be 
forgotten that Pepper found over 50,000 
worked pieces of turquoise in his execava- 
tions at Pueblo Bonito. That it was used 
for ornamental and sacred purposes by the 
Zufii who dwelt in the now-ruined pueblo 
of Hawikuh has been proved by the results 
of the excavations carried on there lately. 
The earliest notice of the use of turquoise 
in this region is that furnished by Fray 
Marcos de Niza, concerning his journey to 
Cibola in 1539. During the excavations 
conducted by the Hendricks-Hodge expedi- 
tion in 1917-1920 there were found various 
examples of turquoise beads and_ small 
pendants of the solid stones, as well as 
several hair-combs and ear-tablets, and a 
breast ornament, all incrusted with turquoise 
on bases of wood. 

Regarding the Los Cerillos mines the 
present writer noted in- 1890 that whatever 
work was carried on there was done in a 
very desultory way, either by local lap- 
idaries, poor whites, or Indians. The method 
followed is to build large fires against the 
base of the rock until it becomes thoroughly 
heated, when cool water is thrown over it. 
The abrupt change of temperature induces 


1 Communicated by Mr. J. C. Gustaveson, Ogden, 
Utah, in letter dated Apr. 12, 1922. The black 
and white jewelry which has been so much favored, 
may consist of onyx with a tiny border made up of 
a caliber-cut stones or intermingled with white dia- 
monds in a platinum setting, or also crystal with 
onyx or jet. 

2F. W. Hodge. “Turquoise Work of Hawikuh, 
New Mexico.” Leaflets of the Museum of the 
American Indian, Heye Foundation, No. 2, New 
York. Mar. 22, 1921, 30 pp., 2 colored plates and 
text illustrations. 
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large pieces of the rock to crack off; but 
much of the precious material is ruined in 
this way. From these broken-off pieces of 
rock the turquoise is picked out of the 
exposed seams with pieces of pointed iron, 
such as old barrow-teeth, or any other 
sharp-pointed instrument. Only occasionally 
was a blast put in.’ 


Technology 


The intensity of X-ray reflection by the 
diamond has been investigated by Sir W. H. 
Bragg, who read a paper on the subject 
before the Physical Society of London, 
May 27, 1921. An interesting feature was 
that if the outer-electrons of the carbon 
atom lay at any considerable distance from 
the center, they must be in motion over a 
wide range, or else for some other reason 
contribute little to the reflection. It also 
appeared that the properties of the carbon 
atom in diamond are based on a tetrahedral, 
not on a spherical form. 

In his Presidential address® before the 
Mineralogical Society of America, delivered 
Dec. 29, 1921, Prof. Charles Palache of 
Harvard University passed in review the 
chief results of the investigations made 
regarding the ‘“diamond-pipes” of South 
Africa, noting the valuable information 
given in Dr. Wagner’s book on the South 
African mines.“ After admitting that in 
his view the exact mechanical process by 
which these vertical holes have been pro- 
duced has so far not been elucidated, Prof. 
Palache turns to the question as to the 
determining causes for the differences in 
the characteristic qualities of diamonds 
from different “types” and for the very 
unequal distribution of diamond material in 
some of them, and their absence from 
others. Jn regard to the latter he said: 

“The explanation of the apparent total 
absence of diamonds in many pipes and of 
these local variations in character of the 
stones is probably to be found in the deli- 
cate equilibrium existing between the molten 
magma and the carbon in solution. Gold- 
schmidt and Fersmann showed in their 
study of diamond crystals that the forms 
of growth and of solution were markedly 
different; that few crystals had escaped 
solution etching; and that a crystal might 
even have been growing on certain faces in 
the same magmatic solution that was dis- 
solving material from other faces.’ The 
control of the saturated condition of the 
solution is thus sensitive, but its nature is 
quite unknown. It may well be temperature 
or pressure, or the presence of other dis- 
solved substances. The latter would be 
most likely to cause variation of color or 
other physical characters of the diamond 
crystals. And for the absence of diamond 
from so many pipes, at least two explana- 
tions may be suggested. Carbon may never 
have been present in the magma of a 
particular locality. It seems more likely 


1 George F. Kunz, “Gems and Precious Stones of 
North America,” New York, 1890, pp. 56, 57. 

2 Chem. News, June 17, 1921, p. 285. 

3“Some Problems of Mineral Genesis in South 
Africa,” Presidential Address, presented at the Sec- 
ond Annual Meeting of the Mineralogical Society 
of America, Amherst, Mass., Dec. 29, 1921. Am. 
Mineralogist, Mar., 1922. 

4Percy A. Wagner, “The Diamond Fields of 
South Africa,” Johannesburg, 1914. 

5 A. von Fersmann and V. Goldschmid, “Der 
Diamant” Heidelberg, 1911, p. VII. 
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that it is always present, but may be held 
in solution by peculiar chemical or physical 
conditions through the cooling period in 
which diamond can form and thus remains 
in solid solution in the rock. The ultimate 
source of the carbon is of course prob- 
lematic. The sporadic distribution of dia- 
mond in the pipes might be explained by 
postulating local digestion in the magma 
of older, carbon-containing rocks. But it 
seems more probable that it is derived from 
the dissociation of carbon oxide gases in 
the magma, the carbon separating under 
favorable conditions as diamonds.” 


[THE END] 





A Novel Ear Pendant 








Le Grand Negoce, of Paris, presents its 
readers with the design for a novel ear 
pendant, illustration of which is herewith 
reproduced. The design is the creation of 














A NOVEL FRENCH EAR PENDANT 


M. Grebel. P. Contreau, in a short article, 
describes the unique jewel. He says: 

“In spite of the present error of consider- 
ing the precious stones as the sole parure 
worthy of the ladies, we desire to attempt 
to reinstate semi-precious materials and to 
adapt them to the fine decoration in the 
toilet... .. A jewel should be created for 
passing use, worn perhaps but for just a 
single night.” The hanging stone may be 
rose coral, lapis, jade, or any other colored 
stone suspended by a ribbon appearing to 
pass through the lobe of the ear. 








American pianolas and graphophones hold 
high favor in Birmingham, England, accord- 
ing to a report from Consul J. F. Jewell, 
and are bought whenever obtainable. While 
there is little evidence of direct importation 
into this territory, there is considerable 
business carried on with what would appear 
to be articles of certain American firms 
who have factories located in Great Britain. 
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Reproduction of Beautiful British 
Chalice Presented to Massa- 
chusetts Divine 





A BOSTON concern which makes a spe- 

cialty of reproducing period silver and 
works of art in gold and silver, recently 
finished a very beautiful as well as interest- 
ing 14k gold chalice and paten. With one 
or two exceptions, it is a faithful repro- 
duction of one made in 1749 in Nettlecombe, 
Somerset, England, which was brought to 
light some years ago by Octavius Morgan. 
The Nettlecombe chalice and paten are of 

















CHALICE ‘PRESENTED TO JOHN T. CREAGH, D.D. 


great interest, not only because of their 
beauty and perfect condition, but because 
of their antiquity for they are older than 
any other Hall-marked example of English 
goldsmiths’ work. 

The reproduction chalice was presented 
to John T. Creagh, D.D., formerly of 
Washington, D. C., and now of St. Aldan’s 
Church, Brookline, Massachusetts. The 
original chalice stood six inches in height 
but Dr. Creagh thought it advisable to have 
the copy enlarged to 12 inches. 

The cup is supported on a hexagonal stem 
divided into two portions by the knop, which 
is a beautiful piece of goldsmith’s work, 
formed by the projection from the angles 
of the stem of six, short, square arms, each 
terminating in a lion’s mask. On the re- 
production chalice, grapes took the place 
of the lion’s masks. The lower part of the 
stem rests on a curved hexagonal foot, being 
united to it by Gothic mouldings, and the 
foot terminates in an upright moulding 
which is enriched with a small vertically 
reeded band. One of the six compartments 
of the foot is ornamented, as is usual in 
ancient chalices, by a representation of the 
Crucifixion. 

In the three or four centuries preceding 
the Reformation, the splendor of the display 
in any of the great English cathedrals on 
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any festival day was beyond description. 
The Church was the mother of the arts 
which lent themselves to the adornment of 
her services; the monks were the goldsmiths 
of the Middle Ages; St. Dunstan himself 
was the patron of their craft in England; 
so it is small wonder that the wealth of 
gold and silver in its shrines was immense. 

However, during the Reformation, the 
accumulated treasures of the Church were 
swept away and the disastrous period in the 
history of the art was reached. The mis- 
fortune that befell the goods of the Church 
during the 16th century has shortened the 
history of church-plate and examples of 
pre-Reformation art now left in England 
are rare. Among the few pieces still extant 
are the Nettlecombe chalice and its paten. 

The reproduction of this beautiful work 
was made by the Tuttle Silver Co. 








Plans Discussed for Entertainment of Visi- 
tors to Chicago’s Second Exhibit of 
Glass, Pottery, Etc. 


Cuicaco, Nov. 29.—Plans for the enter- 
tainment of buyers visiting the Second 
Chicago Exhibit of the Glass, Pottery, 
Lamps and Housefurnishings Association, 
to be held Feb. 5 to 17, 1923, at the Con- 
gress Hotel, were discussed at a rousing 
meeting of the entertainment committee held 
at the Chicago Athletic Association Club 
rooms, on Tuesday evening. Oscar W. 
Eckland, chairman was host to the members 
of the committee at a course dinner which 
preceded the business session. Those present 
were Messrs. Oscar W. Eckland, S. J. 
Natkin, Henry Von Hagel, J. H. Ling, 
Frank Burch, F. B. Tinker, E. M. Meder, 
B. G. Walsh, D. E. Crum and J. W. 
Power. 

While the details of the general plan for 
the entertainment of visiting buyers were 
not worked out, the committee made con- 
siderable progress in outlining the plan and 
at the present writing it may be said that 
the entertainment program will be one of 
the outstanding features of the show. The 
entertainment committee will make full use 
of the many exceptional facilities which 
Chicago enjoys for entertaining visiting 
buyers, and the program will be of a nature 
to appeal to the many varied desires of those 
who will attend the exhibit. 

The entertainment committee will hold 
several joint meetings with the publicity 
committee before the end of December and 
by Jan. 1 it should be possible to announce 
to the buyers the complete entertainment 
program. In addition to the general pro- 
gram, there will, of course, be many private 
entertainments developed spontaneously dur- 
ing the course of the show. 

Many additional applications for exhibit 
space from prominent manufacturers are 
being received at the secretary’s office and 
there is no question but that the Second 
Chicago Exhibit will surpass the First 
Chicago Exhibit held last Winter which 
was considered a great success. 








Samuel Perkins, a jeweler who has been 
in business in Allentown, Pa., for 22 years, 
has sold his property at 188 N. 6th St., that 
city, and will have to move from that loca- 
tion after the holiday season. 
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The News from England 


Many Christmas Novelties in Glass and China—Smoking Suits for Women— 
Sterling Silver to the Fore—Royalty Setting Fashions in Jewels—News 
from South African Diamond and Gold Fields 

















Lonpon, Nov. 27.—Many new novelty 
linés are being introduced to the purchasing 
public through the medium of the jewelers’ 
display windows just now and, before 
Christmas buying actually begins, these lines 
will be considerably augmented. There are 
two sidelines that fit in well with the ordi- 
nary gift jewelry stock and they are being 
pushed energetically for the Christmas trade. 
They are exclusive and very high quality 
pottery ware and a new type of glassware 
modeled on Italian designs that are 2,000 
years old. In the shops of such exclusive 
centers as Regent and’ Bond Sts., these por- 
celain and glass lines can be glimpsed in 
all their beauty. They attract admiring 
throngs who, for the moment, are weaned 
away from the lure of flashing gems and 
gold and silver decorations. 


* * 


It is predicted that the Italian glass 
facsimile line is going to be adopted as the 
latest craze and it will fit in well for the 
Christmas gift buying at the jewelry shops. 
It is claimed for these glass pieces that they 
are the most beautiful ever made. They are 
faithful copies of valuable specimens of ex- 
treme fragility that have been preserved in 
2,000-year-old tombs in Italy. So careful 
have the designers been to reproduce the 
originals in every particular that they have 
even attempted to fuse colors and graft pat- 
terns in red or blue glass on plain-colored 


vases. The shapes of these exquisite glass 
articles are endless. The color is a sea- 
green. The glass experts here admit that 


the ancient glass workers were the greatest 
the world has yet produced. 
x * x 


Pottery ware is not exactly a new line 
for the jewelers here to handle but some of 
the designs now coming from the Stafford- 
shire potters are so artistic and alluring that 
the jewelers see in them an excellent medium 
for increased profits. A line of quaint 
porcelain tobacco jars, for instance, fitted 
with air-tight silver lids and decorated with 
brilliant color sketches depicting shooting, 
hunting and fishing scenes, is already prov- 
ing profitable to the retail jewelers who are 
paying special attention to men’s gift goods 
this Yuletide. The English potters have been 
concentrating on “period” goods. That is to 
say: table ware suitable for harmonizing 
with, for instance, Jacobean style decoration. 
Thus the jewelers are able to display beau- 
tiful table ware and candlesticks and elec- 
tric table lights done in leather brown china 
with a white border containing a vine pat- 
tern in black. The brown harmonizes with 
the antique leather chair seats and is re- 
peated in the dinner service decorated with 
sepia prints of quaint old English landscape 
scenes. Autumn leaf and Winter snow de- 
signs lend themselves to a scheme of color 
harmony put into effect in the case of 
boudoir sets, tea services, and the like. 
There are square tea plates with feather 
stitch edge designs and a brilliant fruit de- 


sign as the main decoration. Such sets in 
which there are covers have apple knobs, 
for lifting purposes, and twisted tree 
branches for handles. ‘These are all new 
applications of the potter’s art and very 
suitable for the display counters of the retail 
jewelers. 
x ok Ok 

It is not unlikely that the jewelers here 
may go in for the new smoking suits now 
being manufactured for women devotees of 
the weed. These are wonderful creations 
in gold and silver tissued decoration with 
peacock color harmonies and jeweled head- 
dress complete. 

sie 

A tour of the London jewelry stores re- 
veals the attention being paid to sterling 
silver goods ostensibly for Christmas buying. 
Some of the best shops are making exclu- 
sive displays of sterling silverware. Such 
well-known houses as Mappin & Webb are 
putting out some novelty goods in sterling 
silver for the seasonal trade. There are, 
for instance, cases of sterling silver spoons, 
six in number, with a pair of silver sugar 
tongs as a center piece. The cases are vel- 
vet lined and the price ($10) makes it a 
gift within the reach of most persons look- 
ing for something serviceable as well as 
ornamental, Another sterling silver case 
set is the condiment case containing six 
pieces for mustard, salt, pepper, vinegar, et 
cetera. These are lined with blue glass. 

* * * 

A recent cablegram from Alfred Lewis, 
of Johannesburg, apropos mining futures in 
South Africa indicated that present assays 
and future costs point to 20 per cent annual 
profits on double current share quotations 
for such mines as Aurora Wests, Robinson 
Deep “B’s” and Durban Deep. The supply 
of labor, Lewis said, is abnormal and several 
amalgamations are mooted. 

x * * 

Royalty is taking a lead in setting jewel 
fashions for the theater this Winter. At the 
first London performance of “The Merchant 
of Venice” this season members of the royal 
family and court displayed beautiful corsage 
rubies and rows of star diamonds (worn in 
the hair). The silver gray gown em- 
broidered with small cut steel beads, and a 
hat of the same color edged with blue to 
match the gems at the waist, is being made 
popular by society leaders here. 

* * * 


The earnings of the new Consolidated 
Gold Fields of South Africa fell off further 
during the past year, but the amount charged 
against profits for depreciation is consider- 
ablv less than before. The directors say 
they have investigated a number of busi- 
ness proposals and that it is hoped to lay 
the foundations of a new and _ profitable 
business in the current year. The New 
Consolidated Gold Fields announces two 
dividends, one of 1%4 per cent free of tax 
for the past year and an interim of 2 per 
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cent tax free on account of the current 
financial year. The inability of the old com- 
pany to give the ordinary shareholders any- 
thing has not come as a disappointment to 
them. 








Sterling Silverware Manufacturers’ Associa- 
tion to Send Pamphlets to the Trade 
Instead of Present Monthly Letters 


The Sterling Silverware Manufacturers’ 
Association sent out the following letter 
last Friday to all jewelers who handle solid 
silver: 


New York, Dec. 1, 1922. 

“To the Retail Jeweler: 

“On April 1st of this year, we inaugurated 
a series of monthly letters dealing with 
fundamental and interesting phases of the 
sterling industry. 

“We believed that informative and instruc- 
tive letters would be acceptable, particularly 
to the retail salesmen who handle sterling, 
and our decision was approved by the Silver- 
ware Committee of the National Retail 
Jewelers’ Association. 

“The response to the letters has demon- 
strated their value that the work so initiated 
should be carried on. Hundreds of retailers, 
while approving the letters, have suggested 
something more comprehensive than is 
possible in a one-page letter. They will 
probably be superseded, after the first of 
the year, by pamphlets covering the many 
and essential features of the history, design, 
craftsmanship and merchandise of sterling. 
They will be issued periodically, and will 
be mailed to the retail dealers who are now 
receiving the monthly letters, and to such 
others as may be interested therein. 

“We desire to assure you of our desire to 
continue this service in a more substantial 
and detailed form. We believe that by con- 
tinued co-operation between the manufac- 
turers and the retailers, that sterling will 
be a growing factor with the retail jeweler. 

“We trust that you will find the approach- 
ing holiday season the best that you have 
ever had, and that you may have not only 
a Merry and Prosperous Christmas, but a 
New Year bright with the confidence of a 
better 1923. 

“Yours very truly, 
“STERLING SILVERWARE MANUFACTURERS’ 
ASSOCIATION. 

“Alvin Silver Co.; Dominick & Haff; J. F. 
Fradley & Co.; Graff, Washbourne & Dunn; 
International Silver Co.; Redlich & Co.; 
Rogers, Lunt & Bowlen; Frank W. Smith 
Co.; Towle Mfg. Co.; R. Wallace & Sons 
Mfg. Co.: Frank M. Whiting Co.” 








High grade optical goods of American 
origin are highly appreciated in Belgium 
and a good market appears to exist for 
American bifocal eyeglasses and spectacles, 
according to a report to the Commerce De- 
partment from Commercial Attache S. H. 
Cross. There are no producers of optical 
material in the Brussels district with a result 
that the main source of supply at present 
is France and prices generally approximate 
those prevailing in that country. A small 
amount of business is done with England. 
So far as can he learned, there is apparently 
only one American firm actively represented 
in Belgium. 
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Medal for Famous Contralto Made by Lynn, 
Mass., Jewelry House 


A most interesting medallion was pre- 
sented to Mme. Ernestine Schumann-Heinck, 
famous contralto, at the American Legion 
Armistice ball held at, Lynn, Mass., Nov. 10. 

The medal is made of 14 karat red and 
green gold, in the center of which is the 
seal of the city of Lynn. Around the seal 
on the arms of the cross are the emblems 
of the Y. M. C. A., the Lynn Chamber of 
Commerce, the Rotary Club and the Kiwanis 
Club, while on the reverse side appears the 
seal of the American Legion with the in- 

















GOLD MEDAL PRESENTED TO MME. SCHUMANN- 
HEINCK, THE FAMOUS CONTRALTO 


scription expressing the appreciation of the 
donors. The emblems and seals are all done 
in white gold. : 

The medallion was a product of a local 
jewelry house, W. F. Newhall & Sons, 16 
Market St., Lynn, who personally designed 
and made the medal in their own workshop 
and this is a matter of pride to the city 
of Lynn and the makers have been heartily 
congratulated upon their accomplishment, 








Good Conditions in Diamond Trade of Ant- 
werp Reported by American 
Vice-Consul 


WasHINGTON, Dec. 1.—Vice-Consul H. L. 
Smith, at Antwerp, recently sent to the 
Department of Commerce the following 
interesting report on the diamond trade 
of that city: 

“September was a very good month in 
the diamond industry. Business was brisk 
and there was a good demand for all quali- 
ties and sizes. There was a strong demand 
from the United States for the better 
qualities, and medium sized fine stones found 
a ready market. However, buyers were 
reticent to pay the high prices asked for 
fine quality large stones. Large quantities 
of ordinary sizes and inferior qualities were 
sold to India. 

“The general demand was very good, and 
average prices were from five to 10 per 
cent higher. It is said that prices will be 
increasing about five per cent per month 
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from now on until Christmas. 
uncut diamonds were firm during the 
month. ' 

“It is said that the number of Russian 
stones on the market is steadily decreasing, 
and the present outlook for the diamond 
industry in Antwerp is very good. The 


diamond cutting industry is very active and. 


all available cutters are employed at the 
present time. 








Gold Medal Worth $500 Awarded to Win- 
ner of World’s Champion Billiard 


Tournament 


T° the winner of the world’s champion- 
ship billard tournament at the Hotel 
Pennsylvania, New York, went not only a 
large cash prize, but a beautiful medal, a 
photograph of which is herewith presented. 
The medal is valued at $500, and the photo- 
graph only begins to convey its attractive- 
ness. 

The top piece is a bar of gold, which is 
attached to the second bar by gold links, 





MEDAL FOR WINNER OF WORLD’S BILLIARD 


CHAMPIONSHIP 


Flanking this second bar are elephants’ 
heads, in gold, with tusks of gold and 
emeralds as eyes. The centerpiece is a gold 
eagle, raised above the flags of America, 
France, Belgium, and Germany, which 
countries are represented by players in the 
championship tournament. 

Beneath the eagle are the table and the 
players, with diamond chips representing 
the two white balls and a ruby for the red. 
Above the word “emblem,” at the bottom 
are two more diamonds and a ruby, of 
larger dimensions, representing a set of 
billiard balls. 

The medal was designed and made by 
Dieges & Clust, New York, and is made 
of 14.karat gold. 
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A CENTURY IN BUSINESS 


John W. Ruth & Sons, Shelbyville, Tenn. 
to Hold Birthday Party Celebrating the 
Hundredth Anniversary of the 
Founding of the Business 


SHELBYVILLE, Tenn., Dec. 1.—John W. 
Ruth & Sons are giving a real birthday party 
to their friends and customers on Dec, 7, 
next, in celebration of a most unusual event 
for a business house, namely, the 100th an- 
niversary of the founding of the business. 
The affair will not only be an event in the 
jewelry trade but one of wide interest to 
the business community of Shelbyville. 

This concern, which is one of. the oldest, 
if not the oldest, in the south, was founded 
in 1822 by the late George Washington 
Ruth, the founder having had the unusual 
distinction of not only having been named 
after the first president of the United States, 
but so christened by him in person. The 
founder’s father, David Ruth, was a mem- 
ber of the Continental Army, fought in many 
battles and later established his home in 
Granville County, N. C., after marrying 
Mary McGlochlin. To this marriage were 
born five children, of which George Wash- 
ington Ruth first saw the light Oct. 6, 1799. 
The following month, General Washington 
made a tour of North Carolina and the 
Ruth’s youngest baby was brought to him 
when the people paid homage to our coun- 
try’s first citizen, and the baby was held 
and caressed by our first president and 
named in honor of the Father of his Country. 

George Washington Ruth learned the 
trade of watchmaking and silversmithing 
with Jehu Scott, of Raleigh, N. C., one of 
the most skillful masters of his craft in 
those days. At the end of his apprentice- 
ship he left Raleigh for the “Southwest 
Territory” going through South Carolina, 
Georgia, Alabama, to Mobile. From there 
he went to St. Stevens, where he remained 
five months working at his trade and later 
visited, respectively, Tuskaloosa, Huntsville, 
Fayetteville, Tenn., finally settling in Shelby- 
ville in October, 1822. Here he opened, in 
a small way, the business that was destined 
to be one of the finest, most prominent 
jewelry concerns in the south. 

One by one, as Mr. Ruth’s sons became 
old enough, he had them taught watch- 
making, jewelry manufacturing and silver- 
smithing, and to an extent they inherited 
the genius of the parent and the boys, John 
Wesley, Charles L., Ambrose D, and Samuel 
M., followed the father in the business. 

George Washington Ruth died Aug. 20, 
1858, and was succeeded as head of the 
firm by his oldest son, John Wesley. Charles 
L. Ruth, settled at Montgomery, Ala., at 
the end of the Civil War. A. D. Ruth re- 
mained with his brother in Shelbyville and 
John W. moved to Fayetteville, Tenn., and 
later to Winchester, while Samuel M., 
youngest son, became associated with his 
brother, John W. 

To John W. Ruth were born two sons, 
Albert Hayden and Weakly Ruth, who suc- 
ceeded him in the business and who are the 
present proprietors of the firm today cele- 
brating its centenary, 











Herbert F. Thomson, Cleveland, O., has 
sold out to Charles P. Remillet. 
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NAVARRE PEARLS 


are Celebrated for Their Beauty—Their Lustrous Color— 
Their Durability—Perfect Match 


NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 


Imported and Distributed by 


BLAUER-GOLDSTONE CO. 


5 North Wabash Ave. CHICAGO 
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HOLD FINAL FROLIC 





Golden Roosters Enjoy Banquet at Chicago 
and Initiate Many New Members 


Cuicaco, Nov. 29.—The final frolic of the 
year held by The Golden Roosters of the 
Jewelery Trade of this city in the East Room 
of the La Salle Hotel, last night, will long 
be remembered by the 75 men who were 
fortunate enough to be present. 

From 6 o’clock when the first of the party 
began to arrive on the balcony floor until 
far into the night when the last of them 
caught taxis for home, it was one round after 
another of fun and entertainment. No work 
or expense was spared in making this event 
a record breaker for this organization. 

Six candidates were introduced into the 
mysteries of the order, furnished entertain- 











CHANTICLEER LOU BUSS 


ment for their friends and in turn enjoyed 
the entertainment provided, The candidates 
initiated last night were: Joseph Block, of 
the Block, Weinfeld Co.; A. B. Paulsen, 
representative of the Waite-Thresher Co.; 
Allen Pinero, representing E. I. Franklin 
& Co.; H. Paul Juergens, of the Juergens 
& Andersen Co.; K. G. Merrill, of the In- 
ternational Silver Co., and C. L. Marshall, 
of the C. & E, Marshall Co. As the candi- 
dates arrived they were duly taken in hand 
and turned loose to mix with the members 
assembled on the balcony floor. 

Promptly at 7 o’clock the doors of the 
dining room were opened and, while the 
orchestra played, all marched in and found 
places at the beautifully set dozen tables 
provided. The dinner was elaborate and 
the trimming effective, and ample, and more 
than sufficient. Every phase of every appe- 
tite was fully gratified. During the dinner 
period high-class professional entertainment 
was furnished and thoroughly enjoyed. 

When the dinner was over the tables were 
removed from the center of the room and 
Chanticleer Lou ‘Buss called the meeting to 
order and after a few remarxs placed the 
meeting in the hands of John Warren, de- 
signer of the ritual, and his “wrecking crew.” 
They immediately took charge of the can- 
didates and it is unfortunate that the curtain 
must be drawn here. Suffice to say each 
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and all were thoroughly put through the 
process of incubation and came out a full 
fledged Rooster. 

When this work was finished a general 
good time, such as Roosters always have, 
was indulged in and every one left with a 
feeling that the evening had marked a red- 
letter event in his history. 








BANDIT ROBS JEWELER 





Thug Uses Piece of Lead Pipe to Knock 
Nathan Chanowitz, New York, Un- 
conscious and Escapes with 


Loot Valued at $2,500 


While alone in his office last Wednesday 
morning, Nathan Chanowitz, a jeweler at 93 
Nassau St., New York, was attacked by a 
lone thug armed with a piece of lead pipe 
and after being knocked unconscious, was 
robbed of four rings and a few loose dia- 
monds worth about $2,500. So quickly and 
methodically was the robbery committed, 
that not even the next door tenants were 
aware that anything out of the ordinary had 
happened, until Mr. Chanowitz was found 
a few minutes later by Abraham Schiff, 
who occupies a part of the office. 

Mr. Chanowitz occupies part of an office 
with several other men. He arrived at his 
place of business shortly after 9 o’clock last 
Wednesday morning and was placing a few 
of his rings in boxes when the telephone 
rang in another part of the office which is 
separated by a partition. Mr. Chanowitz 
walked behind the partition to answer the 
telephone and while talking, a man came into 
his office. Mr. Chanowitz could not see who 
had entered, but he immediately stopped his 
telephone conversation and walked into his 
office, where a man stood facing the window. 
The jeweler did not recognize the man. 
Before he turned around to face Mr. Chano- 
witz the man asked if Mr. Davidson, who 
occupies a part of the office, was in. Before 
Mr. Chanowitz had a chance to answer the 
man, he turned around and struck the 
the jeweler over the head with a piece of 
lead pipe, and then picked up four rings and 
a number of loose diamonds which were on 
a table and walked out of the place. Mr. 
Chanowitz attempted to follow the man but 
fell unconscious after walking a few feet. 
He was still in an unconscious condition 
when Mr. Schliff came into the office about 
945 a. mM. The police were immediately 
notified of the robbery. 








Held by 


Awarded in Contest 
Sheboygan, Wis., Jeweler 


SHEBOYGAN, Wis., Dec. 1.—Miss Josephine 
Margola has been awarded the $25 Add-a- 
Pearl necklace for naming the best title for 
the picture displayed in the William A. 
Pfister jewelry store window for the last 
month. Many titles of real merit were sub- 
mitted during the contest, all of which will 
be entered in the national contest. Winners, 
awards offered and titles are: 

First award, Miss Josephine Margola, $25 
necklace; title: “The Dawn of the Peari.” 
Second award, Miss Alicia Welland, $15 
necklace; title: “The Gift of Venus.” Third 
award, Miss Marguerite Zwerg, $10 neck- 
lace: title: “Hath the Sea a Pearl So Rich?” 

The judges serving in the contest were 


Necklace 
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high school teachers or had former teaching 
experience, The W. A. Pfister firm an- 
nounced an expression of thanks for the 
interest and co-operation of the public in 
the Sheboygan phase of the contest and for 
the assistance lent by the judges of the 
contest. 








DEATH OF WALTER F. RICE 


Typhoid Fever Claims Prominent Eastern 
Manufacturer After a Short Illness 


Nortu ATTLEBorO, Mass., Dec. 2.—Walter 
F. Rice, president of the Whiting Chain Co. 
and vice-president of the Whiting & Davis 
Co., died last evening at his home at Lake 
Archer, Wrentham, Mass. Death was due 
to typhoid fever. 

The death of Mr. Rice was a shock to 
his host of friends. He was born in Saranac, 
N. Y., on April 4, 1889, and after attend- 
ing the public schools in that place entered 
Dean Academy in Franklin, Mass., where 
he graduated. He accepted a position with 
R. Blackinton & Co., of North Attleboro, 
and later became associated with the Whiting 
& Davis Co. 

He married Miss Whiting, daughter of 
Charles A. Whiting, president of the Whit- 
ing & Davis Co. In addition to the officers 
above named he was a director of the New 
England Jewelers’ & Silversmiths’ Associa- 
tion, a trustee of the Attleboro Savings 
Bank of North Attleboro, director of the 
Plainville Savings & Loan Association, mem- 
ber of the Excelsior Masonic Lodge of 
Franklin, member of the Royal Arch Chap- 
ter of Franklin. 

The deceased was a young man of sterling 
qualities and of great promise and his un- 
timely demise will be regretted by all who 
came in contact with him. 

The funeral was held Monday afternoon. 








PAWNSHOP ROBBED 





Burglars Blow and Loot Norfolk, Va., Con- 
cern’s Safe of $1,000 Worth of Goods 


Norrotk, Va., Nov. 29.—Burglars got 
away with jewelry valued at almost $1,000 
from the F. Jacobs & Bro. pawnshop, 707 
Church St., some time Sunday night. The 
loss was discovered when the place was 
opened for business on Monday morning, 
and the safe in the rear of the store found 
blown. 

The outer doors of the Jacobs’ safe were 
standing open and the handles and lock on 
the inner doors cut off, A large show case 
in the store also was looted, 212 gold-filled 


chains, 19 gold-filled watches and other 
smaller articles were taken. Three re- 
volvers, $81 in currency and two small 


checks payable to and endorsed by F. Jacobs, 
also were stolen. 

Police were unable to find a clue to the 
pawnshop robbers. A five-and-ten-cent store 
adjoining Jacobs also was robbed on the 
same night. Police believe both jobs were 
done by the same persons. 








Just as you recognize people you know 
with great pleasure when you are away 
from home, so do prospects recognize ad- 
vertised lines and feel confidence and pleased 
expectancy in meeting them. 
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STOLEN MONEY ORDERS 





Post Office Department Issues New List of 
Postal Orders Taken from Various Offices 


Pittsburgh, Pa., Dec. 4.—The postoffice 
thief continues busy in various sections of 
the country, regardless of the fact that 
every precaution is being given merchants ro 
warn them of the operations of this class. 
The postal authorities in Washington have 
just caused to be issued another list of money 
orders stolen during October and Novem- 
ber, together with their names and the num- 
bers thereon. These are as follows: 


Buter, Ark., Nos. 10301 to 10325, and 
10496 to 10515, inclusive. Oct. 31, 1922. 
Mon TRosE, Ia., Nos. 59293 to 59400, in- 


clusive. Nov. 2, 1922. 
Neck, Mo., Nos. 30401 to 31000, in- 
clusive. Oct. 30, 1922. 


Morcanton, N. C., Nos. 130333 to 
130400, inclusive. Nov. 14, 1922. 
Carson, Okla., Nos. 4723 to 5000, in- 
clusive. Oct. 29, 1922. 

Oxsion, Tenn., Nos. 71879 to 72000, in- 
clusive. Nov. 10, 1922. 

PALMER, Wash., Nos. 9985 to 10000, in- 
clusive. Oct. 25, 1922. 

JoeL, Wis., Nos. 3007 to 3200, inclusive. 
Nov. 10, 1922, 


All persons are requested to co-operate 
with the department in running down the 
thieves, by reporting promptly to the police 
or postal authorities if they are offered any 
of the orders tabulated in the stolen list. 








Judges Announce Winners Who Submitted 
Most Appropriate Titles for Picture in 
Contest Held by Milwaukee Concerns 


MILWAUKEE, Wis., Dec. 3—The anxiety 
and suspense of thousands of contestants in 
the “Add-a-Pearl” contests held during the 
past month by two local retail jewelers were 
relieved when the judges announced their 
final decisions. The Bunde & Upmeyer Co. 
conducted one of these contests and Alsted- 
Kasten Co. the other. Dudley Crafts Wat- 
son, director of the Milwaukee Art Institute, 
was the chairman of the judging committees 
for either concern and judgment was based 
on the appropriateness of the title for the 
Picture. 

The Bunde & Upmeyer Co. report that, 
since the contest closed, they have had ap- 
proximately 2,000 inquiries from people off 
the street regarding the outcome. Their 
first prize was awarded to Mrs. B. C. Wait, 
342 Nineteenth Ave., Milwaukee, on her 
entry of “The First Pearl on the Strand.” 
Second prize went to Ruth Suneson, Ogema, 
Wis., the author of “Subdued Brightness.” 
Third prize was claimed by Ruth C. Ross, 
Crystal Falls, Mich., “At the Shrine of the 
Pearl.” Besides Mr. Watson, the associated 
judges of the Bunde & Upmeyer contest 
were: Mrs. Joseph Callan, poetry committee, 
Milwaukee Art Institute, and Mrs. Ruth 
Fitch Bartlett, poetry committee, Milwaukee 
Art Institute. 

The Alsted-Kasten Co.’s awards were dis- 
tributed as follows: First prize—Ferd. W. 
Spooner, 211 Knapp St. Milwaukee, 
“Stranded Radiance.” Second prize—Olga 
E. Meckenhauser, 736 48th St., Milwaukee, 
“Stranded Loveliness.” Third prize to 
Jennie B. Traver, 846 Wells building, “From 
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Darkness to Light.” The judging commit- 
tee for this contest consisted of: Dudley 
Crafts Watson, chairman; Mrs. Laura 
Sherry, director of the Wisconsin Players; 
Miss Charlotte R. Patridge, director of Lay- 
ton School of Art. 

All of the six local winners were for- 
warded to compete in the national “Add-a- 
Pearl” contest, and the Milwaukee winners, 
as well as the general public here, are 
anxiously awaiting the outcome of the big 
decision. Local judges agree that the task 
they have just completed was no easy one, 
but they are unanimous in their admission 
that they came across a lot of funny ones 
and that the work, on the whole, afforded 
them a great deal of amusement as well 
as work, 








WINDOW SMASHER CAUGHT 


Young Man Throws a Brick Through New 
York Jewelry Store Window and Is 
Caught After a Desperate 
Attempt to Escape 





While four recruiting sergeants and a 
traffic policeman were standing within 30 
yards of Herbert Sergison’s jewelry store 
at 125th St. and Seventh Ave., New York, 
last Wednesday afternoon, a young man 
hurled a brick through the store window 
and stole five diamond rings, four wrist 
watches and a cigar cutter valued in all at 
$2,000. The window smasher after scooping 
up his loot made a desperate attempt to 
escape, but was finally captured several 
blocks away by a pedestrian and Mr. Sergi- 
son. On Friday, the prisoner, who describes 
himself as Rheinhold Kochholz, was ar- 
raigned before Magistrate Durass, at the 
162nd St. Court, and was held in $15,000 
bail to await the action of the grand jury. 

The robbery occurred about 2:15 o'clock 
on Wednesday afternoon, while the streets 
were crowded with pedestrians. The man, 
however, failed to be daunted by this fact 
and walking calmly to the front of the 
store, hurled a brick through the window. 
While the spectators stood awe-stricken, 
the man reached his hand through the hole 
he had made in the window and scooped up 
the 10 articles of jewelry. After gathering 
up his loot, the man attempted to escape 
but at Lenox Ave. and 126th St., was tripped 
by Edward Galvin, a pedestrian, and was 
then grabbed by Mr. Sergison. 

During the chase the window smasher 
turned around and threatened to shoot his 
pursuers but when he was caught the au- 
thorities failed to find a revolver in his 
possession. At the police station the 
prisoner was searched and three cards upon 
which some of the stolen jewelry had been 
displayed were found in the man’s pocket, 
the police say.. The entire route over which 
the man had run was gone over but none of 
the jewelry was recovered until the prisoner 
took the police to an ash can where they 
found one ring. Nine articles are still miss- 
ing and these are valued in all at about 
$1,700. 

This is the fourth time since 1918 that 
Mr. Sergison has been a victim of window 
smashers. He suffered three attacks in his 
old store and the one last Wednesday was 
the first at his new establishment on the 
corner of 125th St. and Seventh Ave. 
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Baum, Alias “Schwartz,” Again in Police 
Net and Is Held in Heavy Bail 


Following a hearing in the Third District 
Magistrates Court, last Wednesday after- 
noon, Harry Baum, alias “Sidney Schwartz” 
alias “Harris,” etc., was held in $23,000 bail 
to await the action of the grand jury. Two 
complaints have been lodged against Baum, 
one charging him with attempted grand lar- 
ceny and the other with petty larceny. When 
3aum was brought into court last Wednes- 
day, he not only faced several of his com- 
plainants but also had an opportunity of 
seeing I. Harris, head of the Liberty Cloth- 
ing Co., of Buffalo, N. Y. The prisoner, it 
is alleged, has been posing as the repre- 
sentative of the clothing company. 

Baum asked for a hearing on the charge 
of attempted grand larceny and the first wit- 
ness called was a salesman for Simon Blum 
& Co., the complainants. This man testified 
that the prisoner had called at their place 
several weexs ago and ordered a number of 
sheepskin coats which the firm sent to the 
Liberty Clothing Co. Mr. Harris, head of 
the Buffalo concern, was also placed on the 
stand and testified that he had never seen 
Baum and to his knowledge, the man had 
never been employed by his concern. The 
prisoner asked that the salesman for Simon 
Blum & Co. be recalled to the stand, at 
which time Baum attempted to cross-ex- 
amine him. Baum failed to make much of 
an impression upon Magistrate Levine, who 
was presiding, and after hearing all the 
testimony, the prisoner was held in $20,000 
bail for the grand jury. On the other charge 
of petty larceny, the bail of $3,000 was con- 
tinued, and he was also held to await the 
action of the grand jury on that charge. As 
Baum was leaving the court room, he began 
smiling and Magistrate Levine called the 
prisoner back and admonished him. 

At the time the hearing was being held, 
Morris Wortis, a retail jeweler at 174 Grand 
St., Brooklyn, appeared before Magistrate 
Levine and stated that Baum had stolen 
a ring from him valued at $275 on May 25, 
1920. He asked that he be allowed to make 
a complaint against Baum, but as the al- 
leged transaction took place in Brooklyn, 
the magistrate stated that the complaint 
would have to be filed in that borough. Mr. 
Wortis has informed a JEWELERS’ CIRCULAR 
reporter that he will immediately take 
steps to have his case put before the district 
attorney. 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Dec. 2., 1922. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $955,355.88 
Gold bars paid depositors ........... 72,833.98 
|) nT er oer see rare $1,028,189.86 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
PE a acka oceans REACRETE ENON $317,641.65 
AGIs as vin oncdedsarecedesonuad 298,399.54 
PH bis yet uwea cus weseeeRweens 84,225.99 
Pe Sa cd nawateracheskeleew nei 191,713.61 
NE Noss sdinecdiaeeesaeeiee 63,375.09 

<2. sp ane pe ree ae eae $955,355.88 
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Seeks to Give Away Government’s Title to Alaska Platinum 











Bill Introduced in Congress to Charter “United States Platinum Corporation,” 
Transfer to It All Platinum Deposits Owned by United States Govern- 
ment, in Alaska, and Exempt Beneficiaries from Taxation—Act Also 
Creates Board of Five “United States Government Commissioners 
of Platinum and Its Allied Industries. 














WasHIncTON, D. C., Dec. 1.—Many mem- 
bers of Congress as well as a large number 
of jewelers throughout the country, would 
very much like to find out something about 
the “United States Platinum Corporation,” 
what it is, who are its backers, also who 
and what are R. L. Beckley and his asso- 
ciates, as well as what is expected to be the 
jurisdiction of the “United States Govern- 
ment Commissioners of Platinum and its Al- 
lied Industries,’ which it is proposed shall 
be appointed in a bill introduced in the 
House Nov. 23 by Mr. Petersen. 

It is this bill of Mr. Petersen’s which was 
referred to the Committee on Public Lands 
that has brought this matter to a head and 
it will be studied by not only those inter- 
ested directly or indirectly in platinum but 
those interested in the question of the United 
States giving grants of wealth to individuals. 
For Mr. Petersen’s bill in effect proposes, 
first, to grant to “L. R, Beckley and asso- 
ciates” a charter under the Federal Govern- 
ment creating the “United States Platinum 
Corporation”; second, to turn over to this 
corporation the title of the United States 
to all the platinum within the confines of 


Alaska; third, to permit this corporation to . 


go into being when stock to the amount of 
$75,000 has been subscribed and to permit 
the capital of the stock of the corporation 
to be raised to $50,000,000 ; fourth, to exempt 
this corporation from taxation in any form 
by the United States Government; income 
or otherwise, and fifth, to create five com- 
missioners to be known as “United States 
Government Commissioners of Platinum and 
Allied Industries” to be appointed by a joint 
resolution of Congress, and the dill requires 
the United States Platinum Corporation to 
set aside $100,000 to maintain and support 
this commission “under rules mutually form- 
ulated by the commissioners and the United 
States Platinum Corporation.” 


Only those conversant with the potential 
possibilities of Alaska as a source of plati- 
num, can begin to realize the enormous value 
of the grant proposed to be made by this 
bill to the backers of the United States 
Platinum Corporation. While platinum 
from this territory has not yet bulked large 
in the reports of production, it is known that 
it exists to a more or less extent in various 
sections and many people believe that if 
Russia does not again take its old place in 
Platinum production it will be to Alaska, 
more than to Colombia, that we must look 
for our source of supply. It is known that 
much prospecting for gold has gone on in 
the Alaskian territory and reports, which 
have been brought back by some of the in- 
vestigators for big financial groups, have 
een astounding in the amount of platinum 
which they indicated. The investigations 
alone of Professor Herschel Parker, who 
visited Alaska before and during the war, 
showed a richness in platinum in Southern 


Alaska that appeared almost unbelievable to 
those who saw the results of the assays 
made. 

When it is considered that platinum to- 
day is worth in its crude form approxi- 
mately $100 an ounce (or $1,200 a pound), 
it will easily be seen that it would require 
but a few tons of this metal at approxi- 
mately $2,400,000 a ton to make fortunes 
for the promoters of the “United States 
Platinum Corporation,” even if they have to 
pay the expense of the “United States Gov- 
ernment Commissioners of Platinum and its 
Allied Industries” and give the Government 
its proportion of one-eighth of the net prod- 
uct obtained. 

Comment has also been made on the fact 
that the company is to be a federal corpora- 
tion and, rich as it undoubtedly would be if 
created, to be exempt of taxation of any 
kind. 

What chance this bill has of passing is 
not known at the present time, but there is 
little doubt that some inquiries will be made 
and further information demanded before 
the bill comes to a vote. 

The act, which was introduced by Mr. 
Petersen, by request, reads as follows: 

A BILL to incorporate the United States Plati- 
num Corporation and to aid in the development of 
the mineral resources of Alaska, and for other 
purposes. 


Be it enacted by the Senate and House of Repre- 
sentatives of the United States of America in Con- 


gress assembled, That L. R. Beckley and associates.. 


and all such persons as shall or may be associated 
with them and their successors, are hereby created 
a body public and corporate, in fact and in law, by 
the name, style, and title of the “United States 
Platinum Corpcration,” and by that name _ shall 
have perpetual succession, and shall be able to sue 
and be sued. plead and be impleaded, defend and 
be defended in all courts of law and equity within 
the United States, and may make and use a com- 
mon seal, and the said corporation is hereby author- 
ized and empowered to lay out, locate, contract, 
control, furnish, maintain, and enjoy leases, con- 
cessions, and physical possession of all the platinum 
sands owned and controlled by the United States 
Government in and about the public domains of 
Alaska. 

Sec. 2. That the person named in the first sec- 
tion of this Act and his associates shall constitute 
a board of commissioners, twenty of whom shall 
constitute a quorum for the transaction of business, 
to be known as the United States Platinum Cor- 
poration Commissioners, who shall meet in the 
city of New York within ninety days after the 
passage of this Act, at a time to be designated in 
a notice to be signed by the person first named 
in the list of corporators and six of his associates, 
to be published for five days daily in a daily news- 
paper in the city of New York, and when so met 
they may cause books to be opened for thé sub- 
scription of the capital stock of said company, and 
when seven hundred and fifty shares, amounting to 
$75,000, have been subscribed and ten per centum 
actually paid thereon in money to the treasurer, to 
be elected by said commissioners, who shall give a 
bond for its safe-keeping and payment to the 
treasurer of the company when organized, then it 
shall be lawful for such subscribers or stockholders, 
or a majority thereof, to organize said company in 
accordance with the provisions of this Act, and to 
elect not less than seven nor more than eleven 
directors, a majority of whom shall be necessary 
to the transaction of business, and who shall hold 
their offices for one year and until their successors 
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shall be elected and qualified, and the said directors 
shall immediately proceed to elect a president, vice- 
president, secretary, and treasurer. 

Sec. 3. That the president and vice-president 
shall be directors. At all elections for directors 
each share of stock shall be entitled to one vote, 
which may be given by the holder in person, or 
by proxy, who shall also be a shareholder. 

The directors shall hold their offices for any 
term not exceeding three years, as may be provided 
in the by-laws, and the annual meetings of stock- 
holders shall take place as provided for in said 
by-laws. 


Sec. 4, That the capital stock of the United 
States Platinum Corporation shall be fixed by the 
board of directors at a sum not exceeding $50,000, 
000 in shares of $100, and when the amount is so 
fixed it shall never be increased except by consent 
of Congress, 

Assessment upon said stock shall only be made 
by a majority vote of the whole number of direc- 
tors at a regular meeting, as provided in the by- 
laws, which. said assessment when so ordered shal? 
be paid at the expiration of sixty days after a 
notice duly and properly mailed to each shareholder 
as more fully provided in the by-laws. 

Sec. 5 That the said company shall have power 
and authority to make arrangements with any 
railroad, steamship line, or other transportation 
company or companies now operating or hereafter 
operating under any State, Territorial, or con- 
zressional authority as the judgment of the board 
of directors may deem best; may purchase bonds, 
acccpt donations of lands or other property from 
States, governments, or individuals or do and per- 
form any act a natural person might do, with due 
and decent respect to law; for the rightful purpose 


of viding in carrying out the objects of this 
company, 
Sec. 6. That all rights, lands, leases, conces- 


sions, land grants, agreements, franchises, privi- 
ledges, and appurtenances, and property of every 
description belongong to, owned by, or in physical 
or other possession of the United States Platinum 
Corporation, as herein provided, shall vest in and 
become absolutely the property of the United 
States Platinum Corporation, provided that none of 
the rules and regulations made by the Secretary of 
the Treasury of theUnited States Government have 
been violated. 


Sec. 7. That the said United States Platinum 
Corporation shall have power to make and enforce 
rules and by-laws for the election of its officers 
and the government and the management of the 
business of the company, and to do and perform all 
needful and proper things to be done and per- 
formed to promote the objects of the company 
hereby incorporated, not inconsistent with the laws 
of the United States and the provisions of this 
charter, 

Sec. 8. That the president of the corporation 
shall annually, by the first day of July, make a re- 
port and file it with the secretary of the Treasury 
which report shall be under oath, exhibiting the 
financial situation of the corporation, the amount 
of money received and expended, and further, the 
names and residences of the stockholders of the 
directors, and of all other officers of the company, 
the amount of stock subscribed and the amount 
thereof actually paid in. a true statement of the in- 
debtedness of said company and the various kinds 
thereof, and this report shall be treated like an 
income-tax report, and subject to the same lawful 
protection, except that this corporation shall be 
exempt from taxation in any form by the United 
States Government. 


Sec. 9, That the certificates of the capital stock 
must be signed by the president and secretary and 
attested by the seal of the company, and shall con- 
tain an extract from the proceedings of the board 
of directors fixing the amount thereof, as well as 
from this Act authorizing such issue. 

Sec, 10. That any bonds, mortgages, or other 
forms of indebtedness must be signed by the presi- 
dent and secretary and attested by the seal of said 
company, and shall contain an extract from this 
charter authorizing them to be issued. Bonds 
shall be of the face value of $1,000 gold and shall 
be redeemable at such times and to bear such rate 
of interest, payable semiannually in gold, as may 
be determined by the board of directors. 

Sec. 11. That whereas the Territory of Alaska 
is owned and controlled by the United States 
Government and all its boundless resources of 
natural products; and 

Whereas this Territory is shortly to be developed 
and made accessible by reason of certain United 
States Government activities, namely, certain trans- 
portation facilities, bringing this great domain into 
touch with the progressive part of our country, 
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whereby more rapid interests may advance the 
internal affairs of Alaska; and 

V/hereas it has been ascertained that the re- 
sources and natural products of Alaska are only 
in ‘neir infancy and are destined to play a con- 
trolling influence in the future with the credit of 
the United States Government and those of her 
patriotic citizens who aid in the promotion of the 
resuurces of Alaska; and 
Whereas it has been definitely decided by the in- 
corporators of this undertaking that a concession of 


all the platinum sands of Alaska owned by the 
United States Government as located upon Govern- 
ment lands now belong and are the sole property of 


the United States Government, and it is justice and 
equity in its highest inspiration that part of the 
proceeds of this vast mineral wealth in Alaska 
should belong to the United States Government, 
so that the doctrine of Government ownership for 
the protection of its citizens may receive favorable 
consideration as an incentive to embrace broade 
lines in other domains of ownership for and on 
behalf of certain interests that should be en- 
‘couraged; and 


Whereas the aforesaid corporation applying for 
this Federal charter to be granted by Congress and 
to further aid its unselfish aims and purposes, 
offers to submit its operations to the United States 
Government supervision as more fully hereinafter 
stated to the end that substantial progress may be 
had in the development of Alaska; and 


Whereas the United States corporation in con- 
sideration of the Government leases or concessions 
of land areas in Alaska containing platinum sands 
and the sole and exclusive lease and concession of 
all the lands, rivers, bays, inlets, or other places 
in Alaska owned or controlled by the United States 
Government, agrees and undertakes to faithfully 
pay, render, and report as a royalty or subsidy one- 
eighth of the net products obtained in Alaska from 
the platinum sands to the United States Govern- 
ment, and the said aforesaid corporation agrees and 
undertakes to submit to such rules, regulations, and 
requirements as the United States Government may 
elect through the Treasury Department, a Coordi- 
nate branch of the United States Government, to 
the end that justice and right may be had upon 
equal terms to all parties herein concerned. 


There shall be selected and appointed by the 
Congress of the United States five commissioners, 
to be known as United Stau:s Government Com- 
missioners of Platinum and its Allied Industries, 
whose term of office shall be one, two, three, four, 
and five years, respectively, and said commissioners 
shall be appointed by joint resolution of the Con- 
gress. 

The sum of $100,000 shall be set aside from the 
gross receipts of the United States Platinum Cor- 
poration, or as much as may be necessary, to 
maintain and support said commission, under rules 
mutually formulated by the Platinum Commis- 
sioners and the United States Platinum Cor- 
poration. 








The Difference Between a Salesman 


and a Clerk 





F we had the shaping of languages, and 
the making of dictionaries in our hands, 
there is one word we would now obliterate 
from the vocabulary of man. It is the word 
“clerk.” Has ever a word become more use- 
less? How many of us carry it about with 
us, tied to us, serving no earthly purpose, 
like an appendix, better off than on. Some- 
body once said: “There are three classes 
in modern business: the ‘works,’ the ‘shirks,’ 
and the ‘clerks.’” He was wrong; there 
are only two, and you know what they are. 


A long time ago, a “clerk” was defined 
aS any person who could read and write. 
To be a clerk was to be a man of learning. 
But under present conditions of widespread 
education and occupational specialization, to 
call a modern retail sales person a clerk is 
to be flagrantly guilty of misnaming a pro- 
fession. Even the dictionary, a somewhat 
dubious standby at times, does not complete- 
ly sanction the use of the word “clerk” when 
it says, “sometimes colloquially applied in the 
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United States to include sales people or as- 
sistants.” 

“He was what they called a clerk in what 
they called a store, up in the huckleberry 
district,” says Oliver Wendell Holmes in 
one of his little satirics. He makes pretty 
plain, doesn’t he, the difference between be- 
ing called a clerk, and being one. 

The difference between being that mis- 
nomer, a clerk, and being a salesman, is the 
difference between assuming apathy toward 
the job and liking it, between waiting for 
customers and making them, between lead- 
ing a pointless existence and setting a goal, 
between having to be directed in every little 
thing and directing things, between a form 
of mental slavery and complete mental lib- 
erty.—from “The Voice of the Victor.” 








A GOLDEN ANNIVERSARY 


John T. Shearer Celebrates Fifty Years of 
Service with Waterbury Clock Co. 





Fifty years in the employ of one con- 
cern was the event celebrated last Satur- 
day by John T. Shearer, New York sales- 
man for the Waterbury Clock Co., 137 
Centre St. 

Coming from a retail jewelry store in 
Brooklyn, N. Y., Mr. Shearer associated 
himself with the Waterbury concern on 
Dec. 2, 1872, as a salesman and since that 
time has continued in that capacity. 

Mr. Shearer is one of the best known 
clock salesmen in the business and is ac- 
quainted with many concerns in the trade. 
He is especially well known on the east 
side of the metropolis where has has seen 
the founding and growth of most of the 
big wholesale firms. Mr. Shearer speaks 
several different. languages. 

Mr. Shearer was born in Edinburgh, 
Scotland, and when four months old was 
brought to this country. His family settled 
in Brooklyn, where Mr. Shearer was edu- 
cated in Public School No.9. | 

About 1864 he obtained his first position 
with Champney & Smitten, then retail 
jewelers at 331 Fulton St., Brooklyn. 
Mr. Shearer remained with this firm for 
about eight years when the concern went 
out of business. He then secured his second 
and only other position with the Waterbury 
Clock Co. All the time Mr. Shearer has 
covered the New York city trade for his 
firm. 

In celebration of the event the Water- 
bury concern is sending Mr. Shearer and his 
daughter, Hattie A. Shearer on a two weeks’ 
pleasure trip to Washington, Baltimore and 
Philadelphia. 

Since reaching his 50th year of service 
with the concern Mr. Shearer has been 
receiving the good wishes of his many 
friends in the trade. An interesting fea- 
ture of Mr. Shearer’s long service is that 
during his first 45 years with the Waterbury 
concern he never lost a day through sick- 
ness. About five years ago he suffered a 
breakdown but after a short rest returned 
to work, 








William J. Cavanaugh, Nogales, Ariz., 
has assigned for the benefit of creditors to 
N. D. Pomeroy. The assets claimed are 
$7,000. The liabilities are said to be 
$24,000. 
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GET ROBBER BAND 





Chicago Police Capture Men and Women 
Who They Say Confess to Many Jewelry 
and Fur Robberies 


Cuicaco, Dec. 1—Three recent sensa- 
tional jewelry robberies will probably be 
solved by the arrest yesterday of four men 
and two women said by the police to be 
members of the most successful jewelry and 
fur robbery band that ever operated in the 
city. 

The police claim to have secured confes- 
sions to robberies which total hundreds of 
thousands of dollars. The greater part of 
this is in fur, but they are alleged to have 
confessed to the robbery of Louis Sandack 
& Co., 6217 S. Halsted St., on Oct. 14, when 
they secured about $18,000 of jewelry and 
$500 in cash. They also are alleged to have 
confessed to the robbery of the store of 
Rudolph Huebsch at 4817 S. Ashland Ave., 
where they secured about $4,000 worth of 
merchandise after firing several shots at 
Mrs. Huebsch. Another jewelry store which 
they robbed was that of Sam W. Lew at 
1022 E, 63rd St., where they secured about 
$6,000 worth of diamonds and jewelry after 
binding Mr. Lew and a salesman who hap- 
pened to be in the store at the time. 

Those under arrest here are William 
Kramer, Julia Hartnett, said to be his com- 
mon law wife; Roy Hefferman, Hugh Dunn, 
Lillian Goodwin, said to be Dunn’s common 
law wife, and Otto Christenson. A seventh 
member of the band, Henry Cherry, has 
been arrested by the police in Pittsburgh, 
and will be returned here as soon as the 
necessary papers can be issued. All of those 
arrested have penitentiary records except 
Dunn. Kramer, who lived at 3817 Flournoy 
St., assisted by Julia Hartnett, maintained 
a home for the members of the gang. It 
is claimed that all the robberies were planned 
at this house. 

Members of the gang are being grilled by 
the police and as a great number of rob- 
beries have occurred which were similar to 
those to which confessions have been se- 
cured, it is expected that a great number 
of robberies will be solved before they are 
through with these men. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: 


Domestic 
Selling Price Silver, 
London U.S. Gov’t Standard 
Date Official Assay Bars Price 
a | ee 31% 661% 99% 
i ey. aor 32 yy 66% 99% 
Gs OO hs sieie, 2’ 32% Holiday Holiday 
Ls ey eee 32% 67% 99% 
ee ene 32s 66% 99% 
Deer @ > ndncs xs 32 #6 67 99% 








L, Kamsky, a wholesale jeweler of Har- 
risburg, Pa., accompanied by his wife, has 
returned after 14 months in Berlin. Mr. 
Kamsxy was called to Zurich, Switzerland, 
to meet the Prince of Montenegro, who had 
some court jewelry for sale. During his 
absence Mr. Kamsky traveled through Po- 
land, Germany, Switzerland and Russia. He 
expects to spend the Winter in America and 
return to Berlin next Spring. 
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Ingomar Goldsmith & Co, 


180 BROADWAY, NEW YORK. 


Marquise and Emerald Cuts 
24 to 81 carats 











Square Cuts 
60 per carat to 2 grs. 





AMSTERDAM 6 TULP STRAAT 
ANTWERP 42 RUE SIMONS 


DIAMONDS 

















Artificial Pearl Necklaces 


a superior reproduction 






direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7085 
Importers of Pearls, Diamonds and Other Precious Stones 













































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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Notorious “Pennyweighter”. Arrested in New York 





Detectives Called to Office of Metropolitan Jewelry Manufacturing Concern 
and Take Into Custody Man Who Has Operated in the Jewelry 
Trade for Some Time 




















A search lasting for more than 20 months 
came to an end last Wednesday in New 
York when detectives took into custody Vic- 
tor Von Alten, one of the most notorious 
“pennyweighters” who has ever operated in 
the jewelry trade. Since his arrest, Von 
Alten has been identified by a number of 
jewelers and their clerks as the man who, 
during the past two years, has stolen from 
them thousands of dollars worth of jewelry. 
A complaint has been lodged against Von 
Alten by Hans Brassler, manufacturing 
jeweler, at 29 W. 38th St., who claims that 
the prisoner in December, 1921, relieved him 
of about $8,000 worth of diamonds. Last 


himself as coming from a firm in Mont- 
gomery, Ala., and as far as can be learned, 
he made his first call on Wednesday at the 
office of the R. & H. Platinum Works, but 
apparently did not attempt to get any mer- 
chandise. He next called on Walter P. Mc- 
Teigue, Inc., 62 W. 45th St., and there he 
was attended to by Harry Clark. Represent- 
ing himself as coming from the Montgomery, 
Ala., concern, he stated that he was look- 
ing for some platinum jewelry. Mr. 
Clark noted that during his conversation 
with Von Alten, the latter showed a piece of 
paper bearing the name of Steele-Gelb- 
Gorn, 7 W. 45th St. Von Alten, however, 














VICTOR VON ALTEN, UNDER ARREST IN NEW YORK 


Thursday, Von Alten was arraigned in the 
Jefferson Market Court before Magistrate 
Norris on the Brassler complaint and was 
held in $25,000 bail for further hearing. On 
Monday, Von Alten was again arraigned 
in the same court before Magistrate Froth- 
ingham, and after withholding his plea the 
prisoner was held for the grand jury and 
the same bail was continued. 

The detectives who made the arrest claim 
that Von Alten has confessed to robbing 
Mr. Brassler and has told the authorities 
where he disposed of part of the loot. One 
diamond worth $3,000, it is claimed, Von 
Alten admits he pawned in a pawnshop in 
Montreal for $150. The prisoner, it is also 
claimed, has intimated that he is the one 
who relieved A, Suduov, a jeweler at 49 
Maiden Lane, of several thousand dollars. 
The loot, it is also alleged, he confessed 
pawning in Montreal. The detectives be- 
lieve that before Von Alten enters a plea he 
will probably make a full confession in the 
hope of getting some consideration from the 
court. 

The arrest of Von Alten is considered one 
of the most important in New York for 
many years. His downfall was rather spec- 
tacular but was accomplished without much 
trouble. 

Von Alten, on his fatal visit, represented 


after being shown some merchandise, finally 
decided that the concern did not have what 
he wanted and left the place. 

Immediately after he departed, Mr. Clark 
telephoned Robert Steele of Steele-Gelb- 
Gorn, and told him of the man’s visit and 
also of his suspicions. While the telephone 
conversation was still going on, Von Alten 
walked into Mr. Steele’s place. On the 
chance that the man was a swindler, Detec- 
tives John P. Barron and Edgar Stephens of 
the Fifth Ave. Squad were notified to come 
to the Steele-Gelb-Gorn establishment. 

While awaiting the arrival of the detec- 
tives, Mr. Steele approached Von Alten and 
asked him what he wanted. The man pre- 
sented a card inscribed “Klein & Sons, Mont- 
gomery, Ala.,” and claimed that he repre- 
sented this concern. Mr, Steele is well ac- 
quainted with the firm and knew that the 
style is Klein & Son. The difference in the 
name aroused his suspicion and he began 
conversing with his supposed customer, ask- 
ing him several questions. Mr. Steele was 
finally convinced that the man was a swin- 
dler when he asked about the health of a 
former jeweler in Montgomery. Von Alten 
immediately replied that the man was feel- 
ing fine. Mr. Steele, of course, knew that 
the man was lying, as the jeweler whom he 
had asked about had been dead for 10 years. 
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Just about this time, Detectives Barron 
and Stephens walked into the place and 
after getting a side view of the man, they 
addressed him, saying “Hello Von.” The 
man, of course, was surprised and denied 
that he was Von Alten but after being ques- 
tioned, he asked Detective Barron if he 
could talk to him privately. The detective 
and the pseudo jeweler walked into a private 
office and there the man admitted that he 
was Von Alten but denied that he had done 
anything wrong. He claimed that he has 
been living in Canada and had not been in 
the United States in about two years. 
Von Alten was held at the office of Steele- 
Gelb-Gorn for several hours, during which 
time a number of jewelers, who claim they 
have been swindled by this man, appeared 
for the purpose of identifying him. 

The first positive identification was made 
by S. Brand, of S. Brand & Sons, manu- 
facturers of mountings, 19 E. 23rd St. Mr. 
srand claims that Von Alten had visited his 
office on two different occasions and during 
those times he had an excellent opportunity 
to get a good view of him. On his first 
visit, Von Alten, it is claimed, failed to 
get anything from the Brand concern, but 
on his second call, according to the jeweler, 
got away with a dinner ring made of plati- 
num and set with a diamond weighing about 
.25 carats and surrounded with 14 smaller 
diamonds worth several hundred dollars. A 
clerk employed by Hans Brassler also iden- 
tified the man as the one who, last Decem- 
her, stole 2 packages of diamonds worth 
$8,000. Mr. Brassler also identified Von 
Alten as the man who stole his merchan- 
dise. Later in the afternoon, S. Oberman, 
diamond importer, at 21 Maiden Lane, also 
claimed he lost a ring valued at several 
hundred dollars through the operations of 
Von Alten. Another alleged victim who 
identified Von Alten as the man who had 
stole a ring valued at $525 from his con- 
cern was Edward C. Abel, of Abel Bros. 
& Co., manufacturing jewelers, 16 Maiden 
Lane. Mr. Abel claims that in June, 1921, 
this man called at their place and repre- 
senting himself as an out-of-town jeweler, 
asked to be shown some merchandise. After 
his departure, Mr. Abel claims that a ring 
worth $525 was missing from stock, While 
all these identifications were being made, 
Von Alten, of course, denied that he had 
committed these deeds and stuck to the 
assertion that he had not been in the United 
States for two years. 

When searched Von Alten had about $11 
in his possession, a few pieces of jade and 
wore a cluster ring. He also carried a 
black brief case and in the case were two 
blank loose Jeaf books containing a number 
of blank pages. The case, it is claimed, 
is similar to one that he carried on a num- 
ber of other alleged visits to New York. 

At the police station, Von Alten was 
placed on the scales and weighed 218 pounds 
and measured 6 feet %4 inch in height. Ac- 
cording to a number of his alleged victims, 
Von Alten has grown much stouter since 
his last visit to New York, and for this rea- 
son there was some difficulty in identifying 
him. 

He told the police that from 1911 to 1913 
he was employed at Weehawken, N. J., as a 
clerk for the West Shore Railroad. Later 





(Continued on page 119) 
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Walter Eitelbach & Co., Inc. «““” 


576 Fifth Ave., 


Ludwig Nissen & Co. NEw york 


Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 











FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending of 
color and graduation of size 


Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 
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SAPPHIRES 































2a |EMERALDS|= 
SAPPHIRES ) SAPPHIRES 
ALL SIZES 
| EMExALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to gonane for-single stone rings. ALSO AND 
ey Fancy Cut Diamonds 
SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 
527 Fifth Avenue New York 
AMSTERDAM:—17 NIEUWE ACHTERGRACHT ; Established in 1892 as “S. J. Son” 
31 NORTH STATE STREET 
Carefully Assorted Lots—Sizes, Melees, Fancies, Large 
Stones. Particular Attention to Your Immediate Calls. 
: a ae 





Genuine Pearls 
Drilled as Beads 


We offer an exceptionally attractive collection of these essential staples for all purposes, 
including Lengthening Necklaces, Ornamenting Watch Chains, Earrings and making 
up Tassels, in all desirable sizes. 


We can tide over your Necessity or your Emergency, as the case may be. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Imitation Stones 
70 West 40th Street, New York City | 


Paris, 32 Rue Beaurepaire. Gablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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BUY FROM THE CUTTERS 
i) 
hed 
4 It is impossible to cut an Aquamarine thin 
= and retain its BRILLIANCY. 
= Lacking BRILLIANCY an Aquamarine has P- 
- absolutely no merit. - 
- Hence, an Aquamarine cut too thin is prac- - 
= tically unsalable, and therefore expensive at S 
= any price. = 
5 American Gem & Pearl Company E 
6 West 48th Street, NEW YORK e 
LONDON PARIS : 
26 Holborn Viaduct 44 Rue Lafayette a 
FROM MINES TO MARKET = 
“10s Oy BY 00) 10 (0) (0\ (ON BV 10) (0) (0) (0) (AN 0) (0 (0) (0) 1 0) (0) (0) (00) AE 
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STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, precious 
and imitation. Stone seal place IE ming en- 
crusting, and lapidary work, and at prices 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


IMPORTERS 
No. 51 Maiden Lane, New York 
John 0850 








CROISSANT 


Trade-Mark 
The oldest 
N The Lifetime Watch. 
M6834 ligne—15 and 16 first 
quality Rubies. 

Silver, Platinum - plated, 
imitation platinum. 


MONNINCO SWITZERLAND 


SWITZERLAND 


and _ cheapest. 











The Buyers’ Directory 


a $1. 00 


The Jewelers’ Circular Publishing Company 
13 John St., corner Broadway New York 





HERCULES ~ | 





Silk Bead Cord 


String Pearls in 10 minutes with “Hercules.” 
Saves time and trouble. Impossible for beads 
to cut silk . . Write for free sample and 
instructions. 

















PEARL | 


Jewelr 


Si tl tn Min li nn Mn il 


FRANK C. OSMERS 


2 West 47th St. New York, N. Y. 


‘> i i i ~s Yee eee ye eee 














>see 44444447474 

















GEORGE PHILLIPS & COMPANY 
S FE FE D Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl T_T | (Attention—Manufacturers 
Jewelry. ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 

AMBER 





ONYX and 
THE DOUBRAVA CO. 
61 Beekman St. New York 




















. & $, ESPOSITER 
35 West 46th Street 
NEW YORK 


Tele. Bryant 4787 


EXPERT LAPIDARIES 


We are always in the market for fine rough 
gem material. 






























PEARL NECKLACE of sixty-one pearls. 
Center pearl about thirty-five grains. 
In or near Boston. Wire any information 
Allen B. Farmer, 120 Tremont Street, 
Boston, Mass. 
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‘Prepare for The Christmas Rush’’ 


THE LATEST CREATIONS IN 


Real Stone Bead Necklaces 
and 14 Kt. Earrings 


Amethyst. Topaz Rock Crystal Aquamarine 
Opal Jade Amber Turquoise 

Siberian Lapis Swiss Lapis Amazonite Black Onyx 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 


Send for Selection Package. 


A. SCHORR & COMPANY 


15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York 














CABLE ADDRESS: 
RIPRAP, LONDON 


AMSTERDAM 
ANTWERP 


Jac. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 

















Get Them as You Need Them 


- Don’t Miss A Sale—Write, Phone or Wire 


P. H. WINTERBERG & CO. 


Importers of Diamonds 
29 East Madison St. Phone Randolph 0651 CHICAGO 


H0Z0g>-0 
WO02Z0¢>-0 








STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 
15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Salesmen _Attention! 


We want a salesman to call on the retail Jewelry 
trade with a line of Rings, Diamonds and Pearls, 
representing the largest house of its kind in the 
United States. 












We want a man of the finest metal,—one who can 
measure the standard of his success by real talent, 
ability and integrity. 







We want a business man who can lay his propost- 
tion before the retail jeweler and SELL it! 






We want a tenacious, aggressive, high-pressure 


man—we want a SALESMAN! 


To such a man his income will be unlimited,—his 
connection a source of pride,—his future splendid. 







All correspondence will be held in strict conft- 
dence. Write Box “V 7396,” care Jewelers 
Circular. 
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Wiliam Broeg, 3705 Haverford Ave., is 
suffering with laryngitis at his home. 

Louis Sickler, of M. Sickler & Sons, 900 
Chesinut St., was in New York on business 
last week. 

George Thiel, formerly with P. J. Frie- 
del, 412 Walnut St., has accepted a position 
in Darby, Pa. 

John Schoeller, Sr., jeweler of 5503 N. 
5th St. celebrated his 29th wedding anni- 
versary Nov. 29. 

Charles H. O’Bryon, 727 Sansom St., who 
sprained his ankle recently, is still. in bed 
at his home, 2020 N. 13th St. 

Benjamin A. Lehr, jewelry buyer for Lit 
Bros., will leave for Europe shortly after 
the new year on a business trip. 

Joseph Goldberg, jeweler of 714 Walnut 
St, who underwent an operation recently 
for appendictis is back on the job. 

A. M. Leibman, representing the Anchor 
Tool & Supply Co., New York, will be in 
this city on Dec. 5 to call on the trade, 

William Adler, 810 Walnut St., has re- 
moved his engraving establishment to room 
304, A. & G. building, 712-14 Sansom St. 

George Hurlburt, of H. O. Hurlburt & 
Sons, 813 Chestnut St., attended the Army- 
Navy footfall game here on Saturday, Nov. 
25. 

Frank G. Schuler, jeweler, formerly lo- 
cated at 4536 Frankford Ave., has moved 
to larger quarters at 4524-26 Frankford 
Ave. 

Benjamin Meyers, optician, has closed his 
Collingswood, N. J., store. He is also 
opening a new establishment in Millville, 
N. J. 

Employes of the firm of J. E. Caldwell 
& Co., Juniper and Chestnut Sts., contributed 
$193 to the annual roll call of the American 
Red Cross. 

George Bierschenk, of Fulmer & Gibbons, 
124 S. 8th St. has been re-elected vice- 
president of the Horticultural Society of 
Collingswood, N. J. 

Louis Halpert, of N. Halpert, diamond 
merchants, 714 Sansom St., has returned 
from a business trip to Buffalo, N. Y., and 
western Pennsylvania. 

A fire which started in the building oc- 
cupied by the Lanz Jewelry Co., Norristown, 
Pa., damaged the building and resulted in 
serious damage to stock. 

C. Gillman, formerly with the Bailey, 
Banks & Biddle Co, and J. E. Caldwell & 
Co, has opened an attractive jewelry store 
at 5022 Wayne Ave., Germantown. 

The disappearance of D. C. Patti, jeweler, 
of 30 S. 16th St., has been reported to the 
police. Notwithstanding the efforts of the 
police no trace has been found of him, 

Edward Axenroth, Keystone Watch Case 
Co.; J. Marshall Mayer, U. S. Radium Cor- 
poration, were among the manufacturers’ 
representatives in Philadelphia last week. 

Jewelers in this city were closed Thanks- 
giving Day, Nov. 30, and many attended the 
University of Pennsylvania-Cornell foot- 
all game at Franklin Field in the afternoon. 

Among the out-of-town jewelers in Phila- 
delphia last week were: W. H. Apple, of 
Allentown, Pa.; E. C, Morrison, Millville. 
Pa, and Frank Kline, of Spring City, Pa. 
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W. W. Mather, in charge of the Pitts- 
burgh office of H. O. Hurlburt & Sons, 813 
Chestnut St., was in Philadelphia last week 
replenishing his stock for the final trip of 
the year. 

F. B. Wallen, jeweler of 405 Broadway, 
Camden, N. J., and family were guests of 
the faculty of the Pennsylvania State Col- 
lege at the University of Pennsylvania-Penn 
State Football game. 


F, Sauter, 2713 Girard Ave., and William 
Gibbons, 5 S. 40th St., who have made ex- 
tensive alterations and improvements at their 
respective stores, had their formal re- 
openings on Friday, Dec. 1. 

Thomas Moore, watchmaker for Aisen- 
stein & Gordon, 712-14 Sansom St., started 
on a week’s gunning trip on Wednesday, 
Nov. 29. Mr. Moore will hunt deer and 
bear in the mountains situated near Belle- 
fonte, Pa. 

The inventory of the personal estate of 
the late Charles Brecher, former credit man- 
ager for Aisenstein & Gordon, 712-14 San- 
som St., was filed with the Register of Wills 
last weex. Deceased left personal property 
valued at $12,500. 

Irene Webb, daughter of Mr. and Mrs. 
Paul Webb, Phcenixville, Pa., was married 
on Nov. 11 to Arthur E. Weidner, at 
Pheenixville. Prior to her marriage Mrs. 
Weidner was employed as a stenographer by 
Joseph B. Bechtel & Co., Inc. 729 Sansom 
St. 

The old Reading Terminal clock which 
was put out of commission on Sept. 22 when 
it was demolished by a motor truck is to be 
replaced as soon as the imported opal glass 
dial can be obtained and a new pedestal 
made. The clock was erected in front of 
the Philadelphia & Reading Railroad station 
in 1897, 

The inventory of the personal estate of 
William H. Moore, jeweler, of 170814 Ridge 
Ave., who died Oct. 21, was filed with the 
Register of Wills in this city, last week. 
The personal property of the deceased was 
appraised at $649,926.21 and included 1,600 
shares common stock of the Electric Stor- 
age Pattery Co., valued at $93,600; 1,000 
shares Reading Traction Co., $24,000; 533 
shares Union Traction Co., $22,119; 200 
shares Reading Co. common stock, valued 
at $16,875; 800 shares Philadelphia Co. 
(common) stock, $33,100; 900 shares Phila- 
delphia Electric Co. (common), $30,360; 
600 shares Philadelphia Rapid Transit Co., 
$19,950; 1,200 shares Ray Consolidated Co., 
$17,550; 800 shares Nevada Consolidated 
Copper Co., $12,500, and 200 shares Lehigh 
Valley Railroad (common) stock, worth 
$14,275. 

Burglars broke into the jewelry store of 
L. I. Yubas, 811 Broadway, Camden, N.. J., 
a short time ago and carried away jewelry 
valued at $4,000. The thieves broke a win- 
dow in the rear, thereby gaining entrance to 
the store. Once in the store they collected 
all articles in the show cases and moved 
to the rear of the store to avoid being seen 
by persons who might happen to be pass- 
ing. Here they sorted out the best stuff 
and left the inexpensive jewelry on the floor 
and escaped. A large safe containing dia- 
monds was untouched and it is the belief 
of the Camden police that the burglars were 
scared away before they had a chance to 
worx on the safe. 
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TRADE CONDITIONS 


Lancaster merchants have begun decorating their 
business places for the Christmas holiday season. 
The merchants expect an even better Christmas 
trade than they had last year. Two of the local 
banks have had Christmas savings funds during 
the year, and the checks will soon be sent out, 
amounting to nearly $400,000. The bulk of this 
will be spent on Christmas gifts and the jewelers, 
as in former years, will get their share of it, 
There is not one idle industrial plant here, and 
everybody wanting work has it. There is no scare- 
ity of money in Lancaster this season. 





On account of the holiday trade the De- 
cember meeting of the Lancaster Opto- 
metrical Society has been annulled. 

E. D. Mason, Philadelphia, formerly of 
Lancaster, last week, had as a guest W. F. 
Hambright, of Lancaster, Department Com- 
mander of Pennsylvania, G. A. R. 

John B. Roth, Jr., furnished the loving 
cup recently presented by Troop 3, Boy 
Scouts, Columbia, Pa., to Scout Master Paul 
Garrison in recognition of his activities. 

C. Russell Dudley, with the Dudley Watch 
Co., of which his father, W. W. Dudley, is 
president, has just been appointed captain of 
Battery F, Pennsylvania National Guards. 

Among recent trade visitors were: J. H. 
Senseng, New Holland, Pa.; Harry 
Wertsch, Lititz, Pa.; Donald Gorrecht, Mt. 
Joy, Pa., a juryman in Common Pleas Court, 
and J. H. Buck, Middletown. 

The J. F. Appel Co. has supplied cups 
and medals to the Chester High School 
Athletic Association for its meet and 
medals to the Harrsiburg High and the 
Mercersburg, Pa. Academy. A. H. Wat- 
«ins, formerly of Pottsville, Pa., has be- 
come office manager of the Appel concern. 
This concern has just sent a cup to Ender- 


_ line, North Dakota, as one of the prizes 


in a tournament. 

H. A. Stoddard, co-ordinate of the voca- 
tional students at the Bowman Technical 
and Stevens Schools, has been elected presi- 
dent of the Y. M. C. A. Dormitory Club. 
Joseph De Angelis, Fall River, Mass., a 
former Technical School student, paid the 
school a visit last week, Harry Hart, in 
charge of a department of the school, and 
wife, last week had as guests Dr. and Mrs. 
E. Roger Samuels and daughters, of Mt. 
Carmel, Pa. 








The assets of the Yale Novelty Co. have 
been transferred to the Leominster Shelf 
Goods Mfg. Co., Leominster, Mass. The- 
assets involved in the deal are in excess of 
$300,000. The Yale Novelty Co. will be 
liquidated and will liquidate its own liabili- 
ties, only its assets having been bought by 
the shell goods company, of which Edward 
H. Saxton is president and treasurer. Mr. 
Saxton is also treasurer of the E, H. Saxton 
Co., wholesale jewelers of Boston. It is 
planned to continue manufacturing at the 
Yale plant, while the original Leominster 
Shell Goods Mfg. Co.’s product will not be 
affected in any particular at their own plant. 
Walter M. Curtis, former treasurer of the 
Yale Novelty Co. will continue in the same 
capacity under the new regime that he for- 
merly occupied at the Yale plant. 
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GORHAM 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards. 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
of the Highest Quality, but not the Highest Price.” Quality for quality, De- 
sign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORHAM Sterling Silver is the cheapest. 


THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 





December 6, 1922 
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THE JEWELERS’ 


N view of the num- 

ber of inquiries re- 
ceived within the last 
few months on the 
question of official Masonic jewelry, and par- 
ticularly the jewelry worn by the Knights 
Templar, it is apparent that there is still 
confusion in the minds of many of our sub- 
scribers as to the exact status of the designs 
used on this jewelry for so many years. To 
those who are in doubt, we wish to state 
that as far as can be learned from the of- 
ficials, and the records of official bodies of 
the organization, there is-no official design 
for Knights Templar jewelry, charms, etc., 
though there is an official design for the 
Knights Templar button. 

The designs used on Knights Templar 
charms and jewelry for years are considered 
authentic and practically official by usage, 
while the design on the new button was of- 
ficially adopted at the Triennial Conclave of 
the Grand Encampment, in Philadelphia, in 
1919. The design was patented, made the 
property of the Grand Encampment and the 
right to use it and to manufacture under it 
given to one Philadelphia firm. This con- 
tract ran for three years and was renewed 
at the Triennial Conclave held in New Or- 
leans, this year, the contract being left to the 
Grand Master of the Grand Encampment to 
make such conditions that would fully pro- 
tect the Order. 

While Knights Templar jewelry may be 
made by any jewelry house from the de- 
signs that have been recognized as proper 
by all the commandries in the past, the de- 
sign for buttons, however, is exclusively 
controlled, and the same house has a right 
to use a similar design in connection with 
ordinary jewelry, but this design does not 
make the jewelry official. There is nothing 
in the rules of the Order that compels any 
member to use any jewelry, or even buttons, 
of a particular design. 

Jewelers throughout the country, there- 
fore, may feel safe in selling and offering 
for sale any of the standard Knights Tem- 
plar jewelry made under the designs that 
have long been recognized, and all reports 
to the effect that such designs or jewelry 
have been outlawed or superseded may be 
considered erroneous and without founda- 
tion. 


The Status of 
Knights Templar 
Jewelry 





HE head of a 
Value of Photo- T secret service 


graphs in Recovering pureay in Baltimore 

Stolen Jewelry makes the suggestion 
in a recent letter to THe JEWELERS’ Cir- 
CULAR, that we think should be carefully 
considered by our readers, particularly by 
jewelers who handle special, unique or ex- 
pensive pieces. The suggestion in brief is, 
that the jeweler have special photographs 
made of these valuable pieces kept in stock 
with a brief description of the articles, so 
that in case they are lost or stolen, proper 
means of identification are readily at hand 
when the police are called in or in case 
a suit for the recovery arises against the 
parties to whom the jewelry has been sold 
or hypothecated. 

As this man well says in his letter, it 
has been his experience as well as that of 
many other officials and investigators, that 
when jewelry is stolen, it is almost impos- 
sible to get the dealers in all cases to ade- 
quately describe it even though they have 
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had it in their possession for a number of 
years. Under the circumstances, itis often 
impossible for a detective to follow clues 
or to run down the merchandise and identify 
it. Many of the dealers in jewelry are 
unable to draw the designs of the jewelry, 
even if they remember it, or to adequately 
show how the stones were set. Were they 
able to do so, he says, it would often lead 
to the recovery of such jewels if proper 
description was given to the pawnbrokers 
or even to the investigators used in the re- 
covery of stolen goods. 

A photograph of the jewelry would prac- 
tically offset the necessity of description and 
give all the information necessary if this 
was supplemented with a few words about 
the quality, weight and the metal used and 
the weight and color of the gems it con- 
tained. The photographs of the jewelry, 
suggests this man, should be kept in a safe, 
safe deposit box or strong box, and might 
be used not only by the jeweler in case of 
loss, but also in case the customer reports 
the loss of the piece after it has been 
purchased. 

There seems much in the suggestion that 
has merit and it is probable that it could 
be worked out in some practical way, or 
be used as a basis of some method of record 
that will aid both the trade and the police 
in following up lost and stolen property. 





WELL ss selected 
library on the 
history, technique and 
economics of his in- 
dustry, is of value to every progressive 
jeweler and we have often urged members 
of our trade to keep in touch with the 
works that are constantly being published 
on geld, silver, jewelry, gems and silver 
products that he handles and have these 
in his possession, not only for himself but 
for the benefit of his employes, workmen 
and salesmen. An adequate knowledge of 
the products which he makes or sells can- 
not fail to enhance the value of an employe 
to the organization for which he works and 
it is up to the employer, be he manufacturer 
or dealer, to encourage the education of 
the members of his organization, by putting 
such books within their reach and then 
seeing that they benefit by reading them. 
It is for this reason that THE JEWELERS’ 
CirCULAR has made it a point to keep in 
touch with all the publications that have 
appeared on the various sides of our indus- 
try and to give adequate reviews and notices 
thereof in our columns, as well as to sup- 
ply both through the columns of the 
journal and by correspondence, lists of 
books on various subjects to those who are 
seeking to follow the suggestion which we 
have so often made. And in this connec- 
tion, we would state that we are very happy 
to aid any manufacturer or dealer in start- 
ing such a library or augmenting that 
which he now has not only by giving him 
a list of the works published by American 
and foreign authors, but also by giving him 
the opportunity to inspect those in our own 
library and select therefrom the volumes 
which he thinks would be most suitable for 
his purpose. 
In connection with an adequate library, 
the jeweler should realize that there are 
works of a general nature, which though 


Books for the 
Jeweler’s 
Library 
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GIFTS THAT LAST , 


present 


Another @hristmas Business builder. 





Price $67 complete—less Jewelers’ 


Circular key 


Platinum on 14 kt. white gold, each set 
with a Clear & Brilliant diamond. 


The entire three for less than the price of 


one all platinum mounting. 


Continued & Better profits are yours for 


the asking. Will you do it 


? 


Cross & Beguelin 


Wholesale Jewelers 


“59 Years on the Lane” 


21-23 Maiden Lane 
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apparently on a subject with which he has 
no direct concern, often contain chapters or 
divisions full of information of a distinct 
educational character to himself and to the 
members of his organization. Such a work 
has just been published in New York, under 
the title of “Art in Industry,” by Professor 
Chas. K. Richards, which is in fact, the 
report of an industrial art survey conducted 
under the auspices of the National Society 
for Vocational Education and the Depart- 
ment of Education of the State of New York, 
for this work contains chapters on “Fine 
Jewelry,” “Medium and Low Grade 
Jewelry” and “Silverware” that will prove 
an eye opener not only to members of the 
jewelry trade at large, but to members of 
the industries who consider themselves well 
versed in the conditions existing today. 
Professor Richards’ work is the result of 
a survey to ascertain as accurately as pos- 
sible, the situation existing in American 
art industries as to standards of design 
and the conditions that at present operate 
to limit these standards. The report, as he 
points out in his preface, is based on no 
theory or traditional point of view, but has 
sought to be thoroughly objective in its 
attitude and methods. The aim was to 
present a picture of actual conditions relat- 
ing to the practice of applied design in the 
United States, to the end that clearer 
thought may be brought to bear on the 
situation and that intelligent measures for 
this improvement may be developed. 

In his work, Professor Richards had the 
co-operation of leading men in various 
industries touched upon; in all the assistance 
of 88 individuals who served on trade and 
school committees. In the jewelry trade, 
he had the co-operation of a committee 
consisting of leading manufacturers and 
designers who helped to formulate the lines 
on which the investigation should be made 
as well as to point out exactly the facts 
the jewelry trade needed to be obtained au- 
thoritatively. The result has been a sum- 
mary of conditions and a marshalling of 
facts in regard to the manufacture of 
jewelry and silverware, such as has never 
been brought together in any one work, and 
we, therefore, feel that it should be read by 
every progressive manufacturer, dealer and 
designer and if possible, have a place in 
the reference library of his organization. 








Wedding Rings 


66 EDDING rings have been in use from 

very early days, but the early Chris- 
tians do not appear to have adopted them 
till about 860. They were not at first the 
plain circlets we now use, but were often 
very highly decorated. 

“The custom was of pagan origin, and at 
first was not welcomed by the Church. 
Even in the time of the Commonwealth the 
custom was considered to be of ‘heathenish 
origin,’ and was discouraged, though not en- 
tirely abandoned. In some countries both 
men and women wear them. No doubt 
many of the posy rings were made for this 
purpose, including those with mottoes such 
as ‘In thee my choice I do rejoice, ‘’Tis 
God above doth seal our love,’ ‘Thou hast 
my heart till Death doth part,’ and so on.”— 
CHATs ON OLD JEWELLERY AND TRINKETS. 
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Arthur J. Birkner, jeweler, formerly lo- 
cated at 54 W. 39th St., has moved his 
business to 489 Fifth Ave. 

I. Kleinberg, 95 Nassau St., sailed Mon- 
day on the Aquitania on a buying trip to 
the European markets. He will return in 
January. 

Al. Levy, who is with the J. Braunstein 
Co., 36 John St., and who was for several 
years with Julius Wodiska, will resign from 
his position as of Dec. 31. 

N. F. Wechter, of the S. Wechter Co., 
Chicago, is spending a couple of weeks here 
visiting the market, and is making his head- 
quarters while in New Yorx with L, Heller 
& Sons. 

Newton H. Rogers, treasurer of Hayden 
W. Wheeler & Co., 58 W. 40th St., with 
Walter A. Morris, western representative of 
the same firm, are spending several days 
in Chicago this week. , 


Carl Lieberman, for several years with C. . 


N. Fink, 170 Broadway, has started in busi- 


ness on his own account at 116 Nassau St.,° 


where he will conduct a watch repairing 
business for the trade. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 170 Broadway, sailed for Europe 
recently on the steamship Majestic. Mr. 
Oppenheim has gone on a purchasing trip 
to the foreign diamond markets. 

Mr. and Mrs, H. J. Woronov, 717 Grand 
St, Brooklyn, announced on Nov. 30 the 
engagement of their daughter Lillian to Dr. 
Samuel B. Schenck, of Brooklyn. Mr. 
Woronov conducts a retail jewélry store at 
717 Grand St., Brooklyn. 

George A. Jochum has become associated 
with the O. J. Somers Co., manufacturer 
of diamond jewelry and mountings, 87 
Maiden Lane and will cover New York, 
Philadelphia and Boston. He will also 
travel as far as the Pacific Coast for the 
concern, 

The Henshel Co., manufacturers of 
pearls, 392 Fifth Ave., announced last week 
the addition of Jesse Henshel to its sales 
force. Mr. Henshel is well known in the 
trade and has already left for a trip to 
Philadelphia where he will call on the re- 
tail jewelry trade. 

Owing to increasing business, the George 
H. Fuller & Son Co., Chicago, has opened 
an office in this city, at 7 Maiden Lane, 
with William L. Little in charge. Mr. 
Little covered the Atlantic Coast for this 
concern for four years. The factory is 
located in Pawtucket, R. I. 

Sol. Berman, formerly foreman in the 
workshop of the L. Adels Co., 37 Maiden 
Lane, announced last weex that he had 
severed his connections with that concern. 
Mr. Berman is now located in Room 606, 
at 116 Nassau St., where he will do watch 
repairing and casing for the trade. 

A charter of incorporation was filed at 
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Albany, N. Y., last week by the Anglo- 
American Industrial Diamond Co., of this 
city. The concern has 1,000 shares of com- 
mon stock, no par value, and an active capi- 
tal of $5,000. The incorporators are F. E. 
Karelsen, Jr., D. L. Kluck and S. Scherr. 

Edgar Hume, who has been in the employ 
of J. Mehrlust, 6 W. 48th St., as a salesman 
outside of New York, will sever his con- 
nection with that house on Jan. 1. Mr. 
Hume contemplates going into business for 
himself in the retail trade or forming a 
partnership in that branch of the industry. 

Alric Westling, a bond salesman, who 
was convicted some time ago of murdering 
Carl Mollar, a Bronx jeweler, is to die in 
the electric chair on Jan. 8, 1923, Accord- 
ing to information coming from Sing Sing 
Prison, Westling will not apply for a com- 
mutation of the death sentence, as he has 
expressed a preference to die rather than 
spend 20 years in prison. 

According to an announcement made last 
week, Sam Platzer, a member of the firm 
of Cohn & Platzer, 87 Nassau St., has be- 
come engaged to Miss Pearl Matlow, of 
Syracuse, N. Y. Miss Frances M. Platzer, 
office manager of the same concern, also 
announced her engagement last week . to 
Charles R. Goldberger, of Brooklyn. Sam 
Platzer, expects to sail for Europe next 
month."’,While‘abroad he will visit the vari- 
ous stone markéts. 


George S. Pbllitz, president of The Indra’ 


Pearl Co., Iné, 392 Fifth Ave., sailed for 
Barcelona, Spain, on Tuesday, Nov. 28, 
aboard the steamship Mauretania. Mr. Pol- 
litz is going | oe for the purpose of in- 
specting the flew additions to the concern’s 
factory whichis known as the “Industria 
Espafiola de Perlas Imitacion.” According 
to the announcement made by the firm, the 
factory at Barcelona, Spain, employs 1,200 
girls at the present time and when the new 
addition is completed, an additional force 
of 800 more will be put to work. Mr. Pollitz 
is expected to return to this country about 
Jan. 10. 

In the report of the great trade dinner to 
discuss the new stamping law held at the 
Waldorf-Astoria, Nov. 23, the account of 
the debate published in the last issue re- 
ferred to Mr. Dinhofer as objecting to 
Par. 24 of the proposed law, designating 
only platinum and iridium as being the only 
metals to be used when the word “Platinum” 
or an abbreviation of the same is marked 
on the article It should be stated that the 
objection of Mr. Dinhofer applied only to 
Par. 24 if the same was to be used alone in 
the law, but he voiced no objection to this 
if the law was also to include Par. 25a, 
which provided for the stamping of the per- 
centage of platinum content on any article 

Two young men, charged with holding up 
and robbing J. Baraban, a jeweler of 726 
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Tremont Ave., were arrested last week and 
on Wednesday, were arraigned in the Morri- 
sania Police Court. The pair are charged 
with stealing two diamond rings worth $400 
from Mr. Baraban on Saturday, Nov. 25. 
According to the jeweler, the two men en- 
tered his place of business on the night of 
the robbery and asked to be shown some 
diamond rings. As Mr. Baraban placed a 
tray before the men one of them pointed 
a pistol at the jeweler while the other 
grabbed two rings. The men then walked 
out of the place, jumped in a waiting auto- 
mobile and made their escape. Several days 
later, two men were taken into custody by 
Detectives Flaherty and Meyer and last week 
the jeweler and his wife positively identi- 
fied the two prisoners as the pair who held 
up and robbed Mr. Baraban. 


The United Hospital Fund drive is on for 
1923, and Leopold Stern, of Stern Bros. & 
Co., 68 Nassau St., has again accepted the 
chairmanship of the jewelry and kindred 
trades, and has issued an appeal to the trade 
to be as generous as possible with contri- 
butions. This fund will be distributed to 
58 hospitals in New York and Brooklyn. 
It is hoped that those who have not been 
reached by any personal appeal will send 
their contributions to Leopold Stern, 68 
Nassau St., making checks payable to the 
United Hospital Fund. To date the fol- 
lowing contributions have been received: 
Stern Bros & Co., $1,000; Tiffany & Co., 
$500; Dreicer & Co., $500; Kastenhuber & 
Lehrfeld, $500; Oppenheimer Bros. & Veith, 
$100; Charles Adler’s Sons, $100; Isaac W. 
Cokefair, $50; J. R. Wood & Sons, $50; 
Oppenheim & Strauss, $50; Jaskow Bros., 
$50; Wm. S. Hedges & Co., $50: Theodore 
A. Kohn & Son, $25; Alpheus L. Brown, 
$25; Untermeyer, Robbins & Co., $25; 
Charles Keller & Co.. $25; Benedict & War- 
ner, $25; Wm. I. Rosenfeld & Co., $25; 
Whitelaw Bros., $25; Reichman Bros., Inc., 
$25; Henry Freund & Bro., $25: Wormser 
& Mayers, Inc., $25; B. Fiegel, $20: Wm. C. 
Solomon & Co., $15; Adolph Goldsmith & 
Sons, $15; A. Ball, $10; S. Englander, $10; 
Louis Pressel & Lederberg, Inc., $10; Jack 
J. Felsenfeld, $10; Patterson & Starke, $10; 
H. Z. & H. Oppenheimer, $10; James P. 
Harper, $10; Simon Adler, $10; David L. 
Gluck, $10; Frederick Keim, $10; William 
Seckels, $10; Michel Birnbaum, $5; Harold 
J. Henry, $5; R. A. Breidenbach, Inc., $5; 
Kaufman Mfg. Co., $5; Harry Goldstone, 
$5; Harry Platoff, $5. Further contribu- 
tions will be acknowledged weekly in Tue 
JEWELERS’ CIRCULAR. 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Saturday, against 


Philip Unger and Jacob Schoenwald doing 
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SOLIDARITY: “The Case That Courts 
Comparison” 










Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


_ Representative Watch Jobbers 
EE a rn are Solidarity Jobbers 
rot y.agerwoo SOLIDARITY WATCH CASE. CO. \s.t.testo 


President 
OSCAR M. GAMMON 4 
Vice-Preeident 15 Maiden Lane, New York (THIRTY YEARS) Pragya ann 

















ONE HUNDRED YEARS OF PICCADILLY 
COMMERCIAL BANKING MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature. PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 









We solicit accounts of 
Jewelers and Affiliated 
Trades with a full 
knowledge of its re- 
quirements created by 
an experience and serv- 
ice not equalled by 
other banking _institu- 
tions. 













PICCADILLY MESH 
BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 








Order through your 


% Actual Bize : 
Patented June 4, 1918, No. 52002 regular jobber 





Main Ofice: 149 Boos dway, New Yok City And Feb, 21, 1922, No. 1,407,810 or ask for catalog. 
Branches: Battery to the Bronx Lippmann, Spier & Hahn 
Resources Over $200,000,000 —_—e Jewelry and Novelties 
1261 Broadway _. w. Cor. 3ist St. New York 


























IRVING NATIONAL BANK 


MARKET AND FULTON OFFICE 


FULTON AND GOLD STREETS, NEW YORK 
ADVISORY BOARD 


OFFICERS - 
Keven EB. PrenOn..000ccccsnnve Chairman Aaron J. Bacu Witiram C. Demorest Tuomas B. Kent.. 
ALEXANDER GILBERT ....... Vice-Chairman F. A. M. Burrecr Austin B. FLETCHER CHares F, Noyes 
6 President Joun J. Carle Henry FLetcHer Rospert M. PARKER 
Wiitram M. RosenpA.e.... Vice-President W. Irvine Clark Wiriram B. FRANKLIN LEorotp STERN 
Arsert D. Berry........ Assistant Cashier F, H, CrarKson ALEXANDER GILBERT A. E. Van Doren 
Rotiin P. Grant Avex H. Wray 


Wiirram H. Miiirxen...Assistant Cashier 
Every Modern Banking Service—Business and Personal Safe Deposit Vaults 
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business as Unger & Schoenwald, dealers in 
general merchandise, 50 E. 14th St. The 
petitioning creditors and their claims are 
Helen Guttman, $116; I. Tannenbaum & 
Co., $172, and Dorothy J. Resnikoff, $212. 

An indictment charging grand larceny 
in the second degree was filed on Monday 
of last week against Henderson Smothers, 
a porter employed by the Gorham Co., 386 
Fifth Ave. The following day Smothers 
was arraigned before Judge Rosalsky in 
Part I of the Court of General Sessions 
and after pleading not guilty was released 
in $1,500 bail. It is charged in the indict- 
ment that on Sept. 25 he stole five cigarette 
cases, each valued at $35, from the Gor- 
ham concern. 


Judge A. N. Hand in the United States 
District Court, this city, last Wednesday 
confirmed a composition offer made to credi- 
tors by Herman Jacobs, dealer in jewelry, 
419 E. 137th St., on the basis of five cents 
on the dollar. Mr. Jacobs filed a voluntary 
petition in bankruptcy on May 1 last at 
which time he listed his assets at $13,870, 
consisting mostly of debts due on open ac- 
counts, and liabilities of $13,406, which 
amount was composed entirely of unsecured 
claims. 

It was announced last Monday that the 
firm of Steele-Gelb-Gorn, Inc., 7 W. 45th 
St., has applied to the Secretary of the 
State at Albany, N. Y., to have its name 
changed to Steele & Gorn, Inc. The re- 
maining partners hope to be able to change 
the name of the firm by Jan. 1, 1923. The 
two remaining partners have purchased the 
interest of H. Gelb, who has resigned as 
secretary and director of the firm and ac- 
cording to the announcement he has no 
further connection with the business. 

On Jan. 4 and 5 the notable art collection 
owned by Meyer Goodfriend, of Goodfriend 
Bros., 542 Fifth Ave., will be sold at public 
auction at the headquarters of the American 
Art Association, this city. For four days 
prior to the sale the collection will be ex- 
hibited at the association’s quarters. This 
exhibit will start on Dec. 30, and will come 
to a close on Jan. 3. Mr. Goodfriend’s col- 
lection consists of 123 pictures, collected 
principally in Paris. There are notable 
works by Corot and the other Barbizon 
masters, as well as an excellent collection 
of impressionist masterpieces. 

The W. R. Cobb Co., which recently 
opened a New York office at 2 Maiden 
Lane, room 904, has been incorporated under 
the laws of the State of Rhode Island. This 
concern has been specializing in the manu- 
facture of jewelers’ findings for over 50 
years, and the present incorporators, Edgar 
E. Baker, George C. Wiltshire and Fred W. 
Hall, will continue to manufacture a line of 
findings suitable to the needs of the jobbing 
and manufacturing trades of the present 
day. Mr. Wiltshire and Mr. Hall will 
represent the concern throughout their 
former territories, and in New York, and 
Mr. Baker will have supervision at the fac- 
tory in Pawtucket, R. I. 

Following a short illness, Samuel Marx, 
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jewelry auctioneer and appraiser with 
offices at 115 W. 23rd St., and in the Wool- 
worth building, died last Thursday morn- 
ing at his home, 1845 Seventh Ave. Mr. 
Marx was also Congressman-elect from the 
19th District and was for many years Tam- 
many leader for the 3lst Assembly District. 
Funeral services were held last Sunday 
morning at the Institutional Synagogue, 37 
W. 116th St. Mr. Marx enjoyed the friend- 
ship of many members in the jewelry and 
allied trades in this city. Those who at- 
tended the dinner-meeting held last .month 
by the Tax Elimination Committee for the 
Jewelers of Greater New York will recall 
that Mr. Marx was one of the congressional 
candidates who addressed the gathering on 
the tax question. Mr. Marx was born in 
this city in 1867 and educated in the public 
schools here. He had served on the Board 
of Aldermen as representative of the 3lst 
Aldermanic District, and in August, 1919, 
following the resignation of Mark Eisner, 
he was appointed Internal Revenue Col- 
lector for the Third New York District. In 
1889 he married Irene Smith, who survives, 
as do several brothers and sisters. 








PUBLISHER WINS SUIT 





Providence Jury Decides That Advertiser 


May Not Cancel Contract at Will 


Provipence, R. IJ., Dec. 2.—The right of 
an advertiser to cancel an advertising con- 
tract at will, even upon giving notice of 
such intention to the publishers, was denied 
by a jury in the Superior Court for Provi- 
dence County before Judge A. A. Capotosto 
last Monday. The case under consideration 
was Walter B. Frost & Co., against the 
Imperial Knife Co., 14 Blount St., this city, 
on a balance alleged to be due on book 
account. The jury returned a verdict for 
the complainant for $633.25. 

Some time ago the Imperial Knife Co. 
contracted with Walter B. Frost & Co., pub- 
lishers of The Manufacturing Jeweler for 
advertising space in that magazine for one 
year. At the end of a few months the de- 
fendant gave notice that it intended to can- 
cel the advertisement. The publishers, how- 
ever, refused to accept the cancellation and 
continued the publication of the advertise- 
ment in accordance with the contract and 
upon the refusal of the defendants to pay 
the balance claimed by the publishers to be 
due, suit was brought. Jury trial was 
claimed and the hearing of the case was 
commenced last week, Friday, and con- 
cluded on Monday. 








Death of Louis F. Bally 

Ermira, N. Y., Dec. 2.—Louis F. Bally, 
head of the firm of John Bally & Son, one 
of the oldest and best known jewelry houses 
in this section of the State, passed away 
Tuesday and the funeral services were held 
yesterday. Mr. Bally’s death caused great 
regret not only in Elmira, but throughout 
the jewelry trade particularly among the 
older houses. 

Deceased was the son of the late John 
Bally, who founded the jewelry business 
bearing his name in Elmira about 40 years 
ago and Louis Bally was admitted to an 
interest in the business in 1886. John Bally 
died in 1902 and the son succeeded to the 
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business, continuing it under the old name. 

Throughout the career of father and son, 
the business was run on the highest prin- 
ciples and of recent years was built up on 
the reputation of the deceased for his ability 
as a-jeweler and his integrity as a mer- 
chant. Mr. Bally was married and his 
widow survives him. 








Notorious Pennyweighter Arrested 
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he claims he went to Boston, Mass., to work 
for another railroad, and still later was em- 
ployed by another railroad in Chicago. After 
forsaking the railroad business Von Alten 
claims he went to Seattle, Wash., where he 
opened a4 boarding house in 1919. It was 
not until several years later, Von Alten 
claims, according to the police, that he found 
he was losing money on the boarding house 
and then started on his career of crime. 

Von Alten has a long police record and 
uses about six different aliases. He is well 
known to the police as an expert “penny- 
weighter” and sneak thief. He is considered 
clever and usually made a quick clean-up and 
then left the city where he operated. The 
records of the police department show that 
he has been arrested on a number of occa- 
sions but has never served long terms in 
prison. He is said to be wanted in several 
different cities. Von Alten, it has been 
tearned, has been living with a woman, 
whom he claims is his wife, in a furnished 
room on E. 125th St., New York. He took 
up his residence there only two days before 
his arrest. 

To the cool manner in which Robert 
Steele, of Steele-Gelb-Gorn, Inc., handled 
Von Alten, knowing him to be an im- 
poster and the excellent co-operation be- 
tween the former’s office and the establish- 
ment of Walter P. McTeigue as well as 
the quick response of Detectives Barron 
and Stephens, belong the credit for this 
notorious pennyweighter’s apprehension. 
After Mr. McTeigue’s office was assured 
that Von Alten was at Mr. Steele’s office, 
the detectives were summoned and responded 
instantly. Mr. Steele was compelled to do 
some quick thinking and was able to in- 
struct one of his girl clerks as to just what 
to do and how to announce the arrival of 
the detectives. 

In relating the episode to a reporter for 
THE JEWELERS’ CIRCULAR Mr. Steele praised 
the artistic and humane manner in which 
the prisoner was “sweated” by the detec- 
tives. He also told of how his sympathies 
were aroused when Von Alten, knowing 
that he was trapped, told his captors that 
he must communicate in some manner with 
his wife who was suffering with a cancer 
in her left breast and who was sick in a 
furnished room on E. 125th St. This was 
evidently a move by the prisoner to arouse 
sympathy and Mr. Steele admitted that he 
felt sorry for the man until two veteran 
detectives advised him it was probably just 
a “stall.” 

On many occasions THE JEWELERS’ Crr- 
cuLAR has published the photograph and 
the accounts of Von Alten’s operations as 
well as his police record and it was these 
stories that helped in some degree in locat- 
ing his alleged vicfims. 
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~The Only EGDE Bracelet 

















Number 66B is something entirely new in an adjustable bracelet. 
Write for Samples—Sold Through the Jobber. 


W. C. EDGE JEWELRY CO. 
480 Washington St. Newark, N. J. 























Established 1879 


Fraternal Emblems, Medals 
a zy, and Class Pins—Fire and 
ee, |” Weeana fiifarw. Police Department Badges 
: me 4 | ef Made to Order Goods Our 
Specialty 





Indestructible 
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Li} Mme TEL 
< 1€C_G.BRAXMAR CO, ») Forty-one years of satisfactory serv 
ice to an increasing number of cus- 
tomers. Our facilities for manufac 
turing and designing are at your 
service. Write for information. 


Prompt Service—Fair Prices 























First Quality: All graduations. 

Rose, cream, orientals, full or semi-opalescent. 

A good tip for retailers—Buy now. 
Memo package on request, post paid. 
Direct to retailers. 

Our pearls are not sold to Department Stores. 

Prices from $2.25 to $50.00. 
Complete with Boxes and Gold Guaranteed Label. 


nelle : 
jlo es ROTHERS 


' Cswend for illustrated — 
oo catalog and rample,s of clazr pins: 
NEW YORK medal’. programy -fraternity em- 


blem sand Greek Letter Jewelry’: 
27 East Monroe St. 
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The Cellulose Co. is the trade name filed 
for the celluloid products business which is 
conducted in Newark Ave., Bloomfield, by 
Edward Koester, of 58 Prospect St., Bloom- 
field. 

The Wallace, Jewelry Co. is the trade 
name which has been filed for the jewelry 
business conducted at 164 Market St. by 
Peter Lambusta, Herman F. Wartstein and 
Abe Fronfman, all of 109 Oliver St. 

The El Kay Co., has filed incorporation 
papers. Its registered agent is Seymour 
Klein and its registered office is at 20 Clin- 
ton St. The authorized capital stock is 
$100,000. The incorporators are Alvyn O. 
Kartsen, Harry L. Denburg and Seymour 
Klein, 

Incorporation papers have been filed for 
the Clinton Nickel Plating & Polishing Co., 
whose registered office is at 790 Broad St. 
The registered agent is I. Henry Coyne. 
The authorized capital stock is $125,000. 
The incorporators are Charles Puninsky and 
Abe and Jacob Lonoff. 

Musical attractions by well-known artists 
and addresses by Archibald Roosevelt and 
Dr. Lincoln L. Wirt, who recently returned 
from the Near East, were features of the 
Near East Relief men’s meeting in the audi- 
torium of the Central High School on Sun- 
day night. Curtis R. Burnett and Louis V. 
Aronson are among the members of the 
committee in charge. 

An involuntary petition in bankruptcy has 
been filed in the United States District Court 
against the Newark Novelty Co., dealers in 
celluloid goods at 272 New St. According 
to the schedule filed by Bilder & Bilder, at- 
torneys for the petitioners, the liabilities are 
$16,000 and the assets are $8,000. The peti- 
tioning creditors and their respective claims 
are the Rex Optical Corporation, $1,394; the 
Fiberloid Corporation, $8,000, and the Cellu- 
loid Co., $118.25. 

Norbert Bertl, retail jeweler at 44-46 
Springfield Ave., has secured a group pic- 
ture of four women and a baby, which rep- 
resents five generations of one family. The 
eldest was 94 years old; the youngest, 18 
months. On the picture is written this in- 
scription, “Bertl’s has the honor to serve 
this family of five generations.” The pic- 
ture, which is framed, is made a part of the 
holiday window display. Mr. Bertl is dis- 
tributing some fine art calendars to his 
regular customers. He reports that the 
early holiday trade is very satisfactory. 

Louis V. Aronson, president of the Art 
Metal Works and of the Permanent Indus- 
trial exposition, sailed recently on the 
Mauretania for Europe. He will return 
about the first of the year. One of the pur- 
poses of Mr. Aronson’s trip is to visit 
foreign cities where important fairs and ex- 
Positions are annual events. Among these 
are Paris, Lyons, Berlin, Budapest, Prague 
and London. Mr. Aronson had previously 
visited many of these places and it was 
partly as a result of his observations there 
that decided him to propose a permanent in- 
dustrial exposition for Newark. When he 
returns Mr. Aronson will report to the ex- 
Position company giving the result of his 
observations on his present trip. 

At the November meeting of the New 
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Jersey Retail Jewelers’ Association held at 
Achtel Stetters’ in Broad St., it was an- 
nounced that Richard P. Hartdegen has 
secured pledges of sufficient money to run 
the co-operative advertising in Newark be- 
tween Thanksgiving and Christmas. Some- 
what similar advertising campaigns have 
been conducted in Newark in the past. This 
year, however, the campaign is being con- 
ducted along lines suggested by the Na- 
tional Association and in co-operation with 
retail jewelers in other places. The matter 
of the national stamping law was also con- 
sidered at the meeting. The business session 
followed a dinner. President Jean R. Tack, 
of the State association, presided over the 
meeting. 

Lorenzo Daniel Webster Eato, colored, 
17 years old, whom the police call the 
“monkey burglar,” has been brought here by 
the police from Randall’s Island, New 
York. He has been confined there since 
February 28 last. He was captured while 
robbing a house at Port Washington, N. Y. 
Eato has been indicted here for a burglary 
at the home of Halsey M. Larter, 649 Lake 
St., on February 26, just before his capture 
in New York. Jewelry valued at $1,967.50 
was stolen at the Larter house. The 
burglary was committed while the family 
was at dinner. Eato is charged with having 
climbed a rose arbor on the front of the 
house and getting in a second-story window. 
Several bedrooms were ransacked without 
disturbing the family. 











The 


surplus stock left by George E. 
Homer at his former store on Bromfield 
St. was sold last week by J. B. Gonton. 
The sale was only to dealers. 

The Fuller Regalia Co., which had on 


located at 47 Winter St., has returned to 
Worcester, its former business site. The 
Harriott Co., jeweler, which has _ been 
associated with the Fuller Co. for years, will 
continue in business at 47 Winter St. 

The Jewelers’ Guild of the Society of 
Arts and Crafts is having an exhibition of 
the work of its members at 9 Park St. 
Nearly 100 pieces are shown, including ear- 
rings, rings. brooches, pendants, necklaces 
and bracelets. This exhibition was recently 
shown at the Detroit Society of Arts and 


Crafts, the Philadelphia Arts and Crafts 
Guild, and it will later be sent to New 
York. 


Bigelow, Kennard & Co. have a remark- 
ably fine miniature jewelry shop at the At- 
lantic City Boardwalk in Mechanics Hall. 
The company is featuring unique and at- 
tractive Christmas gifts. At its store on 
West St. there is the most comprehensive 
stock of its kind in New England, including 
gold, silver, jewelry, clocks, watches, ec- 
clesiastical goods, stationery, greeting cards, 
leather novelties, china, glass, cutlery, lamps, 
antique furniture, etc. 

Widening of Province St. by the city has 
compelled the Ripley Howland Mfg. Co. to 
secure new premises, which are located at 
293 Washington St., corner of School St. 
The company will use this new site for its 
manufacturing plant which is the largest 
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in Boston, The removal of the machinery 
will require unusual care and great effort, as 
much of it is of the most delicate type. 
The company has not yet secured offices for 
the reception of its customers, but un- 
doubtedly a suitable place will be found 
nearby. The concern has been in its present 
quarters on Bromfield St. for 20 years or 
more. Transfer of the plant will take place 
sometime before June next. 

The Lenox Jewelry Co., of which H. 
Freiman is president, has leased the spacious 
premises, 381 Washington ‘St., formerly 
occupied by the Douglas Shoe Co. This is 
one of the most important removals in the 
jewelry trade for some years and is a sub- 
stantial indication of the success which has 
attended this company ever since it opened 
at 16 Bromfield St. three years ago. Be- 
fore then the company was located in the 
Jewelers building, having been there for a 
number of years. The company was then 
dissolved, Mr. Freiman taking over the in- 
terests of S. W. Sharmat, who had been 
associated with him for a long time. The 
Bromfield St. store, ever since it was 
opened, has been a model store in many re- 
spects, but the new quarters, on Boston’s 
busiest and most populated thoroughfare, is 
even an improvement, both as regards floor 
space and structural conditions. Workmen 
will soon be engaged in altering the 
premises to suit the jewelry business of the 
Lenox Jewelry Co. The interior will be 
furnished throughout in walnut with an in- 
direct system of lighting. Several new fea- 
tures in store furnishment will be intro- 
duced, including inlet panels six or seven 
feet high and two or three wide, which will 
be used for the display of single articles of 
special merit and attraction. Mr. Freiman 
will dispense with the usual wall counters, 
but will avail himself to the limit in show 
counters of a special plan, particularly de- 
signed to exhibit merchandise to the best ad- 
vantage. In addition a balcony is to be con- 
structed for the containment of special lines 
of goods. In the rear are to be individual 
rooms for the benefit of customers who wish 
more privacy than is provided in the run of 
the store. While the company will carry a 
full line of all goods, Mr. Freiman intends 
to specialize in diamonds and watches for 
which he has always found a brisk demand. 
Besides the jewelry establishment there will 
be a complete optical department. Mr. 
Freiman is acknowledged to be in the fore- 
front of the many younger jewelers in this 
city. For years he has been connected with 
the Boston Retail Jewelers’ Association, 
and is at the present time serving as its 
president. 








The Swiss watch industry is at a low 
ebb, says the American Consul at Zurich 
in a report to the Department of Commerce. 
Exports for the first half of 1922 are less 
than for the same time period in 1921. The 
number of pieces dropped from 4,400,024 in 
1921 to 4,171,238 in 1922, while the export 
value including watches and parts fell from 
Frs. 89,060,000 ($17,188,580) to Frs. 72,238,- 
000 ($13,941,934). It is interesting to know 
that Germany has bought within six months 
Swiss watches worth Frs. 3,360,000 ($648,- 
480), which amounts to 300,000,000 paper 
marks at the rate of exchange average of 
the first half of 1922. 
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Watch-word for Qt 


WRIST WATCHES 








GENVA DIAMOND-PLATINUM 





WATCHES OF DISTINCTIVE DESIGN 


Gifts Par Excellence for Your 
Holiday Trade 


OU have some customers who are able to 
gratify their tastes for the best in all things— 
particularly in the selection of Holiday Gifts. 


Few items that you can show will hold more allur- 
ing attraction for the gift seeker than these dainty, 
jeweled Genva Wrist Watches. Few items yield 
better profit on the sale. 


The All-Platinum cases of these watches are in 
the popular 5 Ligne size, studded with very brilliant 
blue white diamonds, or diamonds with emeralds cr 
sapphires. 


Movements are genuine Genva 17 ruby jewel, with 
cut compensation balance and Breguet hair spring. 
Prices on watches illustrated range from $190. to 
$225. Net. Others $120. to $400. Net. 


bENEVA WaTCcHLB. 


Makers or Fine WatcHes 
46 CORTLANDT STREET New Yorn 
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Chicago Notes 





A. R. Clugston, Columbus building, spent 
several days last week in Detroit visiting 
with his son. 

Adolph Posin, of the Boszhart & Posin 
Co.. Milwaukee, Wis., was in Chicago last 
weck to visit the local markets. 

Henry Davidson, New York, is spending 
a couple of weeks in Chicago calling on the 
trade and visiting with his friends. 

N. F. Wechter, of S. Wechter Co., is 
spending a couple of weeks in New York 
visiting the markets and his friends. 

J. H. Crawford, of J. W. Forsinger & 
Co., returned last week from a three weeks’ 
trip through the northern part of Michigan. 

Joe N. Shure of N. Shure & Co., returned 
last week from Indian River, Wis., where 
he spent several weeks hunting and resting. 

Fred Whitney of the Hadley Co., left 
last week for Providence, where he will 
remain for 10 days visiting at the factory. 

Victor B. Hume left last week for a busi- 
ness trip through the middlewest and ex- 
pects to be gone until the middle of the 
month. 

P. N. Nelson, of the Nelson-Spencer Co., 
left last Wednesday for Canada, where he 
will remain for a few days attending to 
business, 

Louis M. Graubarth is spending 10 days 
in Providence and New York, visiting with 
friends, and making connections for the 
coming year. , 

I. Hurwitz, engraver, is now located in 
suite 114 Mentor building, where he has 
larger quarters. He formerly was located 
at 5 S. Wabash Ave. 

Ernest Kohlsaat, president of Bullard 
Bros. Co., St. Paul, spent several days here 
last week visiting with relatives and calling 
on the Chicago markets. 

Louis A. Eppenstein, of the Illinois Watch 
Case Co., returned last week from New 
York where he spent the past nine weeks 
visiting at their office there. 

H. H. Fruer of Fruer & Schmoll, Goddard 
building, returned last week from his Pacific 
Coast territory where he spent the past two 
months calling on the trade. 

Elias Markens, representing the  S. 
Wechter Co., was called to New York last 
week while out on his territory on account 
of the sudden death of his mother. 

Wm. Manheimer of Louis Manheimer & 
Bros, New York office, arrived in Chicago 
last week to spend several days visiting at 
the Chicago office of this concern. 

J. D. Jacobson, representing Benj. Allen 
& Co. through Tllinois, spent a few days in 


Chicago last weex, and after replenishing 
his samples left for his final trip. 
T. P. Bennett, of the San Francisco office 


. of the International Silver Co., spent a day 


last week visiting at the Chicago office of 
this concern on his way to the factory. 

B. C. Allen, of Benj. Allen & Co., accom- 
panied by his wife, is spending a couple of 
weeks in the east visiting with their daugh- 
ters, who are attending college there. 

Herman Kionka, of Carl P. Kionka, re- 
turned from a business trip to the east last 
week, and after remaining in Chicago for 
a few days left on a trip through Wisconsin. 

M. Smiegrod, president of the Emerson 
Watch Case Co., and the Hudson Jewelry 
Co., New York, spent the past week here 
visiting with A. Kahn, their Chicago 
manager. 

S. C. Eppenstein, of the Illinois Watch 
Case Co., accompanied by his wife, re- 
turned last week from a three weeks’ trip 
to Atlantic City and the east where he has 
been resting. 

M. W. Silverberg, and H. J. Hagen, of 
the Stein & Ellbogen Co., after spending 
several days in Chicago last week left for 
their respective territories to be gone until 
the holidays. 

Leubusher-Schumann & Co. moved last 
week from room 504 to room 1706 Kesner 
building, where they have been able to se- 
cure larger and more suitable quarters for 
their business. 


R. Wolberg, watchmaker to the trade, 
recently moved his office from the ninth 
floor of the Heyworth building to room 
1514, where he has been able to secure 
larger quarters. 

Miss Edith Hessell, daughter of Jos. S. 
Loftis, and connected with the firm of Loftis 
Bros. & Co., is now in Paris studying 
languages so as to assist the foreign buyers 
of this concern. 

David G. Hay of the Warneke & Hay 
Co.. Masonic Vaults, returned last week 
from a visit at the New York office and 
en route home he stopped off at the large 
cities to visit the trade. 

F. N. Pauli, Pontiac, Mich., arrived in 
Chicago last week to meet his daughter and 
son who are attending Notre Dame. While 
here Mr Pauli visited the markets and 
made his holiday purchases. 

H. Lucien Taylor, Columbus building, 
returned last week from Newark, where he 
visited at the factories of Kautzmann & Co., 
and Becker-Leiss Chain Co., both of whom 
he represents in this territory. 

E. W. Reynolds, E. G. Spears, and George 
E. Weidbursch, of C. H. Knights-Thearle 


Co., arrived in Chicago last week to spend 
the holiday with their family and replenish 
their sample line. They all left last Sunday 
night for their respective territories to com- 
plete their trips. 

Mrs. J. M. Loftis, president and general 
manager of Loftis Bros. & Co. returned 
last Wednesday from a visit to their branch 
stores in Omaha, St. Louis, Houston, 
Atlanta, Columbus, Pittsburgh and Detroit 
and reports there is every indication of a 
large increase in business over that of last 
year. 

At a recent meeting of directors for the 
new Broadway National Bank, H. Holsman, 
of Holsman & Co., was elected vice-presi- 
dent. The new bank is located in the Arcade 
building, Broadway and Devon Aves., and 
will open for business Jan. 3, 1923. The 
capital stock is a quarter of a million and 
is one of the largest banks outside of “the 
loop.” 

Julius D. Dulsky and Ruben J. Ginsberg 
recently purchased the retail jewelry busi- 
ness of John M. Prockter, 1313 W. Madison 
St. The business is now being operated 
under the name of “The Square Jewelers,” 
and Mr. Ginsburg is in charge of the same. 
Mr. Dulsky is employed by one of the large 
manufacturing jewelers in Chicago and will 
retain his position with them. 


John H. Nickell & Sons is the name of 
a new retail jewelry and optical business 
that will open on Dec. 16 at 3317 N. Clark 
St. The business will be in charge of John 
H. Nickell, Jr., who has been associated with 
the optical department of The Boston Store 
for several years. John H. Nickell, Sr., is 
a manufacturing jeweler located in the 
Stewart building, and is associated in busi- 
ness with his son Leroy, He will continue 
with the manufacturing business. 


Albert Nordman, of Nordman & Aurich, 
and proprietor of the Steel Products Co. in 
San Francisco, who came to Chicago re- 
cently to defend a suit of $50,000 brought 
against him by a former employe, has just 
received a decision in his favor in the court 
here. The Steel Products Co., manufac- 
turer of jewelers’ saws and the former em- 
ploye claimed the rights to the blue prints 
and model of a new machine for the manu- 
facture of saws. Nordman claimed that this 
was property of his company because 
the designs and models were worked out 
in his shop and on his time and under his 
instructions. The blue prints and model had 
been brought to Chicago but under the deci- 
sion both were returned to Mr. Nordman, 
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and his rights to exclusively manufacture 
saws by this method was fully established. 

Edward Fruend, of the National Jewelers’ 
Publicity Bureau, left last week for Cali- 
fornia, where he will spend several weeks 
attending to business. 

The George H. Fuller & Son Co. has sent 
out announcements to the trade that the 
concern has established a New York office, 
at 7 Maiden Lane, which is in charge of 
Wm. L. Little. Mr. Little has represented 
this concern along the Atlantic Sea Coast 
territory for the past four years, making 
his headquarters at the Chicago office. 

Friends of Edward G. Spears, traveling 
representative for the C. H. Knight*-Thearle 
Co., were greatly surprised last week when 
they learned he had joined the ranks of the 
“Benedicts.” Miss Margaret Weir, formerly 
of Davenport, Ia., and Mr. Spears slipped 
away on Saturday morning of last week, 
went to Crown Point, Ind., and were mar- 
ried. Congratulations and best wishes from 
their many friends are being extended to the 
happy couple. 

Among the many visitors in Chicago last 
weex were: Andrew L. Orme, Napoleon, O.; 
M. Green, of Carr & Green, Benton Harbor, 
Mich.; John A. Osborn, Byron, Ill.; W. H. 
Becker, Becker’s Jewelry Store, La Salle, 
[ll.; D. G. Gallett, Aberdeen, S. Dak.; G. E. 
Nelson, Marcellus, Mich.; E, E. Chandler, 
Boone, Ia.; A. O. Elliott, Savanna, I1l.; Wm. 
A. Gill, St. Louis, Mo.; L. F. Dresser, 
Michigan City, Ind.; T. J. Dale, Kenosha, 
Wis.; J. C. Mahon, Aurora, Ill.; I. Frei- 
muth, Duluth, Minn.; E. B. Lewis, Dwight, 
Ill.; Henry Peers, J. C. Peers & Co., Rock- 
ford, Ill.; Miss A. Fleming, of S. S. Sencen- 
baugh Co., Aurora, Ill.; H. V. Rogers, Peru, 
Ind.; Wm. Weisser, of Weisser Jewelry 
Co., Peoria, III. 


Columbus, O. 


TRADE CONDITIONS 
Business among local jewelers, with the advent 
of the Christmas season, is reported brisk even for 
the holidays. Diamonds seem to be the most de- 
sired gifts this year. 














Samuel Martlin is employed now at the 
Kay Jewelry Co. as assistant credit manager. 

Mr. Meisner, manager of Kay Jewelry 
Co., has returned from a trip to New York 
and Detroit. 

Miss Gladys Young, of Frank M. Deinlein, 
has returned to her duties from a_ short 
visit spent at her home in Newark, O. 

Charles Hunt, formerly of the M. M. Jay 
Co., of Clarksburg, W. Va., is now em- 
ployed with the Columbus branch of the 
same firm. 

Mr. Golding, credit manager of Kay’s, 
has decided to continue his present em- 
ployment in preference to entering the baking 
business with his father-in-law. Mr. Gold- 
ing will leave some time after Jan. 1 for 
Hartford, Conn.; where he will arrange for 
the opening of another Kay jewelry store. 








The jewelry store of Ernest F. Gray, 
Kearney, Nebr., was robbed recently of 
$5,000 worth of merchandise. 


THE JEWELERS’ 








TRADE CONDITIONS 


Retail jewelers in St. Louis and vicinity are 
rushing their orders to their St. Louis dealers the 
past week with more vim than has been customary 
at this season of the year since the war prosperity 
proved to be a boomerang. Out of town jewelers 
are present in more than the usual number this 
week and all express hopefulness as to the outcome 
of the holiday business. 





C. W. Johnson, southern Illinois repre- 
sentative for Swartchild & Co., of Chicago, 
is working out of St. Louis this week, 

Fred L. Schroeder, Collinsville Ave., E. 
St. Louis, wife and daughter spent Thanks- 
giving with his brothers and relatives in 
Centralia, Il. 

S. S. Florsheim, of this city, representing 
Joseph H. Meyer & Bros., New York, has 
returned home after a trip to the Pacific 
Coast and the south. He reports a splendid 
business and general better conditions 
through the south. 

Saul Pogrotsky, 406 Collinsville Ave., E. 
St. Louis, Ill., has made radical changes in 
his store, having added a new wall case and 
entire new lighting system as well as re- 
decorated his store and refinished his older 
fixtures. 

Grover Altrogge, formerly in business in 
E, St. Louis, is now in charge of the watch 
repair department of the Meyer Hurwitz 
Jewelry Co. This store has just added an 
entirely new optical equipment with all the 
latest instruments and chair as well as 
sterilizer and instrument case. 

C. L. Stange, of the Stange Jewelry Co., 
has returned from a week’s trip to Provi- 
dence and Attleboro where he was attend- 
ing to business in the interests of his firm. 
Alva Johnson, representing the concern, left 
last week for a trip in northern Missouri 
after being in St. Louis for three days. 

Hubbell’s Jewelry Store, at 5992 Easton 
Ave., is the possessor of a splendid outdoor 
clock which has just been received. This 
will be quite an addition to the neighborhood 
as there is no timepiece at this point on the 
street and as it is the terminal of two 
street car lines and the St. Charles interur- 
ban line but a short block away, it will prove 
to be a popular addition to the needs of the 
community. 

The Christmas decorations of the Hess & 
Culbertson Jewelry Co. are in place and re- 
minds one of a genuine old-fashioned Christ- 
mas with all the columns in the store 
trimmed with festoons of cedar strands and 
all the lighting fixtures decorated with the 
same material. On the posts each side is 
brightened with red wreaths and each cor- 
ner bears a basket of holly. All around the 
store and on the display cases cedar is 
liberally used. The windows are all being 
trimmed to give the holiday effect. 

Some time ago there was a gentle sur- 
prise sprung on the employes of the Hess & 
Culbertson Jewelry Co., when Miss Amanda 
Stark resigned as bookkeeper. Thanksgiving 
Day she became the bride of M. H. Becker, 
assistant credit manager of the concern, and 
who held the position she occupied prior to 
his entering the army. On his return he 
was made assistant in the credit department 
which position he has since held. The em- 
ployes- of the firm presented the couple with 
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a chest of silver flatware. Owing to the 
rush of business at this season of the year 
it is not likely that the couple will take a 
trip till after the holidays at least. 

E. A. Horstmeyer, located at 5937 Easton 
Ave. for the past 11 years, moved across 
the street to his new location at 5958 Easton 
Ave. last week. The new store gives three 
times the floor space of the old location and 
is modern in every particular. The show 
windows are of the latest type and are 
splendidly lighted for the display of jewelry 
and optical merchandise. The building is 
steam heated and the arrangement enables 
very much better facilities for the repair 
and optical departments. Starting from a 
one man store Mr. Horstmeyer now has two 
optical men and a complete manufacturing 
and repair department for handling retail 
work, 











TRADE CONDITIONS 


November was the best month that retailers and 
wholesalers of this district have experienced in 24 
months. This pronounced improvement has been 
chiefly due to better conditions among the farmers, 
There has been some relief in the railroad situ- 
ation; cars have been provided and much stuff 
has been moved to market, the money consequently 
getting into circulation. December promises to be 
a good month, with some prospect that volume will 
be hampered chiefly by lack of stocks in certain 
lines, because of too conservative buying. The 
volume of diamond business continues to be the 
topic of interested discussiin among distributors 
and retailers. The wholesalers have been sending 
large stones even to the smaller towns of the dis- 
trict, where the public not only shows interest, but 
apparently has plenty of money. 





Walter Rhodes, city salesman for the 
Woodstock-Hoefer Watch & Jewelry Co., 
was married Thanksgiving Day. 

L. J. Baker, Oklahoma traveler for the 
Hoefer Jewelry Co., was in the house re- 
plenishing his stocks for the last trip of 
the year, starting out again Dec. 1. 

C. A. Mauch, an old-time jeweler, now 
retired, living at Marshall, Mo., was a 
recent visitor at the wholesale houses. Mr. 
Mauch still takes much interest in the 
business. 

E. H. Hart, auctioneer, was in Kansas 
City Dec. 1 between sales. He had recently 
conducted stock-reducing sales for the Wells 
Co., Barnsdall, Okla.; Kingsby, at Cushing 
and McRill at Bristow. Dougherty & Emer- 
son, Stanberry, Mo., will have a special sale 
early in December. 

C. L. Frost, jeweler at Odessa, Mo., was 
in Kansas City recently. He commented on 
the brighter tone of trade in this commu- 
nity, Odessa being one of the smaller towns 
and purely “agricultural.” Two months 
ago merchants in this and similar towns were 
complaining of the backwardness of farmers 
in spending money even for clothing and 
shoes. 








Business Troubles 





An involuntary petition in bankruptcy has 
been filed against M. Amdur, Syracuse, 
a 

An involuntary petition in bankruptcy has 
been filed against D. L, Polin, of the Palace 
Jewelry Co., San Luis Obispo, Cal. 
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A. C. Possin, of the Boszhardt-Possin Co., 
has been in Chicago during the past week 
on business for the firm. 

Wallace Choate, of Philadelphia, has just 
been added to the list of employes of Fred 
J. Theleman as a production man. 

Arthur Kuessel, of Kuessel Bros Co., was 
of valuable assistance to the Lions Club of 
Milwaukee in distributing Thanksgiving 
baskets among the needy. 

Captain G. E. Warnke, son of E. H. 
Warnke and captain of Troop “B,” 105th 
Cavalry, recently qualified as a sharpshooter 
in a rifle range on the County Line. 

With the opening of a new store by A. L. 
Kopf at 3513 Lisbon Ave., the Washington 
Park district can boast of a very modern 
and up-to-date addition to its jewelry circle. 

Percy L, Hatch, of Oconomowoc, has 
practically recovered from his rather recent 
operation. Mr. Hatch was in Milwaukee 
during the past week and reports that he is 
feeling much better. 


The Rank & Motteram’s entire force of 
employes were the guests of the company 
at a dinner and bowling party on the eve 
of Thanksgiving. The event was held at 
the Milwaukee Athletic Club. 

Robert A. Rank, vice-president of Rank 
& Motteram Co., has been nominated for 
the treasurership of the local Kiwanis Club. 
This club here boasts a membership of 300 
active businessmen of Milwaukee industries. 

Dec, 3 to Dec. 9 is “Booster Week” in 
Milwaukee and local jewelers are co-operat- 
ing with others to make this city-wide 
movement a huge success. Civic, fraternal, 
educational and commercial organizations 
have united in their attempt to make Mil- 
waukeeans proud of their home town. 

A golfing party which will determine the 
championship of W. Water St. and Grand 
Ave. has been planned by the David Gold- 
man, Inc., The tournament will be held at 
Grand Park and the following will partici- 
pate: T. A. Schroeder, Harry Holmes, H. S. 
Lewis, C. A. Helabacher and Willard A. 
Derse. 

Miss Sallie M. Oleskie, who has charge 
of the silverware department of Rank & 
Motteram Co., was one of the “ring leaders” 
at a circus, held during the past weex at 
the Y. W. C. A. Though Sallie was too 
shy to make the admission, Mr. Rank ven- 
tured to say that the circus was a huge 
success, 

Fire destroyed the jewelry store of C. B. 
sarthholf at East Troy and forced him to 
move back into his old quarters. Mr. Barth- 
holf has been in the jewelry business in 
East Troy for years. Most of the damage 
to the building and stock was done by smoke 
and water, but, according to information ob- 
tainable, the entire loss was fully covered by 
insurance. 

_ George M. Paetschow, a downtown 
Jeweler, held the formal opening of his store 
on the second floor of the Iron block during 
the past week. He was formerly located 
on the fourth floor of the same building but 

as moved into more commodious apart- 
ments. Mr. Paetschow is going to cater to 
retail merchandise in the jewelry line more 
than he has in the past. Prior to the time 
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of this announcement, he has confined him- 
self, more or less, to watch repairing for the 
trade. 

According to H. E. Snyder, of the Louis 
Esser Co., the pre-holiday jewelry season 
will be shortened this year because of 
Thanksgiving falling on so late a date. 
“Milwaukee purchasers, as a rule, do not 
buy jewelery gifts for Christmas until after 
Thanksgiving,” said Mr. Snyder, “and it 
will be necessary for local jewelers to ac- 
complish an equal amount of work this year 
in a shorter period of time.” 

Because of the fact that most of the out- 
of-town jewelers have been busy arranging 
their displays for Christmas, there have been 
fewer State visitors in Milwaukee during 
the past week. On the list of guests were 
the following: Percy L. Hatch, Oconomo- 
woc; E. Wegener, Beaver Dam; Gottfred- 
sen & Nicoll, Kenosha; Estberg & Sons, 
Waukesha; W. H. Raether, Kenosha; Frank 
Kiehl, Waukesha; Thomas Bruhy, West 
Bend; A. C. Bakken, Jefferson, and Amidon 
Bros., Hartford. 

Milwaukee jewelers are deriving much 
benefit from a pre-holiday advertising cam- 
paign, according to Henry Rank, of the 
Rank & Motteram Co. This advertising is 
in the form of a special monthly mail serv- 
ice which is being sent out to regular mail- 
ing lists. These letters feature the newer 
things in jewelry, thereby creating a de- 
mand for them by the buying public. Book- 
lets with holiday suggestions along jewelry 
lines have been circulated since Thanks- 
giving. This particular form of advertising 
seems to be on the increase with Milwaukee 
jewelers, who are of the opinion that this 
new system has worked out very satisfac- 
torily. 








San Diego, Cal. 


J. W. Arrasmith has purchased the jewelry 
and luggage business of W. R. Trachsel at 
228 Broadway and will conduct it as the 
Southern Jewelry Co., with Warren Douglas 
in charge. 

The home of George W. Gardner, man- 
ager of the Pala Chief Gem Store, was 
robbed one night recently and several tin 
boxes of papers and family jewelry were 
taxen. Later the boxes were found in some 
mud-holes several miles away, with some of 
the papers still inside but the valuables had 
disappeared. 

The Lane Jewelry Co., 1126 5th St., G. C. 
Lane, proprietor, was the victim of a clever 
check worker who passed worthless paper 
to the extent of $15, bearing the name of 
“S. R. Lawson.” Merchants in other lines 
were caught by the same man, who used 
several different names the same day, such 
as “C. R. Lawson” and “George Reagan.” 

Two parcels of diamonds, numbering 13 
and aggregating in value about $2,000, were 
stolen from a shelf back of the show cases 
in the pawn shop of Charles L. Stotsky, 761 
Sth St., one evening recently during a rush 
of customers in the place. It is believed that 
the work was done by someone who had a 
confederate or two to keep the store at- 
tendants occupied. 











George L. Meade, Norwich, N. Y., re- 
ports that his store was robbed recently of 
jewelry worth $300. 
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“Buy now and pay your bills in February” 
is the way some of the jewelers are adver- 
tising to obtain business and especially those 
who do a credit trade. This sort of busi- 
ness is on the increase in Pittsburgh, since 
the department stores do a most extensive 
credit trade. 

President L. Sondheim, of the Retail 
Credit Men’s Association, in a statement 
made a few days ago predicted that -mer- 
chants will enjoy the best holiday trade in 
their history. He said inquiry showed that 
the people are paying their bills, that the 
workers are well employed and that good 
business is bound to come. 

Most of the prominent jewelry stores are 
employing private detectives at the present 
time, in order to protect them against the 
crook and the unscrupulous. It is figured 
that this sort of protection pays the best 
in the long run. Customers are carefully 
observed as they enter and leave some of 
the establishments in this city. 

Mrs. Sam F. Sipe accompanied by her 
niece is leaving for Pasadena, Cal., where 
she will spend the Winter. This house has 
just issued a most attractive folder outlining 
some of the good things which it has to 
offer. The same concern also has sent its 
customers the customary note book contain- 
ing the recipient’s name in gold letters. 

Auditors and appraisers are still at work 
on the Samuel Weinhaus Co. in order to fix 
the worth of the stock of the concern held 
by the late Samuel Weinhaus. Pending their 
arrival at some conclusion, there will be no 
election of officers and this may not take 
place now until after the first of the year. 
But no change in the conduct of the firm’s 
affairs will be made and business is continu- 
ing as usual or just as it was carried on 
during Mr. Weinhaus’s lifetime. The em- 
ployes are to have the privilege of buying 
the stock of the company, in accordance with 
its value. 








A Jeweler’s Lament 


Lipa Feingold, a jewelry manufacturer of 
Denver, Colo., has excited considerable in- 
terest of the public in a poem which he had 
stuck on the plate glass show window of his 
establishment last week. The verses, which 
attracted unusual attention and caused con- 
siderable comment, were headed “What 
Shall I Do?” and read: 


My neighbor, the druggist, sells watches, 
The tailor, he handles them, too. 

And I, as a jewelry merchant, 
I see it, but what can 1 do? 


The blacksmith is making some bracelets. 
And rings he is making there, too. 

And I, as a jewelry merchant, 
I see it, but what can I do? 


The grocery clerk handles diamonds, 
He claims they are perfect and blue. 
And I, as a jewelry merchant, 
I see it, but what can I do? 


The lunch room waitress sells brooches, 
And buttons and collar pins, too. 
And I, as a jewelry merchant, 
Am helpless, but what can I do? 
—Lipa Feingold. 
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shenk has just returned from his southern 
trip. 

William Davidson, having returned from 
a southern trip, immediately* left for the 
northern part of the State. 

S. Zwerling, retail jeweler of 1707 Haight 
St., is holding a closing out sale, prepara- 
tory to retiring from business. 

Roger Cooper, of M. Schussler & Co. 
has recovered from a slight illness which 
kept him in for some time. He has now 
left to cover his territory. 

Herbert Weinshenk, of 704 Market St., 
has just returned from a trip to southern 
California. “Business, in general, is very 
good in the south,” he stated. 

The marriage has just been announced of 
Bert M. McDonald, of McDonald Bros., 
diamond-cutters of the Chronicle building. 
The firm consists of three brothers, all of 
whom are diamond-cutters. 

It was announced last week that Geo. A. 
Jochum will resume traveling on the Pacific 
Coast in the interests of the O. J. Somers 
Co., 87 Maiden Lane, New York, manufac- 
turers of diamond jewelry and mountings. 

Gravity clocks, for which there has been a 
big demand, are now arriving in consider- 
able quantities, according to S. J. Hammond, 
of the Jewelers’ building. There was a 
waiting list of purchasers for the gravity 
clocks. 


John J. Morse, representative of the Elgin 
National Watch Co., is in from a trip 
through part of his territory, and Fritz 
Barkan, diamond importer, who occupies 
an adjoining office, is just back from the 
north. 

FB. Gilrain, who is with Al. G. Benard, 
704 Market St., has just got back from an 
extended trip through the Sacramento and 
San Joaquin Valleys: “All the retailers 
look for a very good holiday business,” 
he declared. 

After accompanying H. H. O’Brien, chair- 
man of the sterling silver division of the 
International Silver Co., to the south, Ed- 
ward V. Saunders, Coast manager for the 
International Silver Co., has just returned 
to this city. 

California jewelers visiting the trade this 
week include: E. M. Weed, Richmond; H. 
H. Wiendieck, of Red Bluff; Joseph Cohn, 
of Marysville; Joseph D. Bell, of Fresno, 
and Earl Marks and his daughter, Miss June 
Marks, of Modesto. 

Burr W. Freer, who is in New York visit- 
ing the factories, reports that business is im- 
proving in the eastern territory. Harry K. 
Roseboom, of the Burr W. Freer Co., has 
reached the home office here, after a success- 
ful northern trip and Ed. C. Prentiss is in 
the south, for the concern, 

Lapis lazuli is one of the official birth- 
stones of December and A. I. Hall & Son 
are helping to proclaim the fact by giving 
wo customers, on request, a very attractive 
window card, featuring lapis. Ted Hug- 





gins, general manager for A. I. Hall & Son, 
early took steps to see that retailers were 
given a chance to purchase jewelry, set with 
this beautiful stone. 

William S. Fulton was one of the en- 
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thusiastic football fans who leit work early, 
in order to be on time for the big Thanks- 
giving match, between the Universities of 
California and Stanford. There was only 
one member of the staff left, at Charles 
Weinshenk & Son’s. Everyone else leit 
for the football game, some hours prior to 
the usual Saturday closing hour. 

There is a momentary dearth of car- 
penters, plasterers, etc., owing to the big 
building program now being carried out in 
this city. Building delays have affected a 
number of home builders, including S. L. 
Barber, vice-president of A. I. Hall & Son, 
who is having a_ residence constructed 
at St. Francis Wood. Owing to unavoidable 
delay, Mr. Barber and his family will not 
be able to occupy their new home till after 
the first of the year. 











Paul Grimm, 325 W. 4th St., has gone 
to the Imperial Valley on a hunting trip 

W. E. Church, of the Church Jewelry Co., 
Canyon City, Colo., is visiting Los Angeles. 

M. Marshall, San Luis Obispo, is thor- 
oughly remodeling and improving his store. 

L. Dascum, auctioneer, is again in Los 
Angeles after conducting a very successful 
sale for Mr. Bonine at Mariposa, Calif. 

Alfred Benton, recently of Putney, Eng- 
land, has opened a new jewelry store at 
Downey, a small town about 12 :niles from 
Los Angeles. 

C. F. Weston & Co., 715 Title Guarantee 
building, are installing new cases and other- 
wise improving their offices. They are 
specialists in high-class jewelry manufac- 
turing. 

Louis S. Nordlinger, of S. Nordlinger & 
Sons, is home from New York, where he 
went a few weeks ago in company with Mrs. 
Nordlinger. He reports that he had an ex- 
ceptionally pleasant and satisfactory trip. 

S. P. Dayton, 714 Title Guarantee build- 
ing, who is the southern California repre- 
sentative of the Gillette Electric Street Clock 
Co., recently made a trip to Santa Ana, 
Orange and Anaheim in the interests of that 
company. 

Herbert Gould, San Bernardino, has 
moved to a new location at 644 3rd St. in 
that city. He has a handsome store with 
new fixtures and has reason to feel assured 
of liberal patronage. His growing business 
compelled him to seek larger quarters. 

The sales room and office of the Paul D. 
Walsh Co. are being rearranged and a 
partition being put in making a new office 
and new shipping room. Matt Flinn has 
been added to the traveling sales force. He 
came recently from Eugene, Ore., where he 
was connected with a retail store. 

H, L. O’Neill, 719 Broadway Central 
building, formerly representative of several 
eastern lines, and who has been in tiie em- 
ploy of the Alfred Bullion Co., San Fran- 
cisco, for the past year, has been recently 
promoted and now has full charge of the 
Los Angeles office of that company. 

Harry Finerman and Leon Braus, both 
formerly with the Jas. A. Appfel Co., have 
entered into partnership with Geo. Schenck, 
for many vears a prominent manufacturing 
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jeweler in Los Angeles, and are doing busi- 
ness at 503 and 504 Loew’s State building 
under the name Schenck, Finerman & Braus 
They are prepared to manufacture or re- 
pair any kind of jewelry, but will specialize 
on high-class platinum work. All the mem- 
bers of the new firm are known as first-class 
workmen. 

A large number of out-of-town jewelers 
have been in Los Angeles recently to se- 
cure additional stock from the wholesalers, 
among them the following: C. P. Kryhl, 
Mel Smith and P. M. German, Santa Ana; 
A. J. Dutton, Anaheim; Mrs. M. A. Stalmer, 
Fullerton; C. W. Middleton and C, C. Zilles, 
Pomona; Glenn L. Box, Monrovia; T. R. 
Canady, Huntington Beach; C. E. Perham 
and R. F. Winslow, San Pedro; A. A. Good- 
year, Santa Paula; Mrs. Sutherland, San 
Pedro; J. K. James, Santa Ana; F. M. 
Romberg, Banning; Mr. Phillips, of Smiley- 
Phillips, Pasadena; T. Stewart Lailey, El 
Monte; Julius DeCharneux, Long Beach; 
Raymond Finch, Covina; Mrs. Stoddard, 
Whittier; Walter E. Lawrence, Burbank; 
Mr. Hoffman, of the Hoffman Jewelry Shop, 
Santa Ana; I. Macatee, Lankershim; C. E. 
Miller, Van Nuys; Mrs. H. E. Gould, San 
Bernardino. 

A few days ago a man came into the office 
of Max Light, a diamond merchant, 901 
Title Guarantee building, and showed Mr. 
Light a diamond worth about $5,000 which 
he offered to sell for $500. Mr. Light was 
immediately suspicious that the gem had 
been stolen and telling the man he would 
take it but would have to send to the Lank 
for the money, he kept him waiting while 
he sent for the police. When two detcctives 
arrived a few moments later the man recog- 
nized them as officers and made a desperate 
break to escape, running down the stairs 
from the ninth floor with such speed the of- 
ficers could not overtake him till he was on 
the street. There he drew a gun and made 
a desperate fight but was overpowered by 
the detectives, assisted by the traffic officer 
from a near corner. He was taken to the 
police headquarters, where he was _ identi- 
fied as an ex-convict from St, Louis. The 
stone was identified as one taken from Mr. 
and Mrs. McPherson, guests from Texas 
at the Ambassador Hotel in this city, on 
Nov. 13, when they were held up in their 
bungalow. The man gave his name as Geo. 
Williamson. A set of brass knuckles as 
well as the gun was found on his person. 








Consular Notes 





Jewelry, real or imitation, silverware, and 
cotton goods—Argentina. Agency desired. 
Quotations, c. i. f. Argentine port. Cor- 
respondence, Spanish. For further informa- 
tion write to the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
or any of its branches and refer to file 
number 4433. 


i a oe 


Games, such as chessboards and dominoes. 
jewelry from yellow amber, neckties. and 
general merchandise—Germany. Agency 
desired. The Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C., of 
any of its branches will furnish further 
information if when writing reference 1 
made to file number 4436. 
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TRADE CONDITIONS 


Trade with the retail jewelers of. Evansville con- 
tinues very active and the real winter weather that 
prevailed during the last week in November had a 
stimulating effect upon business here. Merchants 
expect to see an active trade the balance of the 
year. They report that their out of town business 
has shown a big increase over the corresponding 
period of last year. Collections are good and 
general business conditions are much better than 
they were a year ago. Many of the manufacturing 
plants of the city are being operated on a 100 per 
cent basis and in some instances they are doing a 
larger volume of business than they enjoyed before 
the starting of the world war. Both retailers and 
wholesalers are of the opinion that trade in 1923 
will show a nice increase over the volume of 
business this year, 





Dr. Wallace C. Dyer, local optician, has 
returned from a professional visit to Boon- 
ville, Ind. 

There has been a good demand for dia- 
monds this Fall and dealers are looking for 
a splendid holiday trade during the next two 
or three months. 

Dr. Ezra H. Pleak, local optician, is vice- 
president for the United States for the 
“Inner Circle,’ a new secret order that has 
just been incorporated. 

The local retail jewelers will make a 
special inducement to get visitors to come 
to the city during the annual Evansville 
Automobile show that will be held at the 
Soldiers’ and Sailors’ Memorial Coliseum 
during the last week in February. 

The Esslinger & Salm Co., J. L. Thuman, 
J. M. Bonner Jewelry Co., Kruckemeyer & 
Cohn, Bitterman Bros., the Charles F. Artes 
Co. Inc., and other retail jewelry firms 
here took part in the Community Chest drive 
here a week ago to raise $139,000 for chari- 
table and benevolent work in the city during 
the coming year. 

Moses Gans, formerly vice-president and 
general manager of I. Gans & Co.,- whole- 
sale and retail jewelers, who were succeeded 
about three years ago by Raphael Bros. Dry 
Goods Co., has returned from a business 
trip to Cincinnati and points in Ohio, Mr. 
Gans now travels for a large wholesale 
notions firm of New York. 

T. C. Basye, retail jeweler at Rockport, 
Ind., is on a committee to secure the signa- 
tures of 300 men and women to a paper 
promising to accept employment in a large 
cigar factory that will locate in Rocxport 
on condition that the company can get the 
help. Mr. Basye is one of the leaders of 
the Rockport Commercial Club. 

The retail jewelers at Rockport, Ind., 
Huntingburg, Ind., Jasper, Ind., Petersburg, 
Ind., Washington, Ind., Vincennes, Ind., 
Princeton, Ind., and Mt. Vernon, Ind., are 
doing a very nice business now and they 
are looking forward to a splendid holiday 
trade this year and express the belief that 
1923 will be a good business year. 

Most of the mussel shell camps along 
the lower Ohio, Wabash and White rivers 
have closed down for the Winter after a 
very successful season and will not resume 
operations until next Spring. During the 
Winter months many of the mussell shell 
diggers work in coal mines, trap along the 
tivers in this section and do many other 
things. Many of the pearl button factories 
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in this section report they have enough shells 
on hand to keep them operating for several 
months to come. 

John & Anslinger, retail jewelers, who re- 
cently filed articles of incorporation at In- 
dianapolis and announced at the time that 
they would enter the wholesale field and 
also continue the retail business, have moved 
from 206 S. 3rd St. to 408 Main St., where 
they have a larger stock of goods. Their 
new location is in the heart of the retail 
district of the city. 








Pacific Coast Notes 





Wm. Truax, proprietor of the Jewel Shop, 
St. Helena, Cal., has sold out to Warren Gil- 
son. 

John M. Flugstad, of Hamilton, Mont., 
has sold his retail jewelry business in that 
place to Frank L. Burns. 

L. W. Cheney has purchased the store, 
fixtures and stock of H. R. Bardwell, San 
Jose, Cal., and is conducting special sales. 

The Blackfoot Jewelry Co., Blackfoot, 
Ida., has announced that R. A. English has 
bought out the interest of J. J. Pulmulder. 

Harlan P. Proctor, retail jeweler of the 
Cheda block, San Rafael, Cal., has filed a 
voluntary petition in bankruptcy. The 
available assets amount to about $5,000 and 
the liabilities to something like $20,000. The 
United States District Court has appointed 
A. V. Davidson receiver, with power to sell 
the assets. 

Complaints have been made by some of 
the residents of San Bernardino, Cal., that 
they have been victimized by fake jewelry 
advertising by mail-order jewelry houses, 
operating in Montreal, Canada. Evidences 
of fraud are stated to have been sent by 
Postmaster Ernest Martin of San Berna- 
dino to Postmaster General Herbert 
Work, at Washington, D. C. Great bar- 
gains in silver and platinum jewelry were 
advertised, as well as in previous stones 
which proved to be anything but precious. 
These houses, complained of, are now pro- 
hibited from using the United States mails. 
The state of things has prevailed in a num- 
ber of other cities of this country. 








The “Kiger Boys” of Kansas City, Mo., 
have just brought out a new catalogue which 
they call “The Fashions in Jewelry,” very 
similar to “The Fashions in Platinum” which 
they published two years ago but on a larger 
and more extensive scale. It differs from 
the average wholesale jewelry catalogue in 
that it was designed exclusively for the 
retailer, to undersell more expensive jewelry 
and combat out-of-town buying. It offers 
the jeweler a $500,000 stock of beautiful 
pieces without tying up a penny of his capi- 
tal. No expense was spared in order that 
the jeweler would have a catalogue, which 
would increase the prestige of his store 
as well as help his sales. The illustrations 
were made by a special process which 
makes the engraving direct from the mer- 
chandise itself, assuring actual unretouched 
reproductions; the paper is fine coated 
enamel; special inks were secured; it is 
elaborately bound in an interlakin de luxe 
blue cloth cover embossed in gold. “The 
Fashions in Jewelry” is 714 inches wide by 
10% inches long and contains 128 pages. 
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W. C. Primrose, of the Primrose-Jolloffie 
Corp., wholesale jewelers of the Clift build- 
ing, has returned after an extended business 
trip in Idaho, where he reports things are 
showing signs of improvement. 

Frank J. Alexander, head of the Alex- 
ander Optical Co., and a former president of 
the national association, is recovering rap- 
idly from his illness and is able to get about 
again. He has not, however, resumed his 
work, but may do so at an early date. 


David Stein, who moved from 237 S. 
Main St. about a year ago to 9 E. 2nd South 
St., will be back in his old location at an 
early date. Mr. Stein’s removal to E. 
2nd South St. was made necessary by re- 
modeling operations on the American The- 
ater next door. 


Delbert Smith, of the Daynes Jewelry Co., 
who obtained leave of absence three months 
ago in order to fill a mission for the Latter- 
day Saints or Mormon Church, writes to 
the management of his firm saying that he 
is well and enjoying his work. He is located 
at Denver, Colo. 


The mystery surrounding O. C. Jacobson, 
the Brigham City jeweler who has been 
missing more than a month now, is still un- 
solved. Friends have gone to Nevada to 
investigate but seem-to be unable to secure 
any reliable information regarding Mr. 
Jacobson. His auto has been recovered. 

John Boes, head of the Boes Jewelry Co., 
who has been ill for a long time as a re- 
sult of a stroke of apoplexy, suffered while 
out duck shooting, is making such good 
progress toward complete recovery, accord- 
ing to his son, that he hopes he will be at 
the store again in about a month. Mr. 
Boes’ condition at first was considered very 
grave, 


Recent visitors include J. N. Winerott, of 
L. A. Giacobbi & Co., San Francisco; 
Jacques H. Leff, Sidney Kaufer & Co., New 
York; M. S. Stern, L. Stern & Co., New 
York; Will S. Ahms, J. Bulova Co.; Martin 
H. Cooper, western representative Aauer 
Mfg. Co.; J. J. Felsenfeld, New York; 
M. Sawyer, John T. Mauran Mfg. Co. 
Providence, R. I., and Charles J. Straus, 
California Jewelry Co., San Francisco. 

The police of Ogden and surrounding 
towns are trying to find a man, 30 years of 
age, who secured $500 worth of jewelry 
from Smalley Bros. on 25th St., Ogden, on 
approval and failed to pay or return the ar- 
ticles at the hour promised. The goods con- 
sisted of a woman’s gold watch and diamond 
ring and a man’s gold watch. The man said 
he wanted to show the first two named ar- 
ticles to a lady friend. He had been in the 
city but three weeks but was introduced to 
the firm by a _ well-known local business 
man, 











L. A. Wetmore, well known jeweler and 
watchmaker, of Kent, O., will soon open a 
new and up-to-date jewelry and watch re- 
pair store in the east room of the Hotel 
Franklin building. He will also handle all 
kinds of up-to-date radio equipment. He is 
now engaged in purchasing his new stock 
and equipment and pushing things as 
speedily as possible to get ready for his 
share of the holiday trade. 
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exctusive Maret sy Brighten Up 


GLAENZER TRADING CORP. 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 





Your Stock 


Bright colors make a Bright store. 
The vogue is for highly colored 
decorations on fine pottery. 


Your Gift-Section must be as at- 
tractive as your competitor's. 


Let us send you an illustrated price list 


33-39 WEST 34th ST. 
NEW YORK 























“Send it on Wings” 


JEWELS OF THE SUN 


What can a customer buy for 


$3.00 


More Bright 
More Beautiful 
More Sunny 


THAN A BUTTERFLY LOCKET? 





We have been pleasantly surprised at the increasing 
demand for them. You may share our pleasure by 
showing a few really good lockets. Prompt sales and 
quick turn over. Assorted dozen on display pad 
sent on approval if desired—$20.50. 





When in Boston—call and look over our Beautiful Line— 
New Catalogue out. 


Che Butterfly Bor, Fuc., %6 Bromfield St. 


' Boston wow 








White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 


Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 


Write for Selection Package of Anything 
You May Need 


Prompt attention to all special orders 


Henry Davidson 
51 Maiden Lane New York 


—j 
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Walter Mayer has been elected president 
of the Hillcrest Country Club. 

Roland Noterman has been confined to his 
home for several days with a slight attack 
£ grippe. 

Most of the jewelers closed their stores 
for the entire day Thanksgiving, although 
a few remained open a half day. 

Mr. and Mrs. Martin Monaghan, Mingo 
Junction, Ky., were guests of Frohman & 
Co., while in the city three days,. just before 
Thanksgiving. 

A new gift shop carrying many jewelry 
novelties has been opened at 424 Vine St. 
by J. Raymond Clark, who has a similar 
store on Main St. 

Mrs. Aaron McConnell, Harrison, O., wife 
of the jeweler of that name, is in the Dea- 
coness Hospital, where she recently under- 
went a minor operation, 

Charles Schoenig, of the Klein Bros. Co., 
found it impossible to return home for 
Thanksgiving owing to the necessity of hav- 
ing to make a short trip south a few days 
before. 

The Christmas rush on retail jewelry 
stores started the day after Thanksgiving 
with large crowds of shoppers in most of 
the large places and a generous supply in 
the smaller stores. 

Cincinnati friends of William Kraus, Ken- 
ton, O., jeweler, have learned his wife has 
just been released from a Columbus hos- 
pital after an operation. She has been re- 
moved to her home. 

Abe Piwen, jeweler, 832 Richmond St., 
was one of the many applicants for marriage 
licenses before Thanksgiving. He was 
granted a license to marry Miss Rose Wald- 
man, 827 W. 9th St. 

The National Jewelers Board of Trade 
appointed a committee consisting of Sig. 
Strauss, Sol. Wetzstein and Ed. Croninger 
to nominate a new director for the year 
-commencing Jan. 1, 1923. The committee 
-unanimously selected Julius Hahn. 

F. W. Schweeting, Oxford, O., was a 
guest of the Jos. Noterman & Co. while 
in the city a few days. He also was an in- 
-terested observer at the football game when 
the Miami University team of Oxford de- 
:feated the Cincinnati University team. 

Ben Schneider, retailer, 1411 Vine St., re- 
ported to police recently that a thief broke 
a window of his store and toox small 
jewelry that had been left there for a night 

display, The police were informed that two 
small boys were seen running away after a 
crash of glass. The loss was small. 

Jacob Frohman, founder of Frohman & 
‘Co., was the recipient of numerous congratu- 
lations Nov. 28. That was his 75th bdirth- 
day anniversary. The affair was celebrated 
with a reception to his friends and a dinner 
to relatives, Mr. Frohman was congratu- 
lated on being so hale and hearty and active 
at that age. 

One of the four bandits arrested follow- 
ing the shooting of two Columbus, O., police- 
men, Tuesday, Nov. 28, has been identified 
as the son of a former Cincinnati jeweler 
who has been dead several years. He was 
arrested in Cleveland. The boy’s mother 
said he had been away from home since he 
was 17. She blamed “bad company” for 
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his downfall. He was the fourth member 
of the party captured after a sensationai 
chase. One of the policemen who was ques- 
tioning the men when they drove into 
Columbus in a stolen machine was killed 
in the gun battle that followed. 

Charles Kuhn, 37, silver buffer, employed 
by a local jeweler, was killed Nov. 26 when 
an automobile in which he was riding col- 
lided with another machine in Newport, Ky. 
The driver of the machine in which Kuhn 
was riding was arrested and charged with 
manslaughter and with driving a macnine 
while intoxicated. Police are investigating 
the accident. Kuhn was thrown against 2 
brick wall and following an examination it 
was found that Htis skull had been fractured. 

The Charles D. Baker Co. has been au- 
thorized by the Secretary of State of Ohio 
to increase its preferred stock to $100,000. 
There will be issued 1,000 shares of com- 
mon stock of no par value and 1,000 shares 
of 8 per cent preferred stock of $100 par 
value. The company is planning some ex- 
tensive improvements for next year. The 
officers and directors will remain the saine: 
Charles D. Baker, president; Harry lI. 
Baker, vice-president; Lulu E. Brodt, secre- 
tary, and Charles A. Gebhardt, treasurer. 
The above officers and J. V. Durbin, C. AA. 
Meyers and Geo. Wabnitz, Jr., form the 
board of directors. 


NORTH ATTLEBORO 
Bet Soils, Ee att bat) 


ren toed _ ss a aan Se 
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Joseph Swift, of Swift & Fisher, spent 
the week-end in New York. 

The factory of the Whiting & Davis Co. 
was closed Monday owing to the funeral of 
the late Walter Rice, 

Fred Jones, of the Le Stage Mfg. Co., 
has been named chairman of the American 
Legion basketball committee. 

A meeting of representatives from the 
various jewelry factories will be held next 
week to organize a shop bowling league. 

Lawrence Kennedy, an old employe of the 
J. F. Sturdy’s Sons’ Co., and Miss Eliza- 
beth Berry were united in marriage on 
Thanksgiving Day. 

Congressman William S. Greene of the 
16th district, which includes the Attleboros, 
has notified local jewelers that he will vote 
to repeal the tax on jewelry. 

John L. Thompson, of Thompson & Rem- 
ington, gave a house party last Wednesday 
evening in honor of his daughters, who are 
students at Simmons College. 

















It was announced last week that the 
jewelry business of Foster Bros., Main St., 
Greenfield, Mass., one of the oldest firms in 
that town had been sold. The purchaser is 
C. A. McKenney, of Mathias, Me., who will 
continue the establishment without change. 
The business was founded in 1864 by Clar- 
ence F. Foster, who later was joined by his 
brother, Wendell F. Foster, of Waltham, in 
1893. Upon the death of C. F. Foster, the 
senior partner, Philip W. Foster, son of 
W. F. Foster, was admitted to the firm and 
the business was conducted under the old 
name. Mr. McKenney will also continue 
this name for some time. 


. platinum mounted jewelry. 





TRADE CONDITIONS 


Jewelry and silverware business is beginning to 
feel a decided impetus from holiday buying already. 
Dealers in wholesale lines report that merchants 
are stocking more and better goods and that the 
demand is insistent as the outlcok for a fine 
Christmas trade develops. The disappointing holi- 
day trade of last year made retailers cautious 
about placing their Christmas orders early and 
now they are rushing fill-in demands. Local retail 
dealers say they are already selling many Christ- 
mas gifts and that the number of buyers for holi- 
day giving is increasing daily. ‘‘We have sold a 
large number of articles from both our jewelry 
and silverware stocks which the buyers mentioned 
were for Christmas gifts and probably more of 
the recent increase in buying was for such pur- 
poses, though not specified,” said one large down- 
town dealer, ‘‘People are not looking for or 
buying the cheaper things, either. For the most 
part they are selecting good grade gifts in silver 
and there is an unusual interest in the very best, 
The way things are 
going now there is every evidence of a notable if 
not a record Christmas trade.’”’ This dealers’ ex- 
perience is representative of the trade generally, 
all seemingly, agreeing that the public, for once, 
is dving its Christmas shopping early. 





John Schaefer, retail jeweler, with a store 
at 402 William St., for the past quarter of a 
century, is critically ill, following a serious 
operation which he underwent recently. 

William J. Olsen, a Jamestown jeweler, 
whose establishment was gutted by the fire 
which swept the Broadhead Block on the 
night of Nov. 23, estimates his loss at $25,000, 
covered by insurance. He also announces 
that those who left jewelry for repairs need 
not worry as such articles are safe in the 
vault of the American National Bank and 
will be available as soon as arrangements 
can be made to open temporary quarters. 

At the meeting of the Kiwanis Club last 
week, Harry C. McCormack, manager of 
T. C. Tanke’s new store at 557 Main St., 
who is a director of the Kiwanis Club, was 
signally honored by the president, who in a 
few fitting remarks called the attention of 
the members to the fact that Mr. McCormack 
could well be proud of the store of which he 
had charge. Previously, on opening day, the 
Kiwanian directorate visited the new store 
in a body to tender the congratulations and 
wish their fellow director every success. 

An attempt was made early on the morn- 
ing of Dec. 3 to burglarize the jewelry store 
of T. C. Tanke, Inc., Main and Eagle Sts. 
The burglars escaped without getting any 
booty but left behind a quantity of dynamite 
and burglars’ tools. The discovery was 
made by a maid in the employ of Dr. C. 
Frank Bruso, whose office and living apart- 
ments are in an adjoining building. She 
went to the rear door to get a turkey which 
had been hanging outside and saw one of the 
men on a ladder. The ladder had been em- 
ployed to gain entrance to the unoccupied 
loft in the building. It was here, subse- 
quently, that the explosives and burglars’ 
kit were found. As soon as the maid gave 
the alarm the man on the ladder whistled 
for his two companions and they made their 
getaway before the arrival of detectives from 
headquarters. The city is being searched 
for the trio of fugitives, who are described 
by the maid as being young and well dressed. 
She is positive that she can identify at least 
one of the gang. 
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No. B 2005 Sugar and Cream. Quadruple Plate. 
No. 02005 Sugar and Cream. Silver Plated on Nickel Silver. 


HERE has always been a de- 

mand for a good sensible sugar 

“and cream that does not neces- 

sarily match a Coffee or Tea 
Pot, and placed on the sideboard as an orna- 
ment, but one that can be used every day in 
the year, with capacity enough to supply 
sugar and cream for Coffee, Tea, Berries, 
Oatmeal, Puddings, etc., and one that does 
not go out of style and is durable and sub- 
stantial enough to last for many years. We 
believe our set as illustrated above, would 
suit your customer. Order a set for trial. 
We believe you will find it a ready seller. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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other than Jevelry 
but adantable 
to adeweler’s Stock 





Use Display HE most impor- 
Windows tant window dis- 

to Suggest play of the entire 
Christmas Gifts year and the one to 
create the most interest is the “Holiday” 
window. Everyone is spending at Christ- 
mas, for the giving of gifts is universal 
and whether an individual is rich or poor, 
he is spending what he can afford. Also, 
people are looking for suggestions. It is 


launched on a buying expedition the enthusi- 
asm usually lasts as long as the money 
does. Therefore, make your window dis- 
play just as attractive as you can, featuring 
“Gifts for All” in as widely different mer- 
chandise as possible, but arrange it artisti- 
cally, putting as much in your window as 
possible without giving the hodge-podge ap- 
pearance of a grab bag or a catch all to the 
display. 
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Group No. 222.—cRYSTALWARE CLOCKS FOR THE GIFT DEPARTMENT 
(See text on page 133) 


sometimes a problem to know, what to give 
our friends and relatives, especially those 
with whom we do not come in close daily 
contact, thereby rendering it difficult for us 
to know of their various desires and needs. 

Try to render helpful assistance by your 
window display, offering suggestions for all. 
It not only obviates the difficulty of the 
buyer but by the display of articles or gifts 
which appeal you are enabled to make a 
sale, possibly more than one. There is a 
kind of psychology about a thing of this 

















No. 224.—A DAINTY RING HOLDER 
(See text on page 133) 


kind. For instance, the buyer glancing in 
your window in search of an idea, sees 
something which makes an immediate ap- 
Peal. When once inspired, this may result 
in other sales. The idea is to stimulate in- 
terest and when the purchaser has been 


Providing the jeweler has sufficient space, 
he might even arrange his window to repre- 
sent a Christmas morning scene, displaying 
the tree hung with gifts and about the tree 
scattered in various groups, on tables and 
chairs, gifts for mother, father, brother, sis- 


How the London Jeweler Goes After 
the Gift Trade 


London folk who plan to lay out money 
for Christmas presents (and there are few 
who do not) are already beginning to study 
the window trims of the jewelers there. 
Jewelry being an article usually popular 
with the yuletide gift buyer it pays the 
retail jeweler to stock up for the Christmas 
gift season and lay out his goods in the 
most attractive manner. 

The retail jeweler in London takes on a 
lot of sidelines for the gift season. And 
they are not always jewelry lines—or even 
approaching jewelry lines. He arranges his 
windows in sections and generally devotes 
one section to a display of gift goods suit- 
able for women, say. A few days later he 
changes this section by substituting gift 
goods suitable for men. Later he will have 
a children’s section, then a lovers’ section, 
a honeymooners’ section, the old people’s 
section, and so on through the list. 

The jeweler with a pretty wide connec- 
tion sends out his circular letter a week 
or two before staging his gift campaign. 
He, draws attention to the fact that Christ- 
mas is approaching and that a very wide 
range of seasonable gifts will be found in 
his store. He refers to his policy of hav- 
ing special days for special gifts and gives 
the dates that the respective displays will be 




















Group No. 223.—WELL CHOSEN MIRRORS ADD TO THE GIFT STOCK 
(See text on page 133) 


ter, baby, sweetheart, etc., thus at a glance 
suggestions for each individual are to be 
found, and as a background the largest and 
more bulky merchandise might be displayed 
together with an artistic arrangement of 
lamps for proper lighting effect, incidentally 
enhancing the charm of the picture and of- 
fering still another gift suggestion. 








Give your business prospect a chance to 
talk some too—and listen. He is sure— 
bound to give you an opening and a lead 
through which you can make your own sale 
talk more convincing. 


made. Goods bought on these days will be 
five or 10 per cent. cheaper than if bought 
on ordinary days. In this way he lays the 
foundations for certain sales on certain days 
—Dad’s gift day on Monday, for instance, 
Aunt Martha’s special gift day on Wednes- 
day, the kiddies’ gift day later in the week. 

As for the goods, they are not always 
actually jewelry. During the men’s Christ- 
mast gift drive, for instance, a fine selection 
of porcelain tobacco jars or containers, of 
unique design and Oriental coloring, may 
be displayed in the gift section. The big 


(Continued on page 137) 
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Safeguarding the Interests of your 
Customers your Biggest Asset 





Reputable merchandise that turns rap- 
idly and produces a profit is what you 
want. 





If it turned rapidly and produced a 
profit, you would not handle it if you 
knew it was not honest merchandise or 
that there would be a come-back after 
it was sold. 


“Betty Beads” have established them- 
selves in the minds of the women of the 
country as the fashionable necklace for 
all time wear. This trade-marked name 
stands for something in the minds of 
your customers. When they ask for 
“Betty Beads,” they expect the genuine. 
Anything else sold as such is not honest 
merchandise. 


Safeguard the interests of YOUR custo- 
mers by selling them the genuine “Betty 
Beads.” 


We sell only to the retail trade direct. 


This metal tag identifies the 
only genuine “Betty Beads” 


Every case of infringement of our trade name 
or trade-mark will be vigorously prosecuted. 


Betty Products Company 
Hartford, Connecticut: 37 Edwards Street 


New York Office 
Condit & Rattey 9 Maiden Lane 
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Hints for the Dealer Conducting a Gift Department 














Epitor’s Note:—Jewelcrs who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request whenever 


the data is available. 


YLASSWARE offers many possibilities to 
the jeweler and in his Christmas stock 

it should be well represented by the many 
attractive and beautiful articles made of 
crystal. There are candy jars, and vases, 


blue, canary, and black, in a glossy, satin 
finish. It is so much more convenient to 
have a definite place to put one’s rings in- 
stead of on the dresser where they are liable 
to be brushed off or mislaid. 

















Group No. 225—CHARMING BITS OF POTTERY WHICH ADD TO THE HOME 


bowls and candlesticks, besides the stem- 
ware and tumblers for table use. Many of 
these articles are within the reach of those 
spending only a moderate sum for gifts 
and for those whose allowance is greater 
there are many other more expensive crystal 
pieces suitable for more elaborate gifts— 
the clocks, for instance, in Group No. 222. 
These make very handsome and highly dec- 
orative gifts. 


There is no reason why the jeweler should 
not include mirrors in his gift section. 
They are a very important factor in the 
home. A mirror in just the right place 
gives a wonderful effect—enlarging the ap- 
pearance of the room or reflecting some 
charming corner, thus intensifying the 
beauty of a room. A mirror may also be 
used to good effect in the store, thus serv- 
ing a double purpose. Those shown in 
Group No. 223 are of the Borghese repro- 
ductions. These goods have achieved rare 
distinction by the excellence of their work- 
manship, in regard to soft coloring, beau- 
tiful proportions and designs. 

Group No. 224 illustrates a ring-holder, 
something new for milady’s dressing table, 
and at the same time something useful. 
This trinket is made in glass of three colors, 


Charming pieces of pottery, suggesting a 
variety of suitable gifts for the holidays, 
are illustrated in Group No. 225, the par- 
ticular features of which are its wide range 
of artistic shape and coloring. They are 
to be had either in plain glazes of a variety 
of colors or what may be called “Flambre” 
glazes, which is a combination of two or 
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gold bands. They make excellent gift stock. 

A bit of statuary gives additional charm 
to a well furnished home. There is always 
an advantageous corner or space to display 
such an ornament, for it adds a touch of 
beauty. The graceful pieces of statuary 
shown in Group No. 227 are about 12 
inches in height and of pressed art marble. 
A display of this kind in the jewelers’ gift 
section .will offer a happy suggestion for 
the holidisy.trade. 

An attractive suggestion for the holiday 
trade is the perfumed pottery, illustrations 
of which are shown in Group No. 228. This 
pottery is just what the name implies,. as 
it is made from a clay saturated with per- 
fume, which is retained. Therefore it is a 
sort of “sachet.” A good sized room is deli- 
cately perfumed by a single piece of this 
pottery. It is quite unique and makes a 
direct appeal to most every woman. 

Seasonable goods for the Gift Department 
are the candy jars shown in Group No. 229. 
These are beautifully etched crystal and 
make acceptable gifts for the holiday trade. 
The candy jars are of various sizes and 
attractive shapes. 


Getting Gift Trade from Society 
Women by Telephone 





A® a usual thing the women of a city who 
do the most entertaining-are the ones 
who are most interested in the sort of goods 
that are carried in the jeweler’s gift section. 
And the people who do the most entertain- 
ing, in the usual run of things, are the club 
women of the city. Consequently if the 
jéweler could get in touch’ with the club 
women of his city and could solicit the busi- 
ness of these women he would go far to- 
ward appreciably increasing his business. 

In the majority of cities it isn’t such a 
very difficult proposition to secure the names 
of the city’s club women. Many clubs get 
out yearly programs in which the names 
and addresses of all members are given and 
these booklets can be obtained by the jeweler 
from club members or officers. Or where 
such booklets are not issued by the clubs 
the names of the members can be secured 
from the officers of the organization, from 
individual members or from the society ed- 
itors of the local papers. 

It would be a good business proposition 
for the alert jeweler to obtain such lists of 
names in the manner indicated and to then 

















Group No. 226—GLASS TABLE 


more colors. Only a few pieces of this 
charming pottery are illustrated. There are 
many other attractive shapes and styles. 
Group No. 226 suggests still another as- 
sortment in glassware, in table bowls and 
flower vases made of ebony glass with coin 


BOWLS IN 


DIFFERENT PATTERNS 


solicit all the women on the lists for the 
purpose of getting these women to patronize 
the gift section of his store. 

Such soliciting could be put over by 
direct mail advertising, by personal calls at 


(Continued on page 161) 
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FrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.” The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, | Rochester, Pa. 





























HAWKES 


HAWKES AMBER BONBON DISH 


with incrusted gold border and gold plated handle 
—an article you will reorder again and again! 








4 ge This item is one of the quickest selling items 


in the entire Hawkes line. 


It is a pleasing amber shade, decorated with 

No. 3666 a gold border and fitted with a removable 

Handled Bonbon Dish, 634” handle of plated gold. The housekeeper will 

Stemntten.  Sensie Amber and find a thousand uses for it and like it better 
ee ae each time she uses it. 


You will increase your sales—to people who 
are shopping for their own homes, as well as 
those seeking gifts for others—if you order a 
few of these Bonbon Dishes and display them. 
The profits are large and the shipments prompt. 
So send in your order now. 


T. G. Hawkes & Company 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
Canadian Office: R. G. How, 117 Coristine Bldg., Montreal 
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Sales Possibilities of Stationery in the Gift Department 
of the Jewelry Store 








By Walter Engard 























THE jewelry store is very much like any 

other human institution. 1f left unmo- 
lested the jeweler is inclined to pursue the 
even tenor of his way, selling a line of 
jewelry and possibly an _ occasional 
phonograph, and never once looking over 
the fence to see what the other merchants 
are doing or giving consideration to the pos- 
sibilities of a gift department in his store. 
This, I say, would be the natural bend of 
the average jewelry store if left unmolested; 

















Of all the crimes against the selling end 
of the game that are possible to register, 
that one of letting new ideas and methods 
to slip pass unnoticed and untried because 
of that attitude of “I never did that before,” 
is, without a doubt, the greatest. More 
money and more business are lost by mer- 
chants through the lack of a constructive 
policy of looking ahead and anticipating 
developments and reaching out and laying 
hold of the new developments and keeping 


























Group No. 227,—PRESSED MARBLE STATUETTES FOR THE DEN OR LIVING ROOM 
(See text on page 133) 


and of course this would be its natural Tine 
of progress. 

ut business conditions change from year 
to year, not alone in the jewelry business 
but in business as it applies to all lines of 
merchandising, and right here is where what 
the other merchants are doing is of some 
concern to the jeweler. The mere fact that 
the jeweler has been doing business along 
certain lines during the past year does not 
necessarily mean that those same lines shall 
prove profitable to continue throughout the 
new year. The jeweler should keep his 
weather eye open and note the way the 
wind is blowing and take account of the 
changing conditions and be prepared to meet 
them. He should look across the fence now 
and then and note what the other fellow 
Is doing, what methods he is employing to 
increase his sales, what new ideas he is 
using to win trade and further the prestige 
of his store and to make money, and then 
the jeweler should carefully consider these 
'n relation to his own business and see how 
the suggestions thus offered will fit into his 
gift department. 


pace with the trend of the times than the 
average merchant would ever dream of. 

lf the jeweler will glance across the fence 
he will note the fact that merchants in all 
lines are reaching out to broaden the scope 
of their service and they are going in more 
and more for those lines that have been 
generally classed as “side lines,’ grabbing 
on to those lines that fit in well with their 
regular lines, and that can not only be 
handled advantageously therewith, but that 
will yield a good profit besides. This con- 
dition has been going on for sometime in 
other lines of business but for some reason 
the jeweler has failed to note the changing 
condition and has not been as active in the 
“reaching-out” process as his fellow-mer- 
chants. The purpose of this article is to 
ring the alarm and awaken the jeweler to 
a realization that the siesta period is now 
past and that he, too, must grab on to some 
of the lines that may be handled advan- 
tageously along with his regular lines. This 
is the very idea of a gift section in the 
jewelry store. 

In this connection the sale of stationery 
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offers to the wide awake jeweler wonderful 
sales possibilities if properly cultivated, but 
like any business, the jeweler cannot sit with 
folded hands and wait for it to come to him, 
instead he must go after it with the same 
enthusiasm and push that he applies to other 
lines and get behind this line with a good 
part of his selling energy. Where the 
jeweler goes after this business with the 
right kind of energy and determination to 
push it to a. successful conclusion there can 
be no doubt as to the outcome. In every 
instance, where the jeweler has accepted the 
sale of stationery as an accelerator to greater 
endeavors and has gotten behind this line 
with a good share of his selling ability the 
results have proven mighty satisfactory. 
The demand for stationery is general. 
Practically everybody has some need for sta- 
tionery, both old and young, rich and poor, 
high and low, white and black, farmer and 
city man, all have their stationery needs and 
someone is going to supply that need. It is 
just a question of who is to get the busi- 














Group No. 228.—PERFUMED POTTERY JARS 
FOR THE GIFT TRADE 
(See text on page 133) 


ness, and this is a question which may be 
very quickly determined if the jeweler goes 
after it. 

In the sale of a line of stationery the 
jeweler will find a quick moving side line 
suitable for his gift department giving a 
rapid turnover; quick moving first because 
there is a steady increased growth in the 
demand for stationery and, secondly, because 
of the “using up” process which follows the 
purchase, 

A very successful merchant stated that in 
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Gold Decoration 
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Golden Thoughts 
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Write for Booklet of Quality Glassware. 


Our Crystal glass—cut, etched or decorated—will please you and your customers. 


FOSTORIA GLASS COMPANY Moundsville, W. Va. 
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his sale of stationery he has found his most 
profitable line, giving him a turnover of 
more than five times a year, requiring but 
little capital to carry and at the same time 
yielding him a mighty handsome profit. 
The extent of the sales in this line in the 
jewelry store will depend altogether upon 
two factors, both of which are under the 
direct control of the jeweler himself. First, 
the extent of the sales in this line will de- 
pend very largely upon the extent and class 
of merchandise handled. In order to secure 
the maximum amount of sales will naturally 
necessitate a large and varied stock, not 
large in the sense of a large surplus dupli- 
cate stock, but large in the sense of a wide 
selection from which the customer may 
choose, affording the customer as wide a 
selection as the customer’s taste and purse 
will permit. In selecting the stock for this 
new addition to his gift offerings the jeweler 
should select a stock of well known and 
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to it that it makes an attractive appearance 
through the proper display of the stock. An 
attractive floor show case will be a valuable 
fixture as attractive displays may be arranged 
in it and such display accompanied with the 
proper show cards will be an ever-ending 
source of sales, for in it the little germ 
“suggestion” is constantly at work on all who 
call at the store and the result is “sales.” 

One merchant holds that his stationery 
sales have more than doubled since moving 
his stock of stationery from the rear of the 
store to a front location and he has not put 
forth any more effort than formerly, but 
by having it up front more people come in 
contact with the displays and, even though 
they are not in the market at the time for 
stationery, it brings to their mind that he 
handles stationery and then some time in the 
future when they are needing stationery they 
think of his store. It has also brought to 
the attention of hundreds of customers the 

















Group No. 229—ETCHED CRYSTAL CANDY JARS IN DIFFERENT PATTERNS 
(See text on page 133) 


widely advertised lines and brands, The 
jeweler will find it a matter of policy to 
identify himself and his store with a line 
that is nationally exploited. It will lend 
prestige to his store and will afford the 
dealer much quicker sale and will lessen the 
efforts to establish sales. The jeweler will 
also find that the manufacturers of nationally 
advertised lines extend further co-operation 
than others and he will find such co-operation 
a mighty great aid in bringing about a large 
sale of this line. 

The second factor by which the sale of 
stationery will be measured is by the amount 
of advertising and selling effort put forth by 
the jeweler to move this line of merchandise. 
In almost every instance where the jeweler 
has accepted the sale of stationery as an ac- 
celerator to great endeavor and has gotten 
back of this line with a good part of his 
selling energy the results have proven mighty 
satisfactory. 

The location of this part of, his gift de- 
partment should receive the careful con- 
sideration of the jeweler. It should reccive 
one of the choicest of the locations in the 
store as it may be made to be a very attrac- 
tive department and it will also serve as a 
great drawing card for the store. An at- 
tractive display of goods is a good producer 
of sales and this applies with equal force 
to the stationery line. Therefore the jeweler 
should give it a front location and then see 


fact that he handles stationery, many’ of 
whom never knew this before. 

However, it is not enough that the mer- 
chant give this line a prominent place in 
the store, but he should also go after this 
business through the use of his local news- 
paper. A certain space in the paper should 
be devoted to advertising this line exclusively. 
This advertising should be carried on per- 
sistently -for no season of the year is an off 
season for stationery, one month holds just 
as great possibilities as another—it is merely 
up to the merchant to make each month 
produce its share of the sales quota set for 
this line. 

One of the very best methods to use in 
establishing your store as stationery head- 
quarters is to have a nice lot of special 
announcements printed upon an exceptionally 
fine piece of stationery and mail these to a 
large list of prospective customers, an- 
nouncing the fact that you have added one 
of the best known lines of stationery and 
that you are in position to supply their 
future needs in this line and extend them a 
special invitation to visit your store and 
look over your line. A small slip entitling 
the holder to a special discount on their first 
purchase might be enclosed and this will 
prove as a special inducement for the re- 
ceiver to visit your store. 

An agency for some well-known printing 
house putting out a high class line of call- 
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ing-cards and engraved stationery may be 
handled in connection with the stationery 
and add to its profit. Such a line would 
require no investment as all goods would be 
sold through the use of samples. One mer- 
¢hant’s sales in this line alone and without 
any great effort on his part, run above $500 
during the year. With the sale of this line 
the merchant should secure a number of 
samples and mail them out along with a 
letter announcing the fact that this store was 
headquarters for high grade stationery and 
calling cards. 

When once the merchant has his store 
established as headquarters for this line of 
goods he will reap a large sale of special 
goods such as engraved wedding announce- 
ments, invitations to social affairs, etc., and 
this line carries a nice profit. 

A good supply of advertising matter as 
iurnished by the manufacturers should al- 
ways be kept on hand and enclosed with 
packages as they leave the store, also en- 
closed in letters and statements as they are 
mailed. 

By all means, the merchant should not 
fail! to make his appeals to the public 
through the best and most economical 
medium of selling at his command—the show 
window. Stationery lends itself admirably 
to a window display; and efforts at dis- 
playing this line in an attractive way will 
not fail to bring results. It is one line 
when attractively displayed in the show 
window and accompanied with the proper 
kind of show cards will always pull sales, 
and the merchant should see to it that it is 
given frequent displaying. 

Yes, there are great possibilities connected 
with the sale of a complete, comprehensive 
stock of stationery for the jeweler if he will 
go after the business, otherwise, some other 
merchant is going to get it. 





How the London Jeweler Goes After 
the Gift Trade 


(Continued from page 131) 











tobacco manufacturers turn out some ex- 
quisite goods on this order and are glad to 
get them placed in the jewelry shops. 

On the day specially designed for the 
women to buy their Christmas gifts the 
jeweler sets out such things as silver ash 
trays, motor car mascots in silver, trump 
card stands of silver, silver and gold tipped 
cigarette holders, watch charms and pen- 
dants, silver cased automatic petrol lighters, 
electro-silver flash lamps, gold and _ silver 
knobbed walking sticks, cuff links, stick- 
pins and collar buttons. Other lines includ- 
ing small field glasses in gold cases, pipe 
cases and pouches, smoking room requisites 
of glass, ivory nail sets, and various toilet 
accessories, find a steady sale. 

For the younger people there are lucky 
charms, initial letter brooches, and _ silver 
cornered prayer books and photo albums. 
For the honeymooners there are silver 
plated coffee percolators, manicure and 
toilet sets, smoking requisites and travel- 
ing gadgets in ivory, silver and bronze. 
For the old folks there are silver plated 
and engraved photo frames, inkstands, 
clocks, sideboard ornaments, cutglass flower 
vases and utility goods for the table. 
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IDEAL GIFTS 





Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“‘The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 


Gobet United States Glass Company 


Classic Design 
General Offices and Salesrooms 


J 7. 
So. 9th and Bingham Sts. Pittsburgh, Pa. 
New York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Hopkins Place 
E. T. W. Craig, Representative M. A. Lovell, Representative John A. Dobson Co., Representative 
Philadelphia: Tenth & Market Sts. . Los Angeles: 643 South Olive Street o: 30 East Randolph Street 
J. A. Hemple, Representative J. F. Stirk, Representative F. T. Renshaw, Representative 
Sen Francisco: 628 Mission Street Dallas: Southland Hotel Building Denver: 404 Jacobson Building 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 


























ARNHEM WARE 


For immediate Holiday Sales in stock can be 





sent to you upon receipt of order. 
Teapot Linduse Decor. 


Jugs, 
Bowls, 









Chops, Send for 
Plates, our new 
Cups and catalogue 
Saucers, . illustrating 
and a large . stock goods 
line of for immedi- 
articles of ate delivery. 


utility. 


— 


Tea or Breakfast Sct, 23 pcs. Ispahan Decoration. 


EK. R. THIELER 
| a0 & 37 West 23rd Street New York, N. Y. 






































































= 2 SS 


a 








Suiits Silt 


are a natural response to the growing and insistent 

demand for suitable objects artistically worthy of being 

incorporated into the decorative schemes of the best - 
The designs are rich though conservative, and 

the colors and finishés are appropriate. 


homes. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 
Panels 


Fruit Bowls 


CHARLES HALL. Inc. 


18 West 23" Street, NewYork(ity 
Worxs ~Springfield, Mass. 
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Gold Encrusted Glass 


epic, ces: 



























Ideal Items 
for the 


Gift Shop 
and Jeweler 


Every piece is 
carefully selected, 
and decorated in 
pure coin gold. 





Send for 
Catalogue 


eens oe 


George W. Murphy 
Factory and Offices: 
Hawley, Pa. 
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No. 60/3385. 9 oz. Goblet 











CALIF. GOLD COINS 
MOUNTED Charms, Scarf Pins, 
Rings, Ear Screws, 





Shirt Waist Sets, etc. 
Society’s Latest Fad 


Worn by many of 
New York’s 400 


$2.0. Price List 
uest 


D.N. ROSE & CO. 


Wholesale Jeweler 


TULSA, OKLA. 

















Everlasting Photographs 


BURNED INTO CHINA 
For monumental purposes, also any kind of fancy 
goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs on 
Watch dials. 
Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH 
7203 Franklin St., Forest Park, Ill, P. O. Box B 











The Buyers’ Directory 


Keep Me | Smiling 
Price, $1.00 The Jewelers’ Circular Pub. Co., New York 


Our Trade Mark 
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No. F 30. Size 6x6. Lacquered and with 
felt backing. Made in-our exquisite wind- 
mill center design. Used as a card receiving, 


pin or bonbon tray. 
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t GIFTS THAT LAST.J 


No Disappointments on 


PRODU 


A standard of 
quality by which 


Holiday Deliveries 


Place Your Christmas Order Now tae, pentncte, 


ART-CRAFT PRODUCTS CoO. 
5335 N. Western Ave., CHICAGO, ILL. 


LET THIS COUPON PG!NT THE WAY TO BIGGER SILVER PROFITS 

SSS SS SSS SSS SBS SSS SSS SSS aaanaanan 
Gentlemen: Please send us, transportation prepaid, ag > and catalog of your 
Old Dutch Silver Reproductions with a view to our plac an order if found 
satisfactory in quality, craftsmanship and price. Will remit in due course to 
so memorandum bill or return your samples within ten days carefully 
packe 


Name 
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This splendid slogan of the jewelry trade is 
being indelibly impressed upon the minds of the 
buying public. 

It has a particularly timely value to jewelers 
this month; the greatest gift month of the year. 

What merchandise in your stock lives up more 
fully to the “Gifts That Last’? idea than high 
grade timepieces ? 

Watches such as the South Bend with skill- 
fully wrought and painstakingly adjusted move- 
ments that with reasonable care will continue to 
give accurate time-keeping service for many 
generations. 

To this lasting durability has now been 
added a wealth of handsome designs in cases 
and dials which make them not only “Gifts 
That Last’ but gifts that make the supreme 
appeal to pride of ownership. 

Give the new styles a prominent place in all 
your Christmas displays. Feature them equally 
with your great national slogan and increase 
your holiday sales and profits. 


















































SouTH BEND WATCH Co. 
SouTH BEND, INDIANA 


For Years Makers of Standard Railroad Watches. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ Circutar regarding any advantageous 














device or plan which they are utilizing in cen- 
nection with their business 

















Christmas Show Cards 


Properly Used They Augment the Window’s Selling Power 





Written Expressly for The Jewelers’ Circular 














WHEN the jeweler places his wares in 
his windows without window cards he 
does just what a salesman would do if he 
displayed the articles a customer asked for 
and said not a word. That would not pro- 
duce many sales, hence we are free to say 
that the window display will make more 
sales if cards are used to give some informa- 
tion about the merchandise, or to urge 
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Carp No. 1 


their use in some way, or to point out how 
useful they would be to someone, or how 
someone would appreciate the articles 
shown, 

An appropriate window card can be made 
to do for the display what the salesman 
does for the merchandise he shows when 
he speaks approvingly of it, probably within 
certain limitations, but to such an extent 
t the jeweler cannot afford to overlook 

opportunity he is letting slip away. 
€ window card will help to sell goods, if 


it does not actually act as the salesman 
itself, 

Unless someone in the establishment can 
make show cards it is safe to say that there 
are not enough of them used. No matter 
how willing a jeweler may be to spend 
enough money to advertise effectively, and 
how well he recognizes the value of show 
cards he will not use enough of them un- 
less they can be made in the store. Delays 
in ordering, delays in delivering coupled 
together form one of the greatest reasons 
why this is so. When a card is wanted, it 
is usually wanted in a hurry, right away. 


Few jewelers, or other merchants in other. 


lines actually plan far enough ahead to be 
able to order window cards and lose nothing 
by waiting for them to be made and de- 
livered by a sign shop. 


G HOW card writing is an artistic ac- 
complishment just as much as is drawing 
and sketching, and every jeweler and every 
jewelry salesman should cultivate his artis- 
tic abilities, if only as an accomplishment. 
The jeweler’s business is founded on art, 
just as art is really an exposition of the 
beautiful in this world, and in the imagina- 
tion of man. The salesman who learns to 
make show cards adds to his artistic ac- 
complishments—and to his usefulness in the 
establishment. The two, that is drawing 
and show card writing go together in mak- 
ing up beautiful show cards for the jeweler’s 
windows and show cases. 

It is not necessary that perfect lettering 
be done on a show card to make it efficient. 
In fact a piece of work that looks like an 
engraving would not be appreciated as much 
as one in which some slight individuality of 
imperfection can be descerned. The jeweler 
should not hesitate to undertake to make 
his show cards because he cannot produce 
perfect work. He should endeavor to at- 
tain a degree of perfection that will lift 
his work out of the ordinary class, however, 
because the jeweler’s windows should be 
above the average in beauty of arrangement 
and perfection of design. 


A good card can be lettered by using 
speed pens. A series of lessons were pre- 
pared for the jeweler and published in THE 
JEWELERS’ CiRCULAR during the early part 
of the year. Those having a file of copies 
may look up these for a thorough course of 
instruction, or purchase a text-book on the 
subject. The pen is easier to handle than 
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Carp No. 3 


the brush, and requires less time to learn 
how to use it. The cards reproduced here- 
with were lettered and the illustrations 
drawn with a pen. 


HE illustrations on a show card should 

of course reflect the season in which they 
are used. The decorations on the cards used 
to illustrate this article are for the present 
season, Only Christmas symbols are used. 
The candle is a symbol of the Holiday 
season as much as the Christmas tree 
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THIS KAWNEER FRONT PAYS THE RENT 


The extra sales drawn into this store by the beautiful Kawneer Front brings 
enough added profits to pay for the entire store. If you plan to build or 
remodel let us show you how a Kawneer Store Front will make money for 
you. Wewwill gladly send you a Book of Designs if you will drop us a line. 
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upon which it is usually placed. 

The candle is used as the Christmas sym- 
bol in Card No. 1. The candle may be 
worked into a large number of different 
designs with good effect. It is simple in 
construction and easily reproduced on the 
show card. While the cards illustrated are 
all made “black on white” to make it easy 
to reproduce the details, colored cards may 
be used effectively in the window. Green 
and red are the Christmas colors and may 
be used on a white or cream colored card 
with good effect. A green card may be 
used with the lettering in white and red, 
and if the card is not of too dark a shade 
of green a darker shade of green ink may 
be used as well. 

The Christmas show card may suggest a 
certain article, or line of merchandise as a 
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gift. This is done in two of the cards re- 
produced. Silver and pearls are not only 
suggested, but a little boost for the line is 
added. In Card No. 3, jewelry as a line 
is suggested. In each case it will be found 
that some reason is given for the selection 
of the line being advertised. In Card No. 
1, silver for gifts is suggested, then the 
Statement is made that “Silverware is the 
gift—of beauty—of utility—of individuality— 
of permanence.” This statement answers 
the questions that arise in the mind of the 
prospective purchaser when he or she thinks 
of the gift of silver: “Is it pretty enough? 
Is it useful? Will it reflect my individ- 
uality? Will it be a permanent thing?” 

In Card No. 2 the message is more specific, 
yet restricted in a large measure to a 
certain class of prospective buyers, the men 
who wish to give something to their 
sweethearts and wives. Yet for all that, 
this card is effective in securing the at- 
tention of women—because every woman is 
the “girl of girls’ to some man, and she 
knows it. 


SUCH window cards as that illustrated 
~ in Card No. 3 are useful in emphasiz- 
ing the suitability of jewelry and kindred 
lines as gifts. The jeweler can do a lot 
of effective advertising for himself in using 
cards of this kind. They should be used 
inside the store as well as in the window. 
Such cards may be used several seasons if 
they are kept clean and properly preserved, 
although most jewelers who learn to make 
their own cards will be desirous of using 
new phrases and ideas. 

We recently showed how pictures may be 
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traced in pencil directly to the show card 
and outlined and filled in with ink, The 
illustrations used.on the cards illustrated 
herewith were drawn, or sketched on the 
cards with pen and ink. Another method 
of securing Christmas illustrations for 
show cards is to cut out colored pictures 
and paste them on the card. A _ bountiful 
source of supply for this purpose is that 
afforded by the Christmas post card, the 
Christmas tag and the Christmas seal. 
This source will prove adequate for the 
jeweler. The jeweler’s show cards should 
not be large, a card 7 x 11 inches being 
large enough for most purposes. If the 
window is large and deep, or the card is to 
appear well up in the window—and there 
is plenty of good space above the display 
for show cards—a card 11 x 14 may be 
used to advantage. The cards reproduced 
represent the proportions of 7 x 11-inch 
cards. A card half that size, namely, 5% x 
7 inches will be ample for many purposes. 
Narrow panels are usually better than 
square cards because they look better, for 
one thing, and because they require much 
less space in the display for another. 

The suggestions for show cards in the 
adjoining column may help the jeweler to 
make his window displays more efficient. 





Getting Show Window Attention 





THE Bruder-Calhoun Jewelry Store, of 

Fort Wayne, Ind., has an unfailing 
method of attracting attention to its main 
show windows. Two methods are used in 
getting this attention. 

The first of these methods is the use of 
a chronometer in the show window which 
is absolutely correct as to time to the very 
second. A little card: placed beside this 
clock tells about its correctness as to time 
and invites people to set their watches by it. 
There is scarcely an hour during the day or 
evening but what there are several people 
taking advantage of this opportunity to reg- 
ulate their watches. 

The second of these methods is the use 
of the work of local china painters for dis- 
play purposes in the store’s show windows. 
Every now and then the store stages a dis- 
play of such work—which it sells on a com- 
mission basis—and as cards placed beside 
each piece of china in the display tell the 
names and give the addresses of the painters, 
the display has a localized, personalized at- 
mosphere which makes it very attractive to 
a great many people. The store’s displays 
of this character never fail to get a lot more 
attention than the ordinary kind of displays. 

Aren’t there some suggestions in this for 
other jewelers who are looking for effective 
methods of getting more attention for their 
window displays?—F. H. W. 








Miss Prim: “I think kissing is a horrible 
habit.” 
Pretty One: “Oh, you shouldn’t believe 


all you read, old thing !”—Tatler. 
* * & 


“The woman always pays,” quoted the 
professor. 

“Yes,” sneered the cynic, “but in nine out 
of ten cases you'll find that it’s with her 
husband’s money!”"—New York Sun. 
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Suggestions for Show Cards 


The Store of a Host of Gifts. 

Gifts of jewelry last a life time. 

This is the Store of Gifts that Last. 

The man with taste in dress. will 
appreciate these Cuff-Links. 

Gifts with a high standard of 
quality and artistic design. 

The modest Gift of Jewelry is 
plentiful here. 

If there’s a Baby—we have very 
fine gifts for the baby. 

Let’s make this a Jewelry Christ- 
mas. 

Gifts of Distinction and Service— 

Buy Jewelry—the Gift that Lasts. 

Christmas jJewels—Her favorite 


stone—W hy not a Gift that Lasts— 
We have it. 


Appropriate gifts for anyone—and 
everyone. 

The Ideal gift—the Gift that 
Lasts. 

Give your Sweetheart a Gift that 
Lasts. 

For Dad—He'll appreciate a 
Scarf pin. 

For Her—Make it a Diamond 
this year. 

For Him—A Silver Buckle for 
His Belt. 

For the Smoker—A_ Cigarette 
Case. 

“Lay-aways” for Christmas— 
Select the Gift now, take it at 
Christmas time. 

A Diamond never loses value— 
Why not a Gift that Lasts. 

Desirable Gifts for Everyone— 
that means those you want to give. 

Get Mother a Silver Service this 
year—She has waited long enough. 

Men like practical gifts—cuff- 
links, collar buttons, watches, cigar- 
elle cases, etc. 

Gift Exposition—A great array 
of beautiful and useful gifts for 
everyone now ready. 

Christmas Gifts that do not grow 
old—Jewelry. 

Everybody appreciates a gift of 
jewelry—useful, beautiful and valu- 
able. 

If the gift comes from (your 
name) it will assure the recetver of 
its worth. 

If you are undecided—Let us help 
you make your selection. 

For his Auto—A timely gift—an 
Auto Clock. 

His Gift and Hers—give some- 
thing in leather—bill folds, check- 
book covers, purses, bags, etc. 

The United States may be dry, but 
he'll need an umbrella. 
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Do People see you 


in the right light? 


T has been said that 25% of all retail sales 
are due to adequate window displays. 







And it has been proved that by spending a few 
cents more per day on show-window lighting 
you can increase the number of people who 
stop to look at your window displays by as 
much as 42%. 









Remember that the light in your show windows 
is the light in which people see you. Do people 
see you in the right light? 






Write us about your show windows—their size 
and the kind of goods displayed—and we shall 
gladly send you, without charge, information 
that will help you answer that vital question. 












HOLOPHANE GLASS CO., INc. 
Dept. J. C.-12—342 Madison Avenue, New York 
Works: Newark, Ohio 
In Canada: Holophane Co., Ltd., 186 King St., W., Toronto 







Among Holophane products 
are several types of prismatic 
game pemestors ne show y 

ow lighting, each prism de- 
signed with mathematical ac- HOLOPH ANE. CO 


curacy to distribute the light 


operly over a certain type and 
he of ‘dew window. Here are ILLUMINATION SERVICE 
illustrated No. 922 and No. 
983. 
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How to Sell More Silver for the Holidays 





Written Expressly for The Jewelers’ Circular 














66 \\/ HAT table is so inviting as when laid 

with silver? Silver today as in gen- 
erations past, is a symbol of family pride 
and tradition—an incomparable essential in 
the dining room of any well appointed home. 
For every environment in the home we have 
silver of the most harmonious design and 
enduring quality. 

“For those who appreciate the importance 
of correct silver for the Thanksgiving table 
and other days we are showing complete din- 
ner and tea services, trays, place plates, 
vegetable dishes, meat platters, entree dishes, 
bread and butter plates—and wonderful new 
centerpieces for fruits and flowers.” 

It was in this interesting manner that 
Kinney & Levan, Cleveland, Ohio, opened 
up their fall silverware campaign. Com- 
plementing their newspaper advertising they 
arranged a very artistic window display. In 
the rear was a handsome Japanese screen, 
showing in silk an orange bird and foliage 
on a buff background. In front of the 
screen was a long low table with two 
entwined drapes, one of brocade, the other 
of plumcolored velvet. On the table was a 
massive embossed silver vase three feet tall 
holding orange flowers and foliage, while 
scattered over the table were many smaller 
vases of embossed silver. Other smaller 
tables, covered with white embroidered 
spreads held silver candle sticks and many 
pieces of hollow ware, all embossed, while 
on the floor were jewel caskets, bon bon 
dishes, fern dishes and cake platters all of 
the richly embossed silver. 


NOVEL idea carried out by this firm 

consisted in making their large en- 
trance doors of glass serve as a window at 
night. When the store was closed for the 
evening a dining table was moved in front 
of the doors, and lights from above deflected 
directly upon it. A linen cloth covered the 
table and in the centre was a big papier 




















mache turkey. The service plates were of 
white and gold china and the silver of 
Heraldic pattern. The silver candlesticks 
held red and bronze tapers, the glassware 
was gold etched, and at each place was a 
little dancing figure veiled in tulle. A 
card among the silver advised “Everything 
for the Thanksgiving Table.” Back of the 








Angeles, Feagans & Co., had a half-page ad 
last Fall that brought them an immense 
amount of business, simply because they 
adopted department store methods of ad- 
vertising—showed cuts of their merchandise, 
quoted prices, wrote little interesting para- 
graphs about it—and in general aroused 
interest in the goods. The ad was headed 





A VARIETY OF SILVER GIFTS FEATURED HERE 


table was a big triple panel leather screen, 
shutting off the rest of the store, and giving 
the table the effect of being set in a moderate 
size dining room. 

Some jewelers are so obsessed with the 
idea of maintaining dignity that they for- 
get to be human in their advertising. But 
one of the best firms of jewelers in Los 








“To You Who Seek the Unusual in Gifts. 
“It will be noted as a matter of interest, the 
gifts advertised are about equally divided 
between those for men and women, and 
that the majority of them are of silver, in- 
cluding flasks, dice sets, belt ‘buckles, 
cigarette cases, and pencils for men; toilet 
sets, beauty boxes, dorine boxes, card cases 











FEATURING A SPECIAL SILVER PATTERN TO GOOD ADVANTAGE 
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90% of the Business Men that fail com 
= Advertise. 


Solid Gold 
14kt.White 


FIRST 


Gold Top 
Cut No. S. F. Genuine 
Advertising these rings oy in your local Hope Ruby 
paper will create a demand (desire). 
To Retail 
Many people .will get interested after seeing 
the “Ad” regularly who otherwise would never $25.00 
think of buying one. TRY IT, and be con- Send usthename 
vinced. of the nearest 





jeweler and the 
ring will be sent 


BUFFALO JEWELRY MFG. Co. for inspection. 





“The Mail Order House” cuts in all emblems and initials 
Brisbane Building Buffalo, N. Y. FREE With One Ring or More 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 





e from the ranks of the Non-Advertiser. Play Safe and 

Write for our Free Cut Service. 

Surprise your WIFE 
ON THE NEXT ANNIVERSARY 

.13 Genuine Diamonds 4/100 ea. 

looks and Wears 

"ike PLATINUM 
20Kt. 

White Gold 


Real Platinum 
without diamonds 
same price. 

Insert this ad in your local papers. Cuts fur- 
nished without charge with one ring or more. 


WRITE for WHOLESALE PRICE 

















All These Rings Are Hand Pierced 


Our Own Original Designs Only. 





Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 














a a tanemenePS 

I. GREENFELD 

162 Fulton St., New York City » 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 











A NEW 
IDEA 


Send for 
Samples. 


28 School St. 





Bakelite ana Galalith 
Earrings Pendants 


Necklaces La Vallieres 


The Delight of Your Christmas Trade 


} 
ABSE BROS. | j : 
155 Broadway Brooklyn, N. Y. 
Order Through Your Jobber 























Watches 

Diamonds If you have not 
seen our complete 

10rd line, drop us a 

ocks card, and our 

Pearls representative will 
call, 

Silverware 




















BIKOFF & BROWN 


WHOLESALERS 
125 Fifth Avenue 





New York 











Boston, Mass. 


* Engraved Reproductions 9 Actual Hand Work “ 








THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 









Announcement 










V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de 
livery a wide assortment of 


14K Onyx Rings 
in black, green and sardonyx. 


Also an exceptionally fine line of assorted cameo 
brooches in 14K white and green gold, sizes 25M to 
55MM. with or without white gold La Valliere for 
diamond. 

Write for a memo package today. 


V. CACACE, 87 Nassau St.. New York. N. Y. 































December 6, 1922. 


Storekeeping Department 





pencils and other requisites for women. 

In Los Angeles, Cal., S. Nordlinger & 
Sons was another jewelry firm that had a 
classy Christmas ad—this being directed to 
the men solely. It showed a young fellow 
lighting his cigarette, which was in a silver 
holder. A silver cigarette case bore a 
prominent position in the ad, which was 
headed : 


Gifts for Men in Sterling Silver 

Men who are particular about the 
quality, character and correctness of 
their accessories, will keenly appreciate 
any of the following gifts in sterling 
silver: 


Cigarette Cases Cigarette Holders 


Flasks Cigar Cutters 
Belt Buckles Pencils 
Knives Miniature Cases 


Confine your purchases of jewelry, 
silverware and watches to an institution 
that enjoys the confidence of the entire 
public. 


But after all it IS the ladies who buy 
and for whom most of the silver is bought, 
and Isenberg, Toledo, O., called attention 
to this by a folder sent out to their regular 
patrons. The first page showed a maid 
bringing in a tray of cups and saucers and 
a silver urn, and the first inside page read: 


The Success of the Party 


To contribute to the success of the 
dinner party, or of any entertaining 
function the hostess must have at her 
command the correct silver for the 
effective setting of her table. House- 
wives who contemplate entertaining for 
Thanksgiving or Christmas will find 
many helpful hints in this little folder. 


The booklet contained a comprehensive list 
of flat and hollowware, illustrated with a 
number of photos, and showed a number 
of novelties suitable for gifts, as well as 
many of the standard lines. Supplementing 
this direct mail advertising they arranged 
a charming holiday window. The display 
was floored with yellow silk with a mound 
of purple velvet in the centre, on which 
were a number of pieces of hollowware. 
Tall standards at either end held high 
handled flower baskets filled with masses of 
autumnal foliage and tied with long ribbons 
of red and yellow, that fell to the floor. 


ND then there is the monarch of the 
househo!d—the baby. For him must 

be selected a gift that will please both the 
parents and himself. “When in doubt give 
silver” is an excellent motto, and this fact 
should be stressed both in advertising and 
displays, for the benefit of those who wish 
to make purchase for a baby. Drostens—at 
the sign of the clock—St. Louis, Mo., had 
some excellent suggestions along this line. 
The ad was illustrated with a silver and 
ivory rattle, and a silver cup, and was 
headed “Gifts for the Baby.” Among the 
gifts suggested were rattle, cup, bib holder, 
sterling spoon, porringer, food pusher, 
nursery box, napkin ring, each with price. 
A unique idea to call attention to the 
Silver lines for babies was instituted during 
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the month of November by F. & R. Lazarus 
& Co., Columbus, Ohio. Every baby born 
during that month in Columbus was literally 
“born with a silver spoon in its mouth” for 
to every child born that month the firm 
presented a silver spoon. In calling at the 
store for the spoon—the gift was advertised 
in all the papers, the fond parents were 
directed to the baby counter. There was no 
suggestion made that they purchase any- 
thing, but while waiting for their gift to be 
wrapped up they had a chance to observe 
the complete layout of articles for the baby— 
playthings, table ware, articles of personal 
adornment—and few could get away without 
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An Original Grill Work Protection 
Against Window Smashers 


THE operations of show window smash- 
ers in Paris, Lyons and other large 
French cities are notorious and most of 
the large watch makers and jewelers, for 
the protection of their stocks, have installed, 
narrow grill-work to the interior and ex- 
terior of their show windows so that. if 
the glass is broken the light fingered gentry 
are prevented from putting their hands in 
to possess themselves of the jewelry. 
It is certain, however, that this protec- 








ODD WINDOW PROTECTION USED BY A PARIS JEWELER 


making a purchase so enticing were the in- 
fant supplies. 
A card over the counter advised: 


Baby’s First Christiv.as 


He should have something to remem- 
ber it by as long as he lives. Gold and 
silver—the gifts that last—are most ap- 
propriate, and if you want to start a 
necklace, adding a pearl each Christmas 
baby when grown will have something 
of which she may well be proud. A 
silver spoon given each year will also 
be much appreciated, and a welcome 


addition to her hope chest as the years 
roll on. Remember, to give lasting 
pleasure— 


Give Gifts that Last 








Er) 


“Pa, what’s a post-graduate 
“A feliow who graduates from one of 
those correspondence schools, I suppose.”— 
Boston Transcript. 
x *k * 

“Reverend Jefferson he goin’ to leave our 
church and take church down South,” com- 
mented one colored brother to another. “An’ 
we thought we’d just get together soon and 
give him a little momentum.”—Charleston 
Chronicle. 


tive grill-work is detrimental to the aes- 
thetic appearance of the show window. 
Impressed by this fact, a Lyons jeweler, 
M. Augis, has just put up a grill-work of 
his own original design. 

It represents an immense spider’s web, 
woven artistically in very fine silvered me- 
tallic cables, which protects the show win- 
dow of his store where the valuable jewels 
are to be seen. The effect is fine, nothing is 
lacking in the spider’s web, neither the 
golden spider nor the fly. 

The illustration we present is a repro- 
duction of M. Augis’ show window, All 
the passing pedestrians stop to look at the 
web he has devised, which thus helps the 
purpose of a show window exhibition piece 
and an effective protection against window 
smashers. 

We complement M. Augis, says M. F. in 
La France Horlogere, who has thus im- 
parted an artistic tone to a common place 
arrangement, while free from the fantastical 
pretences of the innovator. 








First Gentleman: “Did you get home 
last night before the storm?” 

Second Ditto: “That’s when it started.”— 
Kasper (Stockholm). 
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Christmas Greetings 


Che 
Waltham Watch Company — 
extends to the trade 
hest wishes 
fora 
Happy and Prosperous 
Christmas 
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WALTHAM 


THE WORLD'S WATCH OVER TIME 
GIFTS THAT LAST 
















































































The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AutuHor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial oun without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 
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Question.—How shall we proceed to 
make the winding and setting clutch? 

Answer.—Referring to Fig. 64, we ob- 
serve that the diameter of the winding and 
setting clutch is .102 and the length is .088. 
Our first operation will be to center a piece 
of steel rod carefully and drill a hole in 
order to form the square for the stem. We 
May obtain the diameter of this hole by 
measuring across the parallel sides of the 
stem. We will assume this measurement to 
be .040. Then we may drill the hole this 
diameter and to a depth of .110, which will 
be ample for our purpose. Then we may 
turn the blank to the approximate diameter 
and cut it off, allowing sufficient stock for 
finishing to size. In order to form the square 
hole to take the stem, we may make a small 
sub punch, which may be hardened and 
drawn to a light straw color. The sub 
punch may be made of stock .097 in diameter, 
which will fit in the hole of one of our large 
staking tool punches. After the sub punch is 

ardened and tempered, we may grind it to 
the same dimensions as the square of the 
‘stem and also face the end of the punch flat. 
The length of the square which we grind 





should be just sufficient to go through the 
blank. Then we may center a hole in the 
staking tool die that will clear the sub punch, 
and with the blank in position we may read- 
ily punch a square hole in the blank that will 
fit the square of the stem. As the sub punch 
will wedge tightly in the blank, we may re- 
move it by reversing the blank in the die 
and drive the sub punch out with a small 
round punch. If we follow this method, we 
may form a square hole very quickly and 
it will be straight and smooth. 

In order to hold the blank securely while 
milling the teeth, we may use the rod from 
which we cut the blank, if we grind a square 
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on the end of the rod and force the blank 
securely onto this square. Soldering in this 
case will be unnecessary if we make a tight 
fit. 

With the blank in position on the end of 
the rod, we may turn it to the exact diame- 
ter, .102, and also recess the end to match 
the recess in the bevel pinion. Then we may 
proceed to mill the ratchet teeth in the blank 
to match the bevel pinion, using our very 
small ratchet cutter for this purpose. 

Our next step will be to remove the blank 
from the end of the rod and reverse it. Then 
we may turn the blank to the exact length, 
088, and recess it similar to the opposite 
end. The teeth may be milled in the end of 
the blank, in this case, with a large pinion 
cutter of the correct form to mesh with the 
inter-setting wheel. We need not mill the 
teeth straight across the end of the blank, 
but may set the slide at a slight angle, just 
sufficient to cut a full tooth and clear the 
opposite side of the blank. The teeth in 





the end of the winding and setting clutch 
are usually cut at this slight angle, princi- 
pally to allow the use of a large pinion cut- 
ter, as we can always work to better advan- 
tage with the large cutters. Furthermore, 
such teeth are in action only when the watch 
requires setting ; therefore, they do not affect 
actual running conditions. 

Assuming that the tooth milling opera- 
tions have been completed, then we may turn 
the groove in the winding and setting clutch 
to fit the clutch spring, which should be a 
free fit. 

Question.—How shall we proceed to 
harden the three parts we have made? 

ANSWER.—We place each part on a small 
iron wire, heat to a cherry red and quench 
in cottonseed oil. 


Question.—How shall we proceed to tem- 
per the three parts? 

ANSWER.—In most tempering operations, 
we brighten the steel parts in order to ob- 
serve the proper temperature color. It is not 
always convenient to brighten such parts. In 
this case we may use a piece of flat steel, 
large enough to contain all of the parts we 
wish to temper. The flat piece of steel may 
then be brightened. If we place all of the 
parts of this flat piece of steel and draw the 
color to a full blue, then quench in water, we 
may obtain the same results as in brighten- 
ing and drawing each part separately. 

Question.—How shall we proceed to fin- 
ish the parts for use in the watch? 

AnswerR.—The teeth will require polishing 
in order to facilitate smooth operation. We 
may pMish the teeth with a stiff bristle lathe 
brush, using a small amount of rottenstone 
and oil on the brush. Such polishing should 
be done cautiously, as too much polishing 
may change the form of the teeth. 

The flat surface of the crown wheel may 
be lapped smooth and polished, if required. 
Then we may place the crown wheel in a 
wheel chuck and turn out sufficient stock to 
fit the cap properly. 

The bevel pinion may be lapped flat and 
polished on the flat surface. Then if we 
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wish to make a first class finish on the bevel 
pinion and the winding and setting clutch, 
we may turn a blank stem to fit the two 
parts and file or grind a square to take the 
winding and setting clutch. The two parts 
may be cemented to the blank stem. Then 
we may grind and lap the cylindrical por- 
tions of the two parts. If we use the pivot 
polisher for this purpose, we may produce 
a first class finish. The final operation will 
be a slight amount of fitting to insure free 
action in the watch. 

QueEsTION.—Assuming that a special bar- 
rel is required, what type of cutter is most 
suitable for milling the teeth in the barrel? 

AnsweER.—The teeth in barrels and all 
wheels which are made of brass are usually 
cut with a fly cutter, which is simply a sin- 
gle cutting tooth held in an arbor and run 
at a high speed. 


Question.—What type of fly cutter arbor 
is most suitable to use in connection with 
our wheel and pinion cutting attachment? 

ANSWER.—We may use our regular pinion 
cutter arbor for this purpose as we make a 
special holder to carry fly cutters. The spe- 
cial holder is simply two steel discs posi- 
tioned together with steady pins and adapted 
to carry a small fly cutter. 

Referring to Fig. 65, A and B are two 
discs of soft steel, .625 in diameter by .085 
in thickness, which should be turned to uni- 
form thickness and lapped smooth on all 
sides. The hole in the center should fit the 
cutter arbor. 

B is also shown in plan, with steady pins 
fitted for positioning the two discs together. 
With the two discs held securely together 
in the cutter arbor, a hole may be drilled 
from the edge to the arbor hole, bisecting 
each half. The hole should be drilled .097 in 
diameter and all fly cutters should be made 
of stock this diameter. The hole should also 
be drilled slightly off center, so that when 
a fly cutter is made and fitted between the 
two discs, the cutting face will be radial 
with the center. In order to hold the fly 
cutters securely between the two discs, we 
may lap them off slightly after the hole is 
drilled. Then when we secure the two discs 
in the cutter arbor, the fly cutter will be 
held securely in position. 

Question.—How shall we proceed to make 
fly cutters for use in the special holder? 

Answer—Excellent fly cutters of any 
desired tooth curve may be readily formed 
if we use a 10° taper mill in connection 
with our wheel and pinion cutting attach- 
ment. The taper mill may be made of 
stock 088 in diameter or even smaller, as 
the point of the mill is used for forming 
the tooth curve of very fine teeth. 

To make the 10° taper mill, we insert a 
piece of stock in a wire chuck and turn it 
to the required taper. Then we use a 30° 
cutter in our cutter arbor and mill 8 teeth 
in the taper mill. The cutting face of these 
teeth should be radial with the center. After 
hardening the taper mill we may insert it in 
the wire chuck and place the chuck in our 
wheel and pinion cutting attachment. Then 
We insert a piece of stock, .097 in diameter 
i a wire chuck in the lathe. With a flat 
file, we may remove about one-third of the 
diameter of the stock and about one-eighth 
of an inch at the end. Then we place this 
flat surface facing the hed of the lathe and 
lock the head in position with the index 
Pin. If we place the index pin in one of 
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the quarters (which are indicated with a 
long mark on the index) it will facilitate 
examination of the curve we wish to pro- 
duce. 

Assuming that we have at hand, the bar- 
rel which we wish to make; we may set the 
taper mill at the approximate point to form 
the proper curve and take a cut in the end 
of the stock, driving the taper mill parallel 
with the lathe bed. A stop should be used 
in connection with this operation in order 
to have each side of the fly cutter of equal 
length. If we take a cut on each side of 
the stock and remove an equal amount of 
stock from each side of the blank we may 
produce a definite curve. We may readily 
determine if this curve is suitable for our 
barrel, if we release the index pin and swing 
the head around for comparison. The taper 
mill may be raised or lowered as required 
to produce any desired curve. The end of 
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the blank may also be faced off with the 
taper mill. 

The essential feature in making fly cut- 
ters by this method is the fact that the cut- 
ter is formed and relieved at a single op- 
eration. 

Fig. 66 illustrates the taper mill and three 
views of a fly cutter formed by this method. 
In order to obtain the proper circumferential 
speed the taper mill should be run at a very 
high speed; at least 8,000 r. p. m. If we 
make the finishing cut on the blank a very 
light cut, our fly cutter will do excellent 
work. Assuming that the end of the fly 
cutter has been formed to the proper curve, 
then we may cut it to the required length 
and harden it. Such cutters should not ex- 
tend more than one-sixteenth of an inch 
from the edge of the discs or special holder. 
This length will be ample for cutting a full 
tooth in a wheel and also is very substantial. 


QueEsTIon—H ow shall we proceed to make 
the special barrel, using a fly cutter as above 
described for cutting the teeth in the edge 
of the barrel? 

ANSWER—It will be assumed that all di- 
mensions of the barrel kave been obtained 
from the old part. Then we may select a 
piece of brass plate of suitable thickness and 
saw out a circle. This circle may be held 
in a wheel chuck and faced off flat, and 
trued in the round. A small hole should be 
drilled in the center. Then we may remove 
from the wheel chuck and attach the. blank 
toa cement brass with gum shellac. 
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The blank may then be turned true, inside 
and outside, and to the proper dimensions 
and the ridge formed for the teeth. We 
will assume that 84 teeth are required in 
the barrel. Then we may set up the index 
plate and the wheel and pinion cutting at- 
tachment with the required fly cutter. In 
order to have the teeth radial with the cen- 
ter, we must center the fly cutter very care- 
fully. This may be readily done if we place 
a fine pointed taper in the tail stock and 
examine the position of the fly cutter with 
a glass. 


Assuming that this point has been properly 
located, then we may set the fly cutter in 
contact with the edge of the blank and note 
the depth of the cut required. It is best to 
make two cuts of this job, making the last 
cut very light. A stop on the slide rest is 
a decided. advantage, as when we are set to 
make the full cut clear through the edge of 
the blank, we may work very quickly and 
also do not incur any risk of injuring the 
fly cutter. 

When cutting brass wheels with a fly cut- 
ter, the cutter should be run at a much 
higher speed than we use in cutting steel 
wheels with a multiple edge cutter. In this 
case we may use a speed of about 2,500 
r. p. m, 

Assuming that the teeth have been cut in 
the barrel, then we may remove the cement 
brass with barrel attached and make the 
cap. The cap may be turned from a piece 
of brass plate, leaving it just a trifle large. 
Then we place the barrel in the lathe again 
and turn the groove for the cap to snap into. 

The last operation will be to bore the 
holes to take the barrel arbor and this should 
be done with the cap in position on the 
barrel. In this manner we are sure to have 
a barrel that will run true on the arbor. 
With this completed, then we may place a 
small dot on the face of the barsel and 
intersecting the edge of the barrel and cap. 
This will facilitate replacing the cap in the 
same position. 

(To be continued.) 





Let Your Employes Wear Jewelry 





BR VERY employe of the jewelry store 

ought to wear jewelry, not enough to 
look flashy, but enough to show that he be- 
lieves in jewelry and appreciates it. 

Look at your employes, Mr. Jeweler, in 
this light and see whether or not they are 
boosting your business or hurting it by the 
jewelry they wear. Do your men employes 
wear lodge pins, lodge rings and the latest 
Do your women em- 
ployes wear wrist watches, la Vallieres, bar- 
pins and so on? 


The jewelry worn by the employes of your 
store ought to be right up-to-the-minute, at- 
tractive and not too expensive. When a 
salesman wears a huge diamond ring, for in- 
stance, the attention of the customers will be 
concentrated on that ring instead of being 
concentrated on the goods the salesman is 
showing. And when a saleslady wears a 
wonderfully elaborate diamond and platinum 
wrist watch, then the same thing occurs with 
the customers she waits on. 

See to it now that your employes wear the 
right sort of jewelry to help your business, 
Mr. Jeweler.—F. H. W. 
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Early Horological Efforts of Old 
Clockmaker Once Jas. Whit- 
comb Riley’s Friend 

















* my very early years the most interest- 
ing thing to me, in my small world, was 
the clock. At the age of five I often had a 
make-believe pendulum swinging some- 
where about the home, a broom-straw ,or 
a string used for the rod, and a slice of 
apple or potato for the bob. At one time 
a veritable thing for a bob was a small, 
live land turtle, to the tail of which I tied 
my string, and soon had it swinging back 
and forth in unison with my vocal “tick- 
tock, tick-tock.” A year or so later, when 
I had become better acquainted with the 
“works” of a clock, I made models of move- 





W. S. SHIRK, OF SYLVAN, PA. 


ments, cutting the wheels and plates from 
yellow pasteboard and fastening them to- 
gether with pine sticks, whittled to the 
form of pinions and pillars. I made myself 
a great nuisance at the only repair shop in 
“the old home town,” asking questions and 
standing around in the way of the cus- 
tomers of the “tinker.” The fascination of 
this work, or play, increased with the years. 
I spent much of my spare time whittling 
wheels and pinions out of hard wood and, 
at the age of 14, produced a clock that 
would run and keep time. About this time 
a large calendar clock was installed in the 
new Court House. This clock was a source 
of wonder and delight to me, but I could 
view it only from afar, and my intense de- 
Sire to examine the interior was not grati- 
fied. I indulged in much speculation as to 
how a calendar clock could be made to 
automatically discriminate between the long 
and short months, and I enthusiastically 
determined to solve that intricate problem 
in'my own way. I built a wooden, eight- 
day, weight, perpetual calendar clock. How 
I succeeded is told in the following, which . 





appeared in a local paper issued in 1871: 

“A curious clock, the first one of the 
kind ever made in the State of Indiana, is 
now on exhibition at this office. It was 
made entirely by Will Shirk (a young man 
17 years of. age, son of Christian Shirk of 
this place) at his odd moments. The work 
was done with his pocket knife and such 
other instruments as he could pick up about 
town. He has had no instruction in clock 
making or the manufacture of any other 
kind of machinery, never having seen the 
movements of a clock of this character. It 
has an ordinary dial with two hands to in- 
dicate the time of day, and what is known 
as a gridiron pendulum, an arrangement by 
which all the change in the length of the 
pendulum, caused by heat or cold, is coun- 
teracted. In the lower part of the case is 
a second dial, near the circumference of 
which are the figures from 1 to 31, indi- 
cating the days of the month. This dial 
has one hand. On the left side of the 
center of the lower dial is an opening at 
which may be seen the days of the week in 
their regular order. On the right is a 
similar opening revealing the names of the 
months in their order. 

“The clock is so constructed that by wind- 
ing it once a week it will tell the minutes 
and hours of the day, the day of the week, 
the name and day of the month to the end 
of the century. It makes its own changes 
for the difference in the lengths of the 
months, and for leap year, consequently it 
contains wheels which revolve but once in 
four years. Will not only made his own 
calculations for the movements, but he 
fashioned every piece of wood or metal 
composing the movements or case. It is 
throughout his own invention and we doubt 
if there is another clock in existence like it.” 

The clock has had long periods of idle- 
ness, but is now on duty and on exhibition 
at my store, and, despite its humble origin 
and wooden wheels, is proudly ticking away 
the minutes, hours, days, weeks and months, 
not much worsted by the flight of time it so 
accurately measures. W. S. Suirk. 


Mr. Shirk was born Sept. 28, 1852, at 
Sylvan, Pa. All his amateur clock work 
was done at New Castle, Md. The story of 
his famous wooden clock was broadcasted 
by the papers and secured for him a position 
in a jewelry store at Anderson, S. C., where 
he learned watchmaking. Among his early 
friends was James Whitcomb Riley. In 
his communication to the JeEweELERS’ Circu- 
LAR he says: 

“Soon after coming to Anderson I be- 
came acquainted with a young man who 
painted signs and wrote poetry. His name 
was Jim, a youth to fortune and to fame 
unknown. One day in 1877, shortly after 





I had opened my own store, Jim wrote an 
advertisement in rhymes for me and it was 


There 


published in an Anderson daily. 
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was nothing about this jingle that suggested 
anything historical, but Marckus Dickey 
saw fit to incorporate it in his history of 
‘The Youth of James Whitcomb Riley,’ 
1919. These lines were reproduced in the 
issue of the JeweLers’ CircuLar of March 
3, 1920.” 

At present Mr. Shirk works at the bench 
every day in Anderson, S. C., and employs 
two and sometimes three watchmakers. 





The Radium Supply 





A correspondent of the Engineering and 
Mining Journal takes exception to a recent 
statement that the radium ores may be ex- 
hausted in 15 years. His survey of the fields 
of Colorado-Utah, the Carrizo Mountains, 
and New Mexico and Arizona, leads him 
to predict that these fields alone will far 
outlive the 15 years; indeed, at the present 
rate of production, which is hampered by 
shutdowns apparently designed to keep the 
small producer in his place, the output of 
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SHIRK’S EARLY 


MR. 


Colorado ores may continue for several cen- 
turies. An addition to known mineral areas 
is the region lying on all but the north side 
of the Carrizo Mountains, where rich dis- 
coveries have been made; here, and to the 
west and southwest, the overburden is only 
20 to 50 feet. There are also unworked de- 
posits in the Henry Mountains of Utah. 
Altogether the pessimistic outlook seems un- 
warranted, 








Ned: “Darling, say the words that will 
make me the happiest man in the world.” 


Edna: “Shall I really?” 
Ned: “Oh, if you only would.” 
Edna: “Well, then, stay  single.”— 
Complexes. 
* * x 
Nervy Boy: “I adore you. Will you 


be my wife?” 

Hi Flier: “The idea of your proposing 
to a girl of my class. You should know 
better.” 

Nervy: “I do know better, but they 
don’t have half as much money as you 
have! 
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[Answers are also solcited from our readers to the questions published on this page.] 


No attenticn paid to communications unless accomtanied by 


Question No, 3884.—The Flat Polish- 
ing of Steel Parts.—J often have occasion 
to polish flat steel parts, but never seem to 
be able to make them look as well as I 
would like to have them. Will you please 
describe a method by which I can turn out 
a job that will be strictly first class?— 
FP. £. oe 

ANSWER.—The flat polishing of steel 
parts, such as winding wheels, regulators, 
etc. is an art that few workmen take the 
trouble to master, 

Nevertheless, it is a very simple matter, 
if we use the proper equipment and ‘care- 
fully perform all operations. We _ will 
assume that you wish to flat polish a 
winding wheel of the exposed type. For 
equipment, we shall require a cast iron 
lapping plate about 1x4x6 inches. This 
plate must be ground absolutely flat and 
smooth on each side. One side may be 
scored with half inch squares in order to 
hold the coarse abrasives, while the other 
side may be smooth and is used for finish- 
ing with fine abrasives. 

We shall also require a piece of boxwood 
of similar size, preferably with the end of 
the grain exposed to work on. Each side 
of the boxwood lap should be flat and 
smooth. Then, we shall also require a 
small steel or brass cement block in order 
to hold the winding wheel while lapping and 
polishing. This cement block may be of 
any convenient size to handle our work. 

If we wish to polish a single wheel, it 
is best to select two blanks of similar thick- 
ness to facilitate accurate work. Each of 
the three parts may be cemented onto the 
cement block with gum shellac and at equi- 
distant points. While the shellac is soft, 
we press them onto the lapping plate in 
order to have the entire lot as flat as 
possible, 

When the cement has set, then we apply 
a small amount of flour emery and oil to 
the scored side of the cast iron lapping plate. 
With short, circular motions, we proceed 
to grind the winding wheels flat and 
smooth, 

Careful examination will determine when 
we have attained this point. Then we may 
wash the lot carefully with a stiff brush 
and benzine, being very particular to remove 
every speck of emery powder, Next, we 
reverse the lapping plate, clean it and care- 
fully apply a small amount of oil-stone 
powder and oil and proceed to fine lap the 
steel parts, using short, circular motions. 
The proper condition of the surface is 
attained when we produce a smooth, even 
fray surface, Then we may clean the 
work in the same manner as above de- 


full name and address of the writer. 


scribed, but in this case, we use clean 
benzene. Every speck of the oil-stone 
powder must be removed. 

It must be strictly borne in mind that the 
foundation of a beautiful polish on flat 
steel parts consists, almost entirely in the 
production of an absolutely flat surface of 
uniform texture. 

To flat polish the steel parts, we shall 
apply a small amount of Vienna Lime and 
alcohol to the boxwood lap and proceed to 
lap the parts in the same manner as in the 
previous operations, keeping the work 
moist with alcohol. A small oil can is very 
convenient for applying the alcohol. A few 
moments’ lapping in this manner will pro- 
duce a highly polished, flat surface. 

To remove the gum shellac from the 
finished pieces; heat the cement block suffi- 
ciently to melt the shellac, then wipe off 
most of it and place the wheel in alcohol 
for a short time or, the shellac may be 
quickly removed by boiling in a strong lye 
solution. When all of the shellac is re- 
moved, then we wash the wheel with a very 
soft brush and soapy water, rinse carefully 
and dry in hot sawdust. 

In the watch factories, all lapping and 
polishing operations are performed auto- 
matically, the only requirements being. to 
feed the blocks of wheels to the machines. 
However, perfect work may be done by 
hand in the above manner. 


Question No. 3885.—Cuttle Bone Cast- 
ing.—One of my customers brought in an 
old style pendant ear-ring of fancy design 
and wants a duplicate made. The design is 
pear shape in outline with opening in the 
center and a pear shape garnet suspended 
on a loop. I have tried to cast this in cuttle 
bone but cannot fill out the design complete- 
ly Can you advise me of the best way to 
go about this job?—H. L. P. 

ANSWER.—There is no good reason why 
such a job cannot be cast in cuttle bone. 
We will assume that the ear-ring you wish 
to duplicate is a loop outline with fancy 
border, which was a common design in the 
old styles. If you try to cast this from the 
edge the fancy part will not fill out fully. 
The method we find most satisfactory is to 
select a piece of cuttle bone of sufficient 
size and flatten it, then press the fancy part 
of the piece into the cuttle bone, using a 
flat piece of metal to force the design into 
the cuttle bone and have it flush with the 
top. Then we prepare a charcoal gate, 
(which, by the way, may be used for a 
great many jobs of this kind, as it does 
not burn out like the cuttle bone) in two 
halves, wired together and flattened on the 
end. We drill a quarter-inch hole through 
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and bisecting each half and also cut a cone 
in the top to receive the metal. As your 
design is a loop similar in form to a plain 
ring, it will be necessary to run a bridge 
across the loop to fill the design properly. 
The bridge is formed by cutting a groove 
across the end of the charcoal gate to con- 
nect the two sides of your design. This 
bridge will cause the molten metal to 
“throw” to all parts of the design uniformly. 

Make five or six fine cuts from the edge 
of the design to the outside edge of the 
Cuttle bone mold to allow the gases to es- 
cape when the molten metal enters the mold. 

A common mistake in such casting is,in 
using too small an amount of metal. At 
least ten times the weight of the finished 
piece should be used in such jobs, The 
charcoal gate may be of any convenient. 
size, but we find that a length of two inches 
for the gate, or hole, through which the 
molten metal is passed ‘will carry sufficient 
metal and sufficient weight to insure a first 
class casting. 

With the gate prepared and the cuttle 
bone mold ready, we simply wire them 
together in the proper position, then melt 
and pour the metal into the mold. The 
bridge may be sawed off and the design 
filed flat on the back, the edges trimmed 
and engraved on the surface if required. 
With a charcoal gate of this kind, an im- 
pression may be made and the design cast 
in a few moments, with the least possible 
waste of cuttle bone. 


QuEsTION No. 3886.—Hard Solder Job. 
—I have 25 red garnets, which were former- 
ly in a brooch. These garnets are about 
quarter-carat size and are set in begels. 
My customer wants a necklace made of 
them. A small jump ring soldered to the 
edge of the bezel would provide the most 
suitable means for attaching to a chain for 
the necklace. If I remove all of the garnets 
for hard soldering and reset the stones it 
makes a rather expensive job. Is it possible 
to hard solder without removing the stones? 
—G. L. P. 

ANSWER.—Certain stones may be heated 
sufficiently to fuse a low flowing hard 
solder, If we had to do a job of this 
kind, we would most assuredly do the hard 
soldering without removing the _ stones. 
However, there are certain precautions that 
must be observed. When the heat is ap- 
plied, be sure that the garnets do not touch 
the charcoal block or soldering pad. Do 
not apply any anti-oxidizer or borax to the 
surface of the garnets. Do not apply more 
heat than is absolutely necessary to flow the 
solder, as a garnet can be fused into a 
bead with intense heat. After soldering, 
do not handle the garnets until they are 
thoroughly cooled. Then place them in 
cold pickle and leave them for a few hours. 
They may be boiled in pickle as the regular 
jobs are done, but this is an unnecessary 
risk that need not be taken. 

While there is a certain amount of risk 
of breakage in a case of this kind it is 
more than offset by the saving in time. 
Even if we should have to replace two or 
three sets, we would still be saving time, 
as the garnets are not very expensive at 
the best. 














Clarence Radke has sold his watch repair 
shop at Ripon, Wis., to Harry Diedrich. 
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RADLEY, with its increased facilities, can now accommodate all who wish to take advantage of the 
B superior opportunities afforded by this greatest of all. Horological Institutions, for learning watch- 
work and its kindred trades, Engraving and Jewelry. 


BRADLEY, by its straightforward methods of doing business and the ultimate results, has gained the foremost place in 
the hearts of the Jewelers in general, and for this reason if you broach the subject of which school to attend, nine times 
out of ten, the answer will be “BRADLEY,” of course. Then join your forces with this Institution for a successful 
career. If you can make arrangements to enroll immediately, make the time as short as possible, as every day that you 
are not attending “BRADLEY” is money lost if you are really anticipating taking this course. Get one of our latest 
catalogues. It will interest you immensely. Address:—Bradley Horological, Peoria, Ill. 


EE SOE ee 





The above half-tone, made March 3d, 1922; gives a good idea of the number of students at Bradley Horological, taking Watchwork, 
Jewelry and Engraving. The fame of this big school reaches out to all quarters of the Globe, and 
nearly every civilized country has been represented in its student body. 


THOMAS J. 


DEE & #O. 
REFINERS 


ste g supply sie sing Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
soft platinum: plates, Pl ti Pe | Pl { d S and solders in 10Kt., 14Kt., 
olders and wires, also atinum an ate craps. 18Kt., also white golds and 
red golds. |B) 2s ee © 0) Oh) 


5%, 10% and 15% irid- 
ati MANUFACTURERS a 
ium platinum. premaiiien: 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


' a Pe a ae Mountings. Selections Sent on Request. Refini 4M aioe i, 
atiae lasing an aies ep os e ining an anutfac uring ant: 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mmee ym wee the — mpm 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so oe AS IT LEFT US 
“~ Ay tine PS pone eeey ~~ poses. Our aoe - OURS IS THE HOUSE THAT 
right. e add only a fair and legitimate profit to the “s Ds” 
AS IT REACHED US actual cost of the job. We don’t believe in menage : . ova Same ose 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


BECKER-HECKMAN CO. (isin) SFUCASS, | 
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Simplified Electroplating 








Written Expressly for The Jewelers’ Circular by John B. Cinqmars 

















PLATING is very simple but if you have 
just recipes and do not know why you 
put the chemicals in the solution, you will 
not get very far. The first thing to do is 
to make concentrated solutions. 
Concentrated Solution No. 1.—Take 10 
dwts. of fine gold and dissolve in two 
ounces of nitric acid and two ounces of 
hydrochloric acid. Evaporate the acid 
down to a syrup and add 10 ounces water 
and then ammonia until you get a precipitate. 
It will take about five ounces ammonia. 
Now wash in water three times. Next add 
sodium cyanide until all the gold is taken 
up—about two or three ounces. If you 
have more than two quarts of water you 
can evaporate down to the right amount. 


Concentrated Solution No. 2.—Silver.— 
Take 5 dwts. of fine silver and dissolve in 
one ounce nitric acid and one ounce water. 
The acid must be warm to dissolve the 
silver or gold. When the silver is dissolved 
add three ounces table salt. Wash same as 
the gold and add about two ounces of 
sodium cyanide. 

Concentrated Solution No, 3.—Copper.— 
To make this solution, use the following: 
Copper cyanide, two ounces; sodium 
cyanide, two ounces; bicarbonate of soda, 
one-half ounce; bisulphate of soda, one- 
quarter ounce; water, two quarts. 

Concentrated Solution No. 4.—Lead.— 
This is made as follows: Lead cyanide, 
1 oz.; sodium cyanide, 2 ozs.; water, 2 
quarts. 

Concentrated Solution No. 5.—Cadmium.— 
This is a difficult solution to make. Cad- 
mium chloride is dissolved in sodium cyanide, 
just enough cyanide to dissolve the cadmium 
chloride and no more. 

Now that all concentrated solutions are 
made, you are ready to make the plating 
solutions. There are four metal solutions, 
all single metal solutions. 

English Finish—Use 2 ozs. concentrated 
solution No. 1 and sodium cyanide, one-half 
0z., water, one quart. 

Roman solution is made as above with 
the exception that four ounces of concen- 
trated solution No. 1 are used instead of 
two ounces. 

Rose coloring is formed by plating in the 
Roman solution until a smut is formed. All 
solutions work best when hot. 

Light green—This is a two metal solu- 
tion. It is made the same as English finish 
with a few drops of concentrated solution 
No, 2. 

Dark green—This is a three or four 
metal solution which can be made in a num- 
ber of ways. Take a Roman solution and 
add No. 2 concentrated solution as you did 
in making the light green; then add No. 3, 
a single drop at a time. Add only a few 
drops. Then add, drop by drop, a little 
concentrated solution No. 4. This solution 
requires considerable skill and should not be 
attempted by an amateur. 

Cadmium is used in white gold solutions 


which will be explained in another article. 

There are three things to remember: (1) 
Be sure that all wires and connections are 
clean; (2) see that you have just enough 
free cyanide in the solution; (3) see that 
all work to be plated is clean and that your 
solutions are clean. If the solution is filtered 
every day and a little piece of cyanide and 
a small amount of the concentrated solution 
are added when needed, you will have little 
difficulty. 

The stripping solution consists of the fol- 
lowing: Sodium cyanide, 6 ozs.; sodium 
ferrocyanide, 2 ozs.; water, one gallon. All 
these solutions consist of a metal and a 
conducting salt. 

The metal is AuCl (gold chloride). 


The conducting salt is NaCN (sodium 
cyanide). 
Voltage used—For light green and 


English finish, 8 volts; for dark green, 
Roman and rose, three or four volts; for 
stripping, high voltage with a reverse cur- 
rent. 

Care should be taken when regulating the 
voltage. Too much current will give the 
work a burnt look. If the solution is not 
hot the current cannot flow through it 
properly. 

Those who wish to become expert platers 
should read authoritative books on chemistry 
and electricity for the plater of the future 
will have to know these subjects. 





Tower Clock Silenced 


()RDERS were issued by the Treasury in 
Washington, D. C., stopping the strik- 
ing of the clock in the tower of the Post 
Office building at Lexington, Ky., according 
to the N. Y. Times. Complaint was filed by 
a hotel of the city against the booming of 
the tower timepiece in the night on the 
ground that “guests seriously object to the 
nocturnal serenade during the peace and 
quiet of the evening.” 
Recommending the _ silence 
Treasury’s report declared: 
“The striking of the clock itself does not, 
under the conditions of this age, add to the 
benefits derived from a tower clock. In 
olden days, when few people possessed 
clocks or watches, the public clock in the 
church steeple filled a great want. But now, 
when nearly everybody owns a watch and 
every residence its own clock, tower clocks, 
especially as to striking the hours, are no 
longer a crying necessity nor a_ public 





order the 


utility.” 
The Treasury’s general policy as to 
clocks in Federal buildings striking the 


hours, it was said, would be governed by 
local conditions. 








Interesting speakers will address the 
second annual dinner of the Horological 
Institute of America, at the Hotel Astor, 
Jan. 19. Go yourself and ask your watch- 
maker to go, too. 


CIRCULAR 


157 
The Young Man in the Workshop 





ig is almost impossible to over-estimate 

the importance of the young man in the 
workshop, provided he is the right type of 
young man. Without him there are no 
descendants upon whom the _horological 
glories of the past and the legacies of our 
forefathers in the craft can fall. The past 
and the future are his, The young man 
must, though, be of the right type. He 
must be keen, industrious and enthusiastic. 

Possibly there would be a greater rush of 
young men to our calling if so much were 
not required of them. To ask that a young 
man should be intelligent and also fond of 
work is sometimes considered too great a 
demand. But add to this the possibility of 
only a moderate income and some of our 
young men take to themselves wings and 
fly away—a good thing too. Young men 
who seek an easy time will not find it in 
watch and clock work of any kind. It is 
better for all that they either keep out or 
get out. But to the young man of suitable 
temperament, education and energies this 
horological work of ours provides employ- 
ment of a kind which is not counted as 
work but rather as an interesting way of 
spending one’s time the while with the con- 
sciousness of being some use in the world. 
Horological work, as many students of the 
Institute know, opens up such a wide field 
in which to disport ourselves and use our 
abilities that it need never be dull. To 
grow older in the work is frequently to 
become more fascinated by it, whilst to have 
in one’s mind an adequate store of knowl- 
edge and in the fingers a sufficient. degree 
of skill is to possess something which this 
world can neither give nor take away. 

For all that, watch and clock work is not 
everybody’s calling and it is well for the 
young man to consider whether it is his 
calling. That is really the first point. Has 
the young man considered whether he has 
given the work a fair trial and whether the 
work has given him a fair trial—the latter 
is really the arbiter. Does he exercise his 
will gradually upon the work in hand? 
Does he liberate the square shoulder or flat 
surface from the piece of steel? It is largely 
a question of conquest—of mind over 
matter, or matter over mind. Does the 
young man feel he is conquering or being 
conquered? As he proceeds he will, 
naturally, be cheered or discouraged by the 
result. Most of us get both experiences lest 
we might become censorious, but that 
feeling of having achieved victory so often 
and so continuously is something worth 
living for. How is this to be done or 
achieved? First, by laying a good founda- 
tion, By learning as early as possible how 
to use a file and graver. By attention to 
little things. It is often the little things 
that do the trick. Trying to improve one’s 
education is sometimes very helpful. The 
acquirement of technical knowledge is of 
very great importance. Lastly, no pains, 
no gains. May the young man not feel that 
all this is rather a sermon. It is not in- 
tended so to be, but a statement of the posi- 
tion as it appears to the writer, and behind 
it the hope of encouragement for some of 
our splendid young fellows who may feel 
rather baffled at times.—London Horological 
Journal. 
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White 


| ALBADO 


Known for its Superior Working Qualities 


ALBADOR can be enameled. Good for emblems. 

ALBADOR ‘can be set easily, beads raised without dif- 
ficulty and danger of chipping stones elim- 
inated. 

ALBADOR can be remelted without change of prop- 
erties. Can be soldered with medium plat- 
inum solders. 

ALBADOR does not tarnish under atmospheric con- 
ditions, not even under heat nor in acid. 

ALBADOR provides a good workable 18K White Gold 
and has many other good qualities. 

We suggest a trial order. 

ALBADOR must cost more, being composed of 
precious metals only, but actual working 
tests prove its use an eventual economy 
because of time and tools saved. 

ALBADOR is furnished in plate, wire, galleries, brace- 
let boxes, seamless wedding ring blanks, 
or any of our findings. 


Let Your Next 18K White Gold Order Call for 
ALBADOR 
Try the Difference 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. NEWARK, N. J. 
3@ Church St., NEW YORK, N. Y. 
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Refiners 


Gold 
Silver 
Platinum 














HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 

















NOTICE 


Established 1858 


Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “guess’’ out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 


We refine anything conteining GOLD, 
SILVER and PLATINUM. Try us. 





Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 





THE 
HERPERS 


CATCH 





With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


Y9g9 TM Ma a 


1289 $15 761 800 80I 655 Ill '724 


Made in eight sizes 


WITH OR WITHOUT KARAT STAMP 
ALSO WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK, NEW JERSEY 


ESTABLISHED 1865 

















































December 6, 1922. 








ai Ah 


tll eh 
LiL) om * 
[Patents Granted by the United States. 
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pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Nov. 14, 1922 


1,435,160. VANITY CASE. Epwarp H. Hosce- 
MANN, San Francisco, Calif. Filed Jan. 11, 
1921. Serial No. 436,581. 1 Claim. 

A vanity case comprising a box and cover there- 
fore, a mirror arranged on said cover, a lamp in 
the box, a reflector for directing the light from the 
lamp upon the face of the user, a cell for energiz- 








ing the lamp arranged in the box, a switch arm for 
controlling the lamp circuit, and a digitally engage- 
able flange connected to said switch arm and over- 
lying the edge of the box in position to be engaged 
by said cover when it is closed. 


1,435,829. CLASP. Wiuttiam Fiscuer, New York, 
Filed March 2, 1922. Serial No. 540,541. 2 
Claims, 

A clasp of the class described including a body 
having an opening at an end thereof, a resilient 
click generally of U-shape, one leg of the click and 





the adjacent side of the body having co-engaging 
means, and a tongue integral with one leg and ex- 
tending therefrom inwardly toward the bend of the 
click to an engagement with the opposite leg, said 
opposite leg having a shoulder adapted to be en- 
gaged by the free end of the tongue. 


1,435,897. CLASP. Louis JasBner, Jersey City, N. 
J. Filed March 2, 1922, Serial No. 540,503. 
2 Claims. 


A clasp including a male member comprising a 
shank and a female member comprising a shell hav- 
ing an opening through one end thereof, a yoke 
or frame arranged within said shell having an open- 
ing, in the corresponding end registering with the 
shell opening, the yoke having side arms diverging 
toward said end, a sleeve extending through said 





opening and into the yoke, a medial boss on said 
sleeve having a transverse opening intersecting the 
bore of the sleeve, a pair of balls arranged in said 
opening and a spring surrounding the inner end of 
the sleeve and interposed respectively between the 
boss and the remaining end of the yoke for 
normally exerting a force to shift the sleeve toward 
the open end of the shell and force the balls 
towards each other for gripping the shank of the 
male member when inserted within the sleeve. 
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DESIGNS 


61,668 BOWL. Irvine F. Kiernrietp, New York. 





Term of 


Serial 510,969. 


Filed Oct. 27, 1921. 
patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Nov. 14, 1922 
Ser. 161,762. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) L. Wernstock & 
Co., New York. Filed April 4, 1922. 
The words “Gems for Lovers of Beautiful 
Pearls” and “Guaranteed Indefinitely Not to Peel, 
Discolor, or Break,” are disclaimed. 


Neptune Gem 








| GUARANTEED INDEFINITELY 
| NOT TO PEEL DISCOLOR 
BREAK zal 


we OR 
“\~904 








Particular description of goods.—Jewelry for per- 


sonal Wear, Not Including Watches. 
Claims use since Aug. 1, 1921. 
Ser. 165,139. (CLASS 28. 
PRECIOUS-METAL WARE.) 
Kerssurc, New York, 


“Rush O'Luck 


161,601. CERTAIN NAMED PRECIOUS METAL 

Particular description of goods.—Bracelets Not } eg Ama Lunt & Bowten Co., Green- 

eae tk eae Filed April 25, 1921. Serial 146,734. PUB- 
. é E LISHED JULY 18, 1922, 

Ser. 166,084. (CLASS 28. JEWELRY AND wont ACES. § B 
PRECIOUS-METAL WARE.) H. A. Moer- 161,642. © © nag EE pe & Futter 
LER Co., Attleboro, Mass. Filed June 26, 1922. “a heey oo pe ee? : 162 071. PUB 

The trade-mark consists of the words ‘‘The Bi i! inn : ’ _— ictal P 

Movie Fan.” LISHED JULY 11, 1922. 


Be 
‘1 


Wholly or in Part of or Plated with Precious Metal 
Claims use since Mar. 14, 1922. 


Particular description of goods.—Lockets, Pen- 
dants, Watch Charms, and Vanity Cases Made 


Ser. 167,112, (CLASS 28. 
PRECIOUS-METAL WARE.) Werner Bros. 
New York. Filed July 19, 1922. 


Particular description of goods.—Finger Rings 





JEWELRY AND 
LeonarD J. 
Filed June 7, 1922. 


JEWELRY AND 
" Particular description of goods.—Finger Rings, 
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Cuff Links and Buttons, Belt Buckles, Bar Pins, 
Bracelets, Tie Clasps, Lavalliéres, Lockets, Neck 










































Chains, Watch Chains, and Key Chains, All Made 
of or Plated with Precious Metal. 
Claims use since 1914, 


Ser. 167,271. (CLASS 28.° JEWELRY AND 
PRECIOUS-METAL WARE.) Fr. Sperpet, 
Pforzheim, Germany, and Providence, R. I. 
Filed July 22, 1922, 


oP EIDE, 


Particular description of goods.—Chains for Per- 
sonal Wear, Fobs, Pendants, Bracelets, Brooches, 
Scarf Pins, Cuff Links, Lapel Buttons, and Ear- 
rings, All of Which are Made of or Plated with 
Precious Metals. 

Claims use since 1894, 


Trade-Marks Published Nov. 14, 1922 


161,399. FINGER RINGS. F. E, Asumun Co., 
Providence, R. I. 
Filed April 29, 1922. 
LISHED JULY 25, 1922. 


161,410. WATCHCASES AND WATCHES. Dg 

Frece Bernstein, New York. 

Filed ‘March 1, 1922. Serial 
LISHED JULY 25, 1922. 


161,493. WATCHES AND WATCH MOVE. 
MENTS,WATCH CASES, AND PARTS 
THEREOF. Rotanp A. Gsett, New York, 
Filed March 11, 1921. Serial 144,617. PUB- 
LISHED JULY 18, 1922. 
161,546. WATCHES AND CLOCKS. James F. 
MANSFIELD, New York, 
Filed December 31, 1921. 
LISHED JULY 18, 1922. 


161,547. TABLEWARE MADE FROM PRE- 
CIOUS METAL OR PLATED WITH PRE- 
CIOUS METAL. Maprin & Wess Limitzp, 
Sheffield and London, Eng. 


Serial 163,078. PUB- 


159,998. PUB- 


Serial 157,379. PUB- 


Filed February 17, 1922. Serial 159,473. PUB- 
LISHED JULY 11, 1922. 
161,559. FINGER RINGS. Lawrence C. May 


doing business as Lawrence C. May Co., New 
York. 

Filed February 4, 1922. 

LISHED JULY 11, 1922. 


161,599. BELT BUCKLES MADE 

PLATED WITH PRECIOUS 

Tue Riker Co., Newark, N. J. 

Filed August 13, 1921. Serial 151,767. 
LISHED DECEMBER 20, 1921. 


Serial 158,882. PUB- 


OF OR 
METAL. 


PUB- 


Trade-Mark ,Registrations Granted (Act of 
March 19, 1920 Sec, 1 (b) ) Nov. 14, 1922 


These Registrations Are Not Subject to Opposition, 


161,706. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) La FRANCE 
JeweEtry M’r’c. Co., Buffalo, N. Y. Filed 


Nov. 22, 1921. Serial 155,762. 


and Scarf Pins. 
, Claims use since about Sept. 1, 1921. 
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The new and most wonderful einen in 


watch crystals— CRYSTALS You CANT BREAK 
The G. S. Flexo Crystals 


have been perfected to overcome all the trouble known in the 
fitting of watch crystals. 


They Can Be Easily Adjusted to Any Height or Size 
A small stock of only 2 gross G-S FLEXO CRYSTALS will 


provide a complete assortment to fit instantly any size and 
make watch in both the Open and Hunting case. 


The G-S Flexo Crystals are fully protected by re-issue patent NOT VCELLULOID 

No. 14,458. 
WARNING to retail and wholesale jewelers, any one making, selling or in- Guaranteed not to discolor, shrink, ex- 
serting an imitation of so-called non-breakable “Compression” crystals, not pand or warp. 

bearing our trade-mark G-S and infringing on above patents will be prose- 

cuted by law as soon as we obtain —*? . infringing. Three New A ing Write for full description and reference 
concerns are now under injunction for infringing on our patent rights lers who are now 
BEWARE ot anyone offering for sale secretly non-breakable crystals of gs ong e * CRYSTALS. 
that infringe upon our patents. using the exo 


Manufactured and sold by 


wr GERMANOW-SIMON MACHINE CO. 


os Eee Gynt §=666 MILL STREET ROCHESTER, N. Y. 














Your Consignment is insured from your 
door to our works—NO RISKS— 


SWEEP SMELTERS. 
BIRMINGHAM ,ENG. 








That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


Coll. Silwer PLATINUM SOLDERS 


and SIX GRADES 


. 10 ul | 12 13 4 15 
Platinum AD Sut. | s.2s dwt.| $1.56 dwt. | $1.75 dwt. | $2.00 dwt. $2.25 dwt. 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish, 


Refiners and Assayers Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
— MADE BY — 


T. B. HAGSTOZ @® SON A. ROBINSON & SON 


. iladel 1 ASSAYERS & REFINERS 
709 Sansom St., Phil phia 149 CANAL STREET. __ 
. rchard 1916 


Low a | toe. The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Crowns, Pendants and —_ Mais tn UK Yow sod. Wht 


We make a specialty of white gold crowns and bows, and are The Lion Safety Pin Clutch Co. 
prepared to make very prompt deliveries of same for bracelet watches Pat. Feb. 20, 1917 $1 Nassau St, New York Pat. May 25, 192 
. a, at. '» 


























Manufacturers of 
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Getting Gift Trade from Society 
Women by Telephone 





(Continued from page 133) 





the homes of the women or by means of 
telephone calls. 

In most instances the telephone solicita- 
tion of the club women’s business would 
appeal most powerfully to jewelers by rea- 
son of the fact that such solicitation costs 
nothing and that it involves less time and 
trouble than house-to-house solicitation or 
direct mail advertising. 

All that is needed in telephone solicitation 
is a list of good prospects and something to 
sell in which the prospects will be inter- 
ested. The jeweler who gets the names of 
club women and who has a gift section has 
both of these qualifications and should be 
able to combine the two in a successful 
effort to get more business. 

In soliciting the business of club women 
over the phone the jeweler will probably 
find that the best time of the day for doing 
so will be in the middle of the morning as 
at this time of the day the women have the 
morning’s routine out of the way and have 
more time to give to the hearing of the 
store’s telephoned message. The afternoon, 
generally, is a rather poor time to do any 
telephone solicitation as club women are 
generally busy with social affairs at that 
time of the day. 

The sort of a message that should be 
given to the women over the telephone 
should be along this line: 

“This is the Smith jewelry store. Mr. 
Smith wanted me to call you up and say 
that he notices by the program of the 
Woman’s Reading Club that you are going 
to entertain the club next month and he 
thought you might be interested in getting 
some new vases, new playing cards, new 
bridge score pads, or a new lamp or some 
of the ornamental things we are now carry- 
ing in our gift section. A great many of 
the city’s leading society women have been 
patronizing this department recently and 
they are all enthusiastic about the line of 
goods we are carrying in this department. 
We'll be glad to have you come to the store 
and look over the goods in this department 
at any time whether you make a purchase 
or not.” 

A telephoned message of this character 
would be personal, timely and important and 
for this reason it would get the serious at- 
tention of the woman to whom it was de- 
livered and would be pretty certain to get 
the woman down to the store. And once 
the jeweler had been successful in getting 
the woman into the store it would be merely 
a matter of good salesmanship to sell her 
some goods. 

It would also be a splendid idea for the 
jeweler who is conducting a gift section 
to read the society columns of the local 
Papers each day and to make note of all the 
announcements carried in these columns of 
entertainments for visiting ladies, anniver- 
Sary meetings of clubs and so on and to 
then solicit trade from the women who are 
leaders in the various entertainments. 
Such solicitation could be put over very 
easily and inexpensively by phone. 

For instance, when the jeweler sees that 
some woman is going to entertain for a 
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visitor, the jeweler might have his secretary 
call up the hostess and give this sort of a 
selling talk to the hostess: 

“This is the Smith jewelry store. Mr. 
Smith wanted me to call you up and say 
that he notices in the society column of the 
local paper that you are going to entertain 
for Mrs. Jones, of Grand Rapids, on Tues- 
day afternoon. Mr. Smith thought you 
would probably be interested in looking at 
our extensive stock of goods in our gift 
section as you will probably want to have 
some sort of a nice favor to present to 
Mrs. Jones and Mr. Smith said he'll be 
glad to have you come to our store at any 
time and look over our stock of goods in 
the gift section.” 

Where the store has some distinct nov- 
elties or something particularly appropriate 
for presentation by a hostess to a visitor it 
would help in getting results from telephone 
solicitation to mention this specific article 
as an appropriate gift. In many instances 
hostesses don’t know just what to get for 
such occasions and so would pay particular 
attention to a specific suggestion made by 
the jeweler. 

Where an anniversary meeting is held 
the hostess generally wishes to make her 
home look as attractive as possible for the 
event and so she is quite willing to buy 
something new for the house if it is striking 
and appropriate for the occasion. And so it 
would pay the jeweler to solicit business 
for his gift section from all such hostesses 
as they are mentioned in the society col- 
umns of the local papers. 

If the jeweler could get the majority of 
club women of the city into the habit of 
patronizing his gift section it would help 
his business tremendously. And the meth- 
ods suggested here would be a big help to 
him in doing so. 

Use these suggestions NOW. 


Norfolk, Va. 


TRADE CONDITIONS 


While busines during the last few weeks has 
been good, it is steadily picking up as the holiday 
shopping season advanced in and around Norfolk. 
Several of the local jewelry establishments are do- 
ing a credit or installment business. 

One firm during the last week in November 
secured considerable new business by advertising 
“we pay the first dollar on your new account.” A 
great deal of business is being done, however, on 
the basis of a deposit made at time of selection and 
full payment after Christmas. Most of the jewelers’ 
stores are continually thronged and business is 
brisk. Even greater activity in buying—especially 
in cash business—is anticipated during the remain- 
ing weeks before Christmas, as a fair share of 
$1,250,000 of Christmas savings clubs checks, to 
be issued by the banks conducting such clubs, 
between Dec. 4 and 9 will come to the jewelers. 
Much of this cash, distributed in varying amounts 
of some 30,0000 depositors in the thrift clubs, will 
find its way through jewelry channels. 














William Schneer, proprietor of Schneer’s 
jewelry stores in Norfolk and in Roanoke, 
Va., was a business visitor to Roanoke dur- 
ing the week, 

S. D. Hardy, specializing in diamonds and 
platinum, is completing his new store in 
the Strand Theatre building, Norfolk, and 
is arranging for the formal opening of the 
new place, probably about Dec. 10. 

Greenwood’s, Inc., is conducting a re- 
organization sale during the holiday season, 
advertising a 25 per cent reduction. The sale 
is conducted as a part of the readjustment 
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of the business following the recent retire- 
ment of M. J. Greenwood from the company. 
Under the direction of F. E. Snyder, man- 
ager, the business of Greenwood’s is to be 
continued, it is stated, to set at rest rumors 
that Greenwood’s was going out of business. 

No date has yet been set for hearing of 
argument on the motion to set aside the 
verdict of the jury in the United States 
court at Norfolk, which found Harry Rose, 
operating as the Rose Jewelry Co. and under 
other firm styles, guilty of using the mails 
to defraud jewelry manufacturers and job- 
bers. The United States District Court, 
in which conviction was obtained Nov. 18, 
is in recess until Dec. 15. Hearing on the 
motion is expected shortly after that date. 

E. F. Jakeman’s new store, 335 Granby 
St., had its formal opening on Dec. 2, The 
day was featured by the use of a registration 
system which obtained, in card form for 
filing for future use by the firm as a mailing 
list, the name and address of every visitor. 
The inducement given by Mr. Jakeman to 
secure these names and addresses was the 
promise of a beautiful sterling silver sou- 
venir to be mailed to all visiting the store 
on opening day. Mr. Jakeman established 
himself in the jewelry business in Norfolk 
in 1889, and for about 30 years was located 
at Main and Bank Sts. 

One of the most effective window displays 
made in Norfolk in recent months was that 
of Jacob Bennett, Inc., Granby St., in which 
a football field was laid out. On the grid- 
iron, about three feet in length, were white- 
ribboned lines across a bed of light sand, 
in which were embedded, on one side of 
the field, 11 silver dollars standing on edge. 
On the other side, as the opposing team, 
11 Elgin watches were positioned standing 
in the sand, “One dollar down, twenty 
weeks to go” was the legend on one of sev- 
eral striking cards surrounding the field. 
The football display was completed with a 
miniature ball, at kick off, and with goal 
posts set in proper positions at either end 
of the field. It was shown om the eve of 
a big local football game. 








A Tower of Artificial Pearls 


Le Moniteur of Paris says: “Tokio, 26th 
September.—We note, at the exposition at 
Tokio a tower built of artificial pearls. The 
construction of this curiosity needed 11,095 
pearls for the tower, 285 for the fences, and 
21,500 pearls for the gravel upon which 
the tower rests. It is estimated that this 
fantastic object represents 325,000 yen. 
The yen is valued at, at present day ex- 
change, near to 5 francs.” 


~~ 
ae 


Cleveland 


C.-W. Jellip, Mansfield, was in the city 
Nov. 24, buying. 

After an illness of several months, John 
Adams, 75, a highly respected and lifelong 
resident of Milan, O., died at his home last 
week. For years Mr. Adam conducted a 
jewelry business in Milan. 

Mr. and Mrs. Max Benesch of St. Louis, 
have announced the engagement of their 
daughter, Miss Mae Benesch, to A. L. (Ed) 
Simmons, of Akron, O. Mr. Simmons is 
president of the Edfred Co., jewelers of that 
city. 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 
Waltham, Mass., U. S. A. 

















OUR SPECIAL 


Polishing Motor ? 

Has Three 

on P. 
Two Polishing Buffs 


Two Polishing B 
One Stick Rouge 
Wheel 


Price Reduced to 
$16.50 


This motor will run on 

any current either alter- 

nating or, direct. The 

Motor that will put on a 

high polish and finish Write us for price-of other polishing 
the job. motors from 1/6 to $ horse power. 


KING & EISELE CO. ‘iirncn 


10-20 N. Division St. Buffalo, N. Y. 


DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. —_— for 
prices and Circular No. 77- 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


DAr¥ Established 1827 Dg 








Files, Jewelers’ Tools and Supplies 


aa a” $222 


— Kee | FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply ~~ of 
E. P. REICHHELM & CO., x" 
NEW YORK 


24 JOHN ST. 

















Bronzes—Metal Artware 


Repaired (S %) Refinished 


Send the Job to Us and Get an a." 


If it can be repaired we can do it. 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 











USCH 
KOH ALES 


FINE BALANCES AND WEIGHTS 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request Office: 41 Union Square, New York 1859 
Factory: 149 New York Ave., Jersey City, N. J. 
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KEITH~ LANDIS 
Electric Clock 


Ask for our oe Insured 
Dealer Plan Accuracy 
KEITH-LANDIS CORPORATION 





337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 





THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St.. New York 
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